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Meetings Draw Oil Industry's Attention 


The convention season is underway full tilt and once 
again NPN staff writers are on the job, giving readers 


the news of these sessions. 


Convention articles in this issue of NPN: 


NATIONAL PETROLEUM ASSN.—Full support of NPA 
is put behind the oil industry’s public relations program. 


News story of the meeting begins on p. 13. 


MICHIGAN PETROLEUM ASSN.—Wolverine state job- 
bers call for crection of state and national oil bocrds to 


watch for monopolistic practices. Story on convention 
begins on p. 22. 

AMERICAN PETROLEUM CREDIT ASSN.—Merchandis- 
ing aid furnished by sales and advertising departments 
should be backed up by sound credit assistance, meeting 
of credit men is told. P. 24. 

NATIONAL BUTANE-PROPANE ASSN.—Exports of LP- 
gas before filling U.S. needs are condemned at meeting; 
association recalls representative to API Agricultural 
committee. P. 30. 


Reducing office noise 
to a minimum, promot- 
ing good housekeeping 
and providing pleasant 
surroundings in which 
to work results in im- 
proved efficiency and 
less turnover of per- 
sonnel, according to J. 
W. Southworth, Shell 
Oil Co. division man- 
ager, Detroit. 

Newly remodeled 
tabulating room (shown 
at left) in Shell office 
demonstrates how eye- 
strain has been reduced 
by installation of plenty 
of well placed lights 
and individual desk 
lights. Excess noise has 
been eliminated by a 
sound-deadening  ceil- 
ing, sound reducing 
drapes, rubber blocks 
placed under office 
desks and mechanicol 
equipment, and padded 
carpeting. Interior col- 
or scheme was careful- 
lv selected to create 
pleasant surroundings. 


Left to right in photo 
are: Miss Marion Hynes, 
Miss Mary Kozachuk 
and Joseph Ryckmen 

















Fig. 77A ERIE 
{at left) 
Computor Pump 













Fig. 179 
Pump Only 











ERIE REMOTE 
CONTROL Pump 


ERIE 
25-30 and 40 GPM Sizes. Gasoline Dehydrator 


in many sizes. 





ERIE 
Flight- © 
Fueler. 





\Wy 


specialized experience. Our plant and equipment have been expanded and our personnel 


HATEVER your fueling need, Erie has the broad line backed by a quarter century of 


greatly increased and deliveries are consequently better on most of our products. How- 
ever, we will not be satisfied until we can ship a// Erie products promptly on receipt of 
order. Every effort is being made to expedite delivery to us of items that delay our pro- 
duction. Write for specific data on Erie's Service Station - Farm - Airport lines of fuel- 
ing equipment deliveries are constantly improving. 
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Wain Office and Plant: Erle. Pa. 
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A view in one of the file rooms of the 
Ethyl Corporation Research Laboratories. 


Records of the past... 
a foundation for the future 


Research by Ethyl on the relationships 
between fuels and engines covers a span 
of more than twenty years 


Many of the conquests and disappointments, the 
triumphs and troubles that have been encountered 
in the coordinated development of automotive en- 
gines, lubricants, fuels and antiknock compounds 
during the past quarter of a century are recorded in 
the file rooms of Ethyl Corporation’s Detroit Labo- 
ratories. 

A great store of fundamental data has been 
accumulated during this period, providing a com- 
prehensive history of one of the principal fields of 
automotive progress. This material forms a founda- 


tion for the study of current and future problems 
involving the interrelationships of fuels, lubricants, 
and engine design and materials. 


The data on these interdependent subjects are 
cross-indexed for ready reference and convenient 
use. Material from these files is used constantly in 
the study of engine and fuel problems and in the 
planning of cooperative research projects with oil 
and automotive companies. 





ETHYL CORPORATION 
research laboratories 


1600 West Eight Mile Road, Detroit 20, Michigan 
2600 Cajon Road, San Bernardino, California 


—lTwv 
CORPORATION 


Products sold under the “ETHYL” trade-mark — Antiknock Compound. . . Detergent Cleaner... Salt Cake... Ethylene Dichloride ... Sodium Metallic... Chlorine (liquid).. Oil Soluble Dye 
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COMING MEETINGS 


SEPTEMBER 


Independent Petroleum Assn. of America, an- 
nual meeting, Oklahoma City, Sept. 29-30. 

American Institute of Chemical Engineers, re- 
gional méeting, Hotel Statler, Buftalo, N. Y., 
Sept. 29-30, Oct. 1. 


IME, Petrol Division, two-d ‘hnical . ‘ 13 
gy ye ag By NEWS SECTION . . .- - ¢ + Se 
ing, Denver, Colo., Sept. 28-30, Oct. 1-2. 


OCTOBER 


Missouri LP-Gas Assn. annual convention, Ho- ’ CONVENTION INDEX 


tel Governor, Jefferson City, Mo., Oct. 2-3. 
SAE, autumn aeronautical meeting, Biltmore 


Hotel, Los Angeles, Oct. 2-4. PUBLIC RELATIONS—National Petroleum Assn. meeting at At- 
Oklahoma City Chamber of Commerce Oil and lantic City gets behind oil industry’s public relations program as ie 
Gas Division, petroleum marketers clinic, . 
Skirvin Tower Hotel, Oct. 3. speakers urge strong campaign : ; ni 


Pennsylvania Petroleum Assn., Inc., fall con- 
vention, Bedford Springs Hotel, Bedford, 


Pa.. Oct. 6-7 MONOPOLY WATCHDOG—Michigan Petroleum Assn. meeting 
a., Oct. 6-7. 


. ti oil boards to watch out 
Oil-Heat Institute of America, quarterly meet- calls for creation of national and state 22 
ing of board, Palmer House, Chicago, Oct. 7. for monopolistic practices , 
ASME, Petroleum Mechanical Engineering Con- 
ference, Rice Hotel, Houston, Oct. 6-8. CREDIT HELP—Merchandising and advertising aids must be 
American Gas Assn., annual meetmg, Audi- : : : 1 is to be 
torium Hotel, Cleveland, Oct. 6-8. backed up by strong credit program if maximum value is 24 
ASTM, Committee D-2 on Petroleum Products ; j t health ; 
and Lubricants, Rackham Memorial Bldg., obtained and businesses kep Y 





Engineering Society ot Detroit, Detroit, 
Mich., Oct. 8. 


LP-GAS SECTION—National Butane-Propane Assn. meeting con- 
Pape Settee of Se onl ee or demns export of LP-gas before U. S. needs are met; withdraws 


Tulsa, Oct, 8-10. representative from API Agricultural Development Committee 30 
California Natural Gasoline Assn., annual fall 
meeting, Ambassador Hotel, Los Angeles, 
Oct. 11. 
Colorado LP-Gas Assn., annual meeting and 
trade show, Albany Hotel, Denver, Oct. 18. 
Empire State Petroleum Assn., fall convention, DEPARTMENTS 
Waldorf-Astoria, New York City, Oct. 13-14. 
American Assn. of Oilwell Drilling Contractors, 











annual meeting, Long Beach, Calif., Oct. About Oil People 58 
13-15. : 63 
Nel ae rertisers’ Inde» 
West Virginia Petroleum Assn., annual conven- Adverti Index 
tion, Waldo Hotel, Clarksburg, W. Va., Oct. Ahead of the News 5 
16. i >a I News 
Texas Mid-Continent Oil and Gas Assn., an- Editorially Speaking 19 
nual convention, Gunter Hotel, San Antonio, - 43 
Tex., Oct. 16-17. Markets 
National Lubricating Grease Institute, annual —_ ba 9 
convention, Edgewater Beach Hotel, Chicago Midwest Comment 
Oct. 16-18. Oil Prices 48 
Kansas Liquefied Petroleum Gas Assn., annual : ll 
convention, Broadview Hotel, Wichita, Kans , Pacific Coast Comment 
Oct. 20-21. 56 
Retail Gasoline Dealers Assn. of Wisconsin, an- Statistics 
“ote Hotel, Fond du Lac, Transportation News 4l 
ASME, Fuels Division, joint meeting with Coal Washinaton Comment 9 
Division of American Institute of Mining and 
Metallurgical Engineers, Cincinnati, Oct. 20- 
American Institute of Mining and Metallurgical 
Engineers, Petroleum, Elks Club, Los An- 
geles, Oct. 23-24. 
‘a Core Dri , FFICE: 1213 West 3rd Street, Cleveland 13, Ohio, CHerry 7672. 
Diamond Core Drill Manufacturer's Assn., meet- oe ddowen ONPLATTOIL Clevelandohio’. Cable inquiries are answered by mail unless 
ig, Chicago, Oct. 24, sufficient funds in United States money are advanced for cabled reply. 
National Tank Truck Carriers, Inc., annual NEWS BUREAUS 
embership meeting, Biltmore Hotel, Los ; 
Angeles, Oct. 27. New York......... COlumbus 5-1695 CR once ckesesnes . HARrison 5901 
i *s 50 West 50th St., New York 20 59 East Van Buren St., Chicago 5 
South Dakota Independent Oil Men’s Assn., ‘ ; . 3-7132 
neeting, Hotel Charles Gurney, Yankton, Washington........... National 3477 ye oe ts 
S. D., Oct. 27-28 1046 National Press Bldg., Washington 4 904 World Bldg., Tulsa 
\PI, Executive Committee of Lubrication Com- Subscription rate $5 per year in United States, Mexico and Pan-American Countries; $6.50 in 
mittee, meeting, Blackstone Hotel, Chicazo, Caneda and Foreign Countries. Current copies ZO cents, except special issues; back copies 
Oct. 28. more than two months old 30 cents per copy. Bera Donen —~—_ ~~ A S. Patent eo —- 
Seconda “cove Conference, llth < al ight 1947 by the Naticnal Petroleum Publishing Company. ntered as second class matter 
oll poet ‘Cakes State Collese, fn 17, 1910, at Cleveland, Ohio, post office under act of March 3, 1879, by the National 
Oct 31-Nov l 
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HE Tide Water Associated Oil Company 

refines its famous Veedol Motor Oil from 
100% Bradford Pennsylvania Crude Oil, the 
finest and costliest known. 

And just as Tide Water maintains quality 
by using Pennsylvania crude, Tide Water 
safeguards that quality from plant to con- 
sumer by equipping every drum of every 
size with Tri-Sure Closures. 

Tri-Sure Closures provide the triple pro- 
tection of an air-tight seal, plug and flange 
—the most reliable safeguard ever developed 
for protecting liquids from tampering, sub- 
stitution, pilferage and seepage. 

On Tide Water drums—and on the drums 
of other leading shippers of fine liquids — 
Tri-Sure Closures say, ‘“‘Here is a quality 
product .. . delivered to you exactly as 
specified . . . in exactly the same condition 
in which it left the plant.” 


“~ se 
PENNSYLVANIA 





AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N.Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
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AHEAD ¢ # NEWS 


CAN SUPPLY—Container manufacturers are now reply- 
ng “Can do” when asked by oil companies if they can 
make prompt shipment of cans for greases and lubes. 
Supply of cans began to catch up with demand about 
a month ago and some lube manufacturers are now look- 
ing for more lubes to fill the extra cans. There is no 
great shortage, but there is feeling in some high places 
that if the shortages of gasoline and fuel oil in the Mid- 
west are not overcome soon, similar situations may de- 
velop in all petroleum products. 


<] 


NEWCOMERS—Instances have become common of in- 
dustrial and commercial owners putting in heavy oil 
burners and tanks before inquiring about fuel supply. 
Harder to understand are coal dealers who install large 
oil storage with the idea of “going into the oil business’”’ 
and then discover refiners do not want any new cus- 
tomers just now. 


WHERRY COMMITTEE—Among comments in the trade 
on the first Wherry Committee hearing is that of one 
fuel oil distributor who observed that testimony was 
taken from least informed men, although plenty of well 
posted oil men were available for the asking. Another 
refiner tells the story that a chief complaining witness 
at the hearing has been a fuel oil distributor for only 
18 months, and that upon seeking advice prior to en- 
tering the business was warned there was insufficient 
product to supply old established distributors. 


CREDIT STATISTICS—Oil credit men feel the need for 
some kind of interchange of statistics on collection per- 
formance, and will probably begin a series of reports 
within the next few months. Gradual slowing up of col- 
lections is anticipated, and some method is needed for 
each company to compare its rate of collection with an 
industry average. 


LET IT STAND— Power Oil Co. of Orangeburg, S. C. has 
decided not to appeal its Wage-Hour Law case to the 
United States Supreme Court. Power won in the Dis- 
trict Court, but lost in the Circuit Court of Appeals on 
question of whether a jobber who buys tires, bat- 
ries and motor oil outside his own state is in inter- 
tate commerce and therefore subject to the Wage-Hour 
w. Fred W. Herlihy of Power Oil and the South Caro- 
1 Oil Jobbers Assn., which shared cost of the suit, 
re advised by attorneys that they would not be likely 
get a favorable decision from the present Supreme 
irt. Herlihy urges jobbers to keep their books in 
rdance with Wage-Hour Division requirements be- 
use he believes his case will be used as a basis to force 
oil jobbers to observe the Wage-Hour Law. 
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‘RED’ SNAPPER—There’s a snapper in the Taft-Hartley 
Act that is embarrassing to those unions, such as the 
OWIU, which have constitutional bars against com- 
munists. The law they say is intended to make the 
unions clean their own houses as far as the commies 
are concerned but the wording prevents them from 
doing it. If an officer, secretly communist, declines to 
file an affidavit or even comes out openly and files an 
affidavit that he is a communist, the new National La- 
bor Relations Board will not recognize the union. On the 
other hand, the union can no longer suspend him be- 
cause he’s a commie, but only for nonpayment of dues. 
Worst of all, they say, even if the communist forgets 
to pay his dues, the union can no longer force the em- 
ployer to fire him on the grounds that he is not in good 
union standing. 


a 


LP-GAS VS. FUEL OIL—An accurate test of the com- 
parative values and costs for domestic uses, including 
heating, of these two fuels is to be made at Minot, N. D. 
R. J. Coughlin of Westland Oil Co., distributor of both 
fuels, has built on adjoining lots, two new, small homes, 
which are duplicates, being exactly the same size and 
construction. Both have basement furnaces with identi- 
cal duct systems for heating, and are equipped with ther- 
mostats for maintaining even temperatures. Furnaces, 
cook stoves and water heaters are also identical, except 
that one each uses No. 3 fuel oil and the other propane. 
Home equipped for propane has 500-gal. underground 
storage tank, and is occupied by young Jack D. Cough- 
lin, son of R. J., and his wife. The other home has 550- 
gal. underground fuel oil tank and is occupied by E. A. 
Grantier, purchasing agent for Westland, and his wife. 
3oth couples are childless. As the heating season ad- 
vances, accurate records are to be kept of fuel consump- 
tion and appliance operating cost. 


CAPITAL SHORTAGE, TOO—In present high volume of 
petroleum business, credit men note particularly that job- 
bers, dealers and commercial customers frequently need 
more capital. Jobbers who need added facilities, they 
say, should buy with care and make every dollar count. 


FIRST THINGS FIRST—Problems of centralization of 
military oil procurement functions, underlined by refin- 
ers in this summer’s government-industry meeting on 
supply gaps, is having to wait until it is determined 
how lines of command will be tied to the Army-Navy 
Petroleum Board in the forming unification setup for 
the armed services. This latter primary question now 
is expected to be settled within next three weeks. Its 
determination will in all likelihood mean some new “boss”’ 
faces on the board, and, in any event, some minor 
changes in its charter, although alteration of the unit’s 
character is not in the cards. 





P-32 
Mil: 
Com 
and. 
(Alse 
co 

Cros 





P-26 
Mil 
Gate 








Here’s two things worth remembering about Milvaco! 


1. The Milvaco line is COMPLETE! There is a Milvaco 
valve, nozzle or faucet — each in a wide variety 
of sizes — to fit every one of your individual 


requirements. 





2. All Milvaco products are of HIGHEST QUALITY! 


Advanced engineering — precision construction — 





high-grade materials — these are your assurance 
of dependable, efficient operation whenever you 


specify the name, “Milvaco”! 


MILWAUKEE VALVE COMPANY 


MILWAUKEE 7, WISCONSIN 
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P-324 

Milvaco 4-Inch 
Combination Stop- 
and-Check Valve 
(Also P-424 Milva- 
co 4-Inch Offset 
Cross Valve) 


P-2654 


Milvaco 4-Inch 
Gate Valve 


P-870 


Milvaloy Truck 


Tank Faucet 


P-2915 


Milvaco Bronze 


Line Loading Valve 


U-141-F 


Milvaco Hose 
Nozzle Valve 
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P-2637 


Milvaco 4-Inch 
Angle Valve 





MILVACO 


The Only Manufacturer with 
a Complete Line of 
BIG, 4-INCH VALVES! 


P-2612 


Milvaco 4-Inch 
Cross Valve 








P-2010 


Milvaloy Airport 
Nozzle 


P-324 


Milvaloy Stop-and- 
Check Valve 


P-2030-R 


Milvaloy Hose 
Nozzle Valve 
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£2 & In catalytic cracking, it’s the over-all on-stream efficiency that counts. And that 


depends not only on long runs but on short down time for turn-around. 


One Houdry licensee recently turned around two TCC units with an expenditure of only 
16,000 man-hours. Another turned around two units with 25,000 man-hours. A third turned 
around a single TCC unit with only 9,700 man-hours. The on-stream periods of these five 
units had averaged better than 200 days. They were turned around with an expenditure 


of less than one man-hour per year per barrel of daily thru-put! 


These are typical—not extraordinary—examples of how TC C’s basic simplicity of design 
pays off in minimum maintenance. Its shorter turn-around time saves money and man-hours. 
This is of particular advantage in refining operations of relatively small size, where a 
single catalytic unit is the only source of high-quality fuel. It is easy for such a refiner to 
build up, in advance of turn-around, a sufficient backlog of catalytic motor fuel to keep him 


in production throughout the brief turn-around period. 


7 | HOUDRY 
HOUDRY PROCESS CORPORATION  #¥gaggcc 


25 Broad Street, New York 4, N. Y. 


ie 


PROCESSES 
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INTERPRETING THE OIL NEWS 





“i =WASHINGTON—By Raymond E. Bjorkback 


Some Reasons Why Tanker 


* Disposal Is Hot Potato 


This seems. to 
~ be the day of the 
multiangular hot 
potato. Public po- 
tato, that is. Latest to steam into 
our view in the Washington stew is 
the matter of 83 T2 tankships re- 
maining to the U. S. Maritime Com- 
mission for disposal as surplus from 
a war-built fleet that once numbered 
481. 


yz 
L/S 


Mr. Bjorkback 


We won’t pretend to be able to 
spot all of its angles, but we can 
poke at a few, and at least get our 
minds off such superheated tubers as 
the Marshall plan for European re- 
covery, the tax fututre of the co-op- 
erative, domestic vs. overseas steel 
needs and the price of everything. 


Now, USMC has about decided that 
those 83 bottoms should be sold for op- 
eration under the Panamanian flag, if 
it decides to sell them. Its file of offers 
shows it could sell 92 if it had that 
many. Too, there is some sugges- 
tion that in disposing of the vessels 
it has sold, and is selling, it has 
heeded insistent demands from Con- 
gress and business that it “get the 
government out of the tanker busi- 
ness. 


But, we are told, some opinion ex- 
ists within the commission that it 
would be unwise to sell all 82 tank: 
ers—that 13 vessels which USMC al- 
ready has set aside for future use of 
the military aren’t enough of a re- 
serve fleet for a possible national 
emergency. 


One answer to this is that private 
enverprise is to be preferred to gov: 
ernment enterprise, and in an emer- 
gency, ships under the Panamanian 
flag and all in American flag op- 
eration would be as available to the 
government as if they were in re- 
serve. 


Back comes the retort that tanker 
harter rates would be three or four 
times higher than they are today if 
t were not for the fact that the com- 
lission is operating 200 or 250 ves- 
els under general agency agree- 
ents, a fleet which includes the 96 
e’ve already mentioned, plus bot- 
toms allocated to purchasers or ear- 
iarked for allocation but not yet re- 
nquished by the commission. 


Also, it is suggested that, should 
irtually all USMC’s tankers be sold, 
hip builders and steel men would 
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clamor to build us another reserve 
tanker fleet—and the average tanker 
disposal price is about $1,750,000, 
while the estimated cost of building 
Aa new one now is $4 to $5 million. 


We haven’t heard the answers to 
those answers—not yet, anyway- 
but we can anticipate a few: 


“A couple hundred tankers should 
have a steadying influence on rates, 
no matter who’s operating them.” 


“Steel’s health is the key to the 
nation’s economic health--and why 
not something for it to do when it 
gets over the current demand hump, 


The LP-gas dis- 
tributors and 
equipment and ap- 
pliance men with 
whom we talked during the National 
Butane-Propane Assn. convention in 
St. Louis last week all felt that the 
LP-gas business is definitely settling 
down. 


Mr. Lamm 


Lush days are still here and be- 
cause of the large market being de- 
veloped and yet to be reached, good 
business is likely to continue for 
many months or years, but the pros- 
pects are that business will be done 
more cautiously in the future, espe- 
cially after the jolt that many fore- 
see runs its course. 


It is widely reported in the indus- 
try that many dealers and some dis- 
tributors have overexpanded—reached 
out for new markets farther than 
their individual finances justify. Con- 
servative Independents are now giv- 
ing their businesses a careful going 
over in an effort to avoid the blow 
that they feel is coming to others. 
Distributor-suppliers are warning 
customers to look before leaping in 
order to figure out where they will be 


as it says it will? Who wants a de- 
pression ?” 


“What if the Swedes and the Nor- 
wegians are building merchant ships 
like mad, and can run them cheaper 
than we can? Will the tankers we've 
got, and got to have, last forever, 
and will foreign flag vessels be of 
any use to us in an emergency even 
if the flags are friendly?” 


Then there are those in Washing- 
ton who discern also the help-Europe- 
get-itself-going angle in Maritime’s 
tanker doings. They do say that 
there was opposition within the com- 
mission to the last allocations—100 
vessels of a total of 150 which USMC 
has sold and is selling abroad—to 
foreigners for foreign flag operation, 
but the decision that they should be 
so allocated was made at cabinet 
level, and filtered down through an 
interdepartmental committee as a 
“must” order, which USMC is carry- 
ing out. 


See what we mean? 


MIDWEST—By Earl Lamm 


LP-Gas Distributors Take 


Stock on Future Growth 


in a year or two from now. They 
point out that it is easy to go broke 
by ballooning the business in a ready 
market anxious for LP-gas fuel, but 
they lack a definite yardstick for 
testing the elasticity of limited 
finances. 


Many distributors and dealers who 
entered the business on a shoestring 
two years ago feel that they have 
made the grade and are now over the 
hump, as their operations and local 
markets are mapped. They are the 
ones who give a settling down ap- 
pearance to the industry. Others 
with limited pocketbooks who came 
into the business more recently are 
still looking hopefully up hill at the 
hump. They are the ones who must 
yet pass the test. Whether or not 
special difficulties are in store for 
them is a matter of personal opinion, 
for special difficulties may be com- 
mon to everyone when the present in- 
flation period reaches a turning point. 


It would be foolish to disregard any 
precautions that can be taken now, 
which might smooth the future road. 
The usual suggestions are that dis- 
tributors and dealers— including those 
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This is the first o 
sponsored by ALLIED 


a series of FUEL CONSERVATION advertisements 
OIL COMPANY INC. in leading Ohio newspapers. 





















































SAVE HEAT 


y heat your home with 
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3 KEEP THE HEAT IN THE HOUSE 
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SOREN we 


ALLIED OIL COMPANY SUBSIDIARIES: 


Allied of Cleveland, Inc. 
Allied Terminals, Inc. 
Canton Refining Division 


Central Pipe Line Co. 
Cleveland Pipe Line Co. 
Cleveland Tankers, Inc. 


Today there is not enough TRANSPORTATION 


—_—_—_— —~ 


to deliver all the FUELS we need 


There will be a limit on the amount of fuel oil, gas and 


of domestic grade available in OHIO this next winter 

No matter what kind of fuel you use, 

better than your neighbors 

Your fuel suppliers are doing everything the 
ore fuel into OHIO now. They don’t like to turn down 
iness. Your fuel oil dealer, your coal dealer, your gas com 

pany want to sell more fuel. That's how they make their living 


coa 
nol 
your supply is no 


Vt 


y can to bring 


If oil companies, coal companies, and gas companies are do 
ing everything possible to get more fuel, why can't we have 
ill the fuel we want this next winter? 


The truth 
1—Thed 


) 


of the matter is very simple 


emand for fuels in OHIO has increased tre 


mendously 
Most of our fuels come 


from outside the state 
3—Existing transportation facilities cannot carry all the fuels 
we need nou 


OUR FUEL REQUIREMENTS HAVE INCREASED 


Industrial use of all fuels has increased. When you read in 
the paper that there now are over 60 millior people em 
ployed, it means that there are more plants, more offices, more 


warehouses and more business places where this peacetime 

record number of people work. That means more heat and 

power—produced from oil, gas and coal 

In OHIO homes, the demand for certain tuels has increased 
} 


tremendously because more and more people have 
over to convenient fuel oi! and gas 

As a result 
did prewar; we use 50 


is much fuel oil 
than the others because so many OHIO ind 


switched 


we use 25 more coal in OHIO toda 


more gas; and we 


y than we 
se over TWICI 


Fuel oil demand has grown so much faster 


stries and OHIO 
homes have switched to this convenient, dependable fucl. It 
seems as though everybody—looking for a dependable supply 
of tuel—is asking for oil because the oil industry has a record 
in meeting all demands everywhere 


in war and in peace 


Where Ohio Gets Its Fuels 
] FROM OHIO re 


& FROM OTHER STATES 





OIL 





ALLIED 


OUR FUELS COME FROM OTHER STATES 


For every ton of OHIO coal 


we must haul in three more tons to meet our needs. Ove 


gas we use in OHIO comes tr 
States—some of it over 
r oil ce 


two-thirds of the n othe 


mes from other states—OHIO oil 


refiner 
run for only | 


ICS 


in one year! 


TRANSPORTATION IS OHIO’S BOTTLENECK 


Oil, gas and coal are carried into OHIO by pipeline, | 
by barge and by tanker. Every bit of available ur Insp. 


is being used to haul fuels 


wer 


but it isn't enough 
Chief reason for this bottleneck is that we 
le to catch up with the years we lost during the war 
Then there was neither time, nor manpower, nor mater 
replace transportation equipment as it wort 
build additional equipment to meet expanding civilian need 
Even if we had all the mat 


tato 





rials to build more 
n facilities, 1 would still take TIME to catch up with 
our requirements 


transpor 


WHAT ALLIED OIL COMPANY IS DOING 


ALLIED OIL, foreseeing the increased demand for fuel ou! 
has been building up its transportation system since the clos 
of the war. Since then, we have created the largest fleet of 


fuel oil barges on the Mississippi and Ohio Rivers to bring 
fuel from as far away as the Gulf Coast. We are construct 
ing a new tanker for ouc Great Lakes fleet—we are adding 
tank trucks as fast as we can 

In addition 


we are not soliciting new customers for | 
Except for hardship cases, o 


heating oils 


ur first respons 
b 


I 
lity ts to the homes, industrial plants and institutions wh« 


over the years, have come to depend on ALLIED OIL fuc 
ind service 

Our engineers and service men ir? co-operating 
oil users to SAVE HEAT 


this next winter 


ALLIED OIL COMPANY'S subsidiary, Canton Refinin 


Division, refines gasoline 


wit 


To play fair with our old estab 
lished customers, we are delivering as much or more gasoline 
to them as we did before the transportation crisis 
As a leading supplier of fuel oils—and as members of the 
community —we feel you should know these facts. If y« 


and all other suppliers and carriers—are doing 
all that we can to meet your essential fuel requirements, we 
believe you will co-operate to SAVE HEAT 
together to SAVE HEAT, 


know that we 


If we work 
ull of us will suffer less incon 
venience and enjoy more comfort when cold weather arrives 


Oi, Company Inc 


LEADING INDEPENDENT FUEL OIL SUPPLIER 


1700 STANDARD BUILDING 


CLEVELAND 1, OHIO 
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Cit 


ho feel safe—should talk over their 
erations in detail with their banker 
iend, whether or not they owe him 
He may 
may not be able to offer new ad- 


ce. Credit managers of oil com- 
nies that are LP-gas suppliers are 


30 §6vrrecognized 


edit information. 


sources of sound 
6 - 
One distributor we talked to at St. 
us went further than either of 
se Suggestions. He called in a 
anwial specialist to go over his set- 
The distributor of LP-gas was 
» a jobber of gasoline, oil and coal. 
pointed out that new distributors 
LP-gas who have other older lines 
business upon which they can tem- 
rarily lean financially if the need 
iould arise are fortunate. 
After checking over his own finan- 
al statement and operations with 
expert, he decided that he had 
erexpanded. He sold his coal busi- 
and used the funds to solidify 
LP-gas position. He lumped the 
ice he received from the expert hv 


ing: “Don’t expand faster than 
ur increased net profits from the 
siness will allow.” 

o o 


Fue! oil dealers (sometimes called 
idlers) in the Chicago metropoli- 
in area, who have always bought 
ipplies open spot, will receive the 


ame volume of products from Cities 


Sx 


‘rvice during the 1947-48 heating 
ason as they purchased from that 
ympany during last season. This 
nportant bit of testimony at the 
n. Wherry subcommittee hearing 

month seems to have been gen- 
ally overlooked. Statement was 
ade by John R. King, attorney for 
ies Service, after consultation 
th his company managemer4, and 


undoubtedly was gratifying tio the 


f 
l 


fic 


FY 


bi 


\ 


lel oil dealers who had such a dif- 
ult time obtaining supplies last 
bruary and March. 
The dealers are relatively small 
lyers in the open market, but be- 
se of their large number, their to- 
purchases from all sources runs 
several million gallons annually. 
ve see it, their complaints of mis- 
tment have been severe and per- 
5 at times exaggerated, but we 
ve it correct to say that they are 
small segment of small business 
in the industry who were near- 
to elimination by the _ supply 
tage. 
ie testimony by Mr. King, which 
ight his name to public notice, 
rs out a prediction this depart- 
t made at end of the war when 
Dist. 2 industry committee was 
disbanded, to effect that the 
who served with that commit- 
would forever after have a great- 
uppreciation of the other fellow’s 
culties. Mr. King served on the 
t. 2 staff and others from Cities 
rvice were on various committees. 
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Among those 
western oil men 
who will offer an 
opinion, the con- 
sensus seems to be that the tight mar- 
ket in residual fuel has gotten just 
about as bad as it’s going to get. The 
situation that now exists (“tough” is 
the most popularly used word in de- 
scribing it), they feel, will hold 
through the first months of next year. 





Mr. Sweeney 


At the same time, everyone insists 
that there will be no shutdowns on 
the West Coast caused by lack of 
fuel. The industry will meet the de- 
mand, it is predicted. About the only 
holdup that might arise out of the 
tight situation is an occasional de- 
layed sailing of a ship that has no 
firm contract for bunkering before it 
docks at Pacific Coast ports (a few 
instances of this have already oc- 
curred). 


This does not mean that there won't 
be an occasional flurry in the press 
when some public utility purchasing 
agent is frustrated in his effort to 
stockpile a little heavy fuel, such as 
happened in Los Angeles awhile back. 
One such man in the state of Washing- 
ton blandly advertised recently for 
bids for 107,000 bbls. for delivery in 
four months hence and was amazed 
when not a single bid appeared. The 
major company he had been dealing 
with for the most part went to con- 
siderable pains to explain the market 
situation to him. He grudgingly ac- 
cepted its promise to continue sup- 
plying him 8000 b/d and, as the story 
goes, he was a little huffy about it. 


In the dozens of times such a try- 
ing situation will be repeated in the 
next few months, oil company sales 
managers will probably often wonder 
why they didn’t choose a less exas- 
perating career. 


* . ‘ 


Another unique outcropping of the 
fuel shortage is the pricing situation 
for bunker C fuel. As far back as 
most western oil marketing men can 
remember, the price of bunker fuel 
has never varied for more than 24 
hours from one company to another 
except for a 6-months period in the 
1920’s when Richfield under-sold the 
field in an effort to turn an abnor- 
mally heavy inventory into cash. 


But as of Sept. 22 the price of bunker 


fuel at San Pedro is split three ways. 
Two major companies are charging 


Interpreting the Oil News 





PACIFIC COAST—By Don Sweeney 


Heavy Fuel Tight But Industry 
Will Meet Demand, Oil Men Say 


$1.80 bbl., one company $1.75 bbl., 
and four majors $1.65 bbl. 


The four companies with the low 
price say they aren’t taking a single 
barrel of business away from the other 
three, however, since there’s no spot 
business whatsoever. All seven com- 
panies are taking care of their regular 
customers only. 


A cursory analysis of the situation 
would undoubtedly produce the theory 
that the four low-priced companies 
are ones that produce more of their 
own crude than the other three. Such 
is not necessarily the case. 


Another pat explanation would be 
that the three companies with the 
higher prices have been forced by cir- 
cumstances to get a larger return 
from their heavy fuel sales. With all 
companies well in the black, this 
doesn’t seem to follow. 

Perhaps John Stuart Mill would 
rave the answer. 


In the minds of many of the 
men in major marketing companies 
charged with the responsibility of 
maintaining the company’s dealer 
force, one thing above all separates 
the ones worth having from those 
dealers they’d just as soon were sell- 
ing someone else’s gasoline. 


This is the way in which dealers 
react to the company sales training 
school. By and large, the response 
to the schools that almost every com- 
pany is now conducting has been ex- 
cellent. But there is still a small, 
hard core of dealers who have spurned 
the invitations and persuasiveness of 
the companies’ district salesmen. 


One marketing executive summed 
it up this way: “A lot of men got 
into the service station business out 
here in the West during wartime that 
really weren’t qualified to hold a deal- 
ership. They just didn’t know how 
to operate a business nor how to sell. 
We want to help these men and teach 
them and their employes the proven 
service station practices our com- 
pany has worked out. Most are re- 
sponding nicely, and even when 
they’re slow to learn we don’t hold 
it against them. 


“But the men we can’t stand are 
those that don’t know how and won't 
let us teach them. To paraphrase a 
radio comedian, ‘“‘They’re not long for 
this business.’ ” 
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C. H. Wagner 


The decision to change vocation from the field of pro- 
fessional sport to that of industry probably deprived 
baseball of a sparkling infielder and gave the oil industry 

American Oil Co., to be specific—a business leader. 


A native of Monroe, Mich., C. H. Wagner was a star 
on his high school nine and followed his bent for base- 
ball to become a professional infielder. However, it was 
not long before the appeal of year-round employment 
became too strong and he forthwith changed occupations. 


Joining Standard Oil Co. (Indiana) in 1916 as a sales- 
man in the Grand Rapids Division, young Wagner en- 
joyed a series of promotions. In 1919 he was given title 
of lubrication engineer and in 1922 became assistant man- 
ager of the Grand Rapids Division. Two years later he 
was promoted to manager of the St. Joseph Mo., Divi- 
sion and in 1926 transferred to South Bend, Ind., as divi- 
sion manager. Always showing a keen interest in civic 
affairs, while at South Bend Mr. Wagner was elected 
president of the Chamber of Commerce and a member of 
the School Board. 

His successful management of field marketing problems 
was acknowledged by Indiana Standard when, in 1935, 
he was transferred to the Chicago general office as assist- 
ant general manager of sales. His new duties and re- 
sponsibilities rounded out an already broadening concept 
of the oil business since it required his assumption of 
administrative direction of every phase of the business 
of marketing petroleum products, including transporta- 
tion, construction and operating maintenance, as well as 
sales. 

It was in April, 1937, that Mr. Wagner was transferred 
to the position of general manager of American Oil Co 


From the Baseball 
Diamond to Head of 
American Oil Co. 





to direct the marketing operations and sales of its more 
than 15,000 service stations. 

Applying his knowledge of marketing transportation to 
the problems of Amoco, and believing that transportation 
of petroleum products by pipeline and barge was one of 
the biggest steps forward in the oil industry, Mr. Wag- 
ner soon initiated the construction of network of term- 
inals on pipelines and waterways. During the war he ini- 
tiated plans for postwar training of returning World 
War II veterans who would become Amoco’s salesmen 
and merchants of petroleum products. 

Postwar merchandising techniques were changed to in- 
clude more profit items for the service station operator 
and Mr. Wagner initiated a broad TBA program to in- 
clude the sale of a private brand tire. This was soon fol- 
lowed by the addition of a private brand battery and 
private brand accessories. 

Nov. 1, 1945, Mr. Wagner was elected vice president 
and general manager of sales for the entire marketing 
territory of American Oil; Lord Baltimore Filling Sta- 
tions, Inc., and Mexican Petroleum Corp. He also was 
made a member of the board of directors of these com 
panies. 

It was on July 15, this year, that Mr. Wagner was ele- 
vated to his present post of president of American Oil, 
Lord Baltimore Filling Stations and Mexican Petroleum 

A resident of Baltimore, Mr. Wagner commutes be- 
tween his Baltimore and New York offices. The Wagners 
have two children, a son and daughter, both married. He 
is director of Baltimore Assn. of Commerce; executive 
officer of Red Cross and Community Fund drives; men 
ber of Engineers’ Club, New York; member of Merchants 
Club, Baltimore, and member of Baltimore Country Club 
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NPA Votes Full Support to 
Public Relations Program 


Action Taken Following Addresses by Haslam, Dunlop: 
600 at Atlantic City Meeting Set Attendance Record 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 


ATLANTIC CITY—The 
oldest petroleum trade 
thrown its full support behind a 
public relations program “for the 
entire industry.”’ 

National Petroleum Assn.’s Board 
of Trustees did so here last week 
after NPA, at its 45th and largest 
annual convention, had heard one 
speaker warn of an attempt to split 
oil “into warring, contentious fac- 
tions’ and another assert that the 
continuance of a competitive, progres- 
sive industry depends upon an in- 
formed public opinion. 


nation’s 
group has 


Haslam Sees Need for Hurry 


The latter—Vice President R. T. 
Haslam, of Standard Oil Co. (N. J.)— 
had emphasized, too, that the public 
relations program begun by the Am- 
erican Petroleum Institute was not 
meant to be just an API or a big 
company program but rather “a truly 
industry program.” 

And, it should, he said, 
big in a hurry,” because: 

Today the petroleum industry, per- 
haps more than any other should 
act vigorously in the field of public 
relations because of two factors 
which currently characterize the busi- 


“become 


The first is the very favorable 
nings which oil companies are 
orting at present, owing to the 
that much of the product they 
a selling today represents ‘crude 
nventory’ developed at a time when 
ts were relatively low. 
The second factor is the current 
htness of supply which results in 
tain local shortages. Although 
al and temporary, these shortages 
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may nevertheless cause great incon- 
venience and, therefore, consumer ir- 
ritation. 

“These two factors might find ex- 
pression in regulation or legislation 
unfavorable to the industry unless 
the industry has the confidence of 
the public. Since the launching of the 
industry public relations program 
therefore, there are now two new rea- 
sons to make such an effort doubly 
desirable.” (Part of the text of Mr. 
Haslam’s address appears on p. 15.) 


Dunlop Warns of Split 


The warning of an attempt to 
“divide and conquer” the industry 
came from Robert G. Dunlop, making 
his first speech before a large trade 
group since becoming president of 
Sun Oil Co. 

Meeting head-on a recent state- 
ment by Sen. Joseph C. O'Mahoney 
(D., Wyo.) that the oil industry 
offers an illustration of how indus- 
trial concentration was threatening 
independent business, Mr. Dunlop ac- 
cused the Senator—although not by 
name—of parroting unfounded con- 
clusions reached by the Temporary 
National Economic Committee in 
1939. 


“Most familiar of all these warmed- 
over charges,” he asserted, “are con- 
tentions which imply that 20 of the 
larger companies in the industry are 
engaged in some kind of a diabolical 
plot to destroy or restrict opportunity 
for the remaining 34,000 or so ‘in- 
dependent’ enterprises that make up 
our industry. 

“Apparently upon the Machiavellian 
theory of ‘divide and conquer’, the 
purpose is to split our industry into 
warring, contentious factions in order 
that schemes for government con- 


trol and restrictions may be _ im- 
posed upon it.” 

Sun’s President said that far from 
being correct, “the truth of the mat- 
ter is that unless you add together 
the operations of 20 of the largest 
companies, it is impossible to make 
out any kind of a case for economic 
concentration at all’’ in the oil in- 
dustry. Even these 20, he continued, 
are “as fully independent in every 
true sense of the word” as any of 
the others in the business, because 
“no group within our industry can lay 
claim to any monopoly on indepen- 
dence.”’ Then, he added: 


Opportunities for Independent Seen 


“Despite the fact that industry by 
its nature requires big, strong com- 
panies, there is a place and abundant 
opportunity for the smaller com- 
panies if they are efficient and keep 
in step with the times. Not only is 
there opportunity for the small units, 
but they render great services to the 
industry and the public. 


“The efficient small operator sets 
the competitive pace of the indus- 
try. The world is his oyster and he 
can be choosey in selecting the man- 
ner in which he goes about getting 
the share he wants.” 

The Haslam-Dunlop talks were the 
highlights of the meeting, held in the 
Traymore Hotel Sept. 17-19 with a 
total attendance of around 600 
NPA’s biggest yet. 


Fisher Gives Keynote 


Keynote of the gathering was set 
in the very first general session by 
NPA President J. B. Fisher (Kendall 
Refining Co.) when he declared that: 


“The oil industry mustn’t fail to 
show the public that a great progres- 
sive industry can come through again 
in the pinch this winter (on fuel 
oil) just as it did this past summer 
(on gasoline). Barring work stop- 
pages, I am confident that it will find 
the ways and the means—it MUST 
do so, or sacrifice the industry’s 
public relations program.” 

Otherwise the convention’s interest 
was attracted by a variety of sub- 
jects, including: 

A panel discussion led by Gerard 
D. Reilly, of Washington, on the 
effect of the Taft-Hartley Act on 
bargaining negotiations and griev- 
ance procedures. 

A talk on Europe’s economic fu- 
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News of the Oil Industry 








Caught here talking things over at the NPA convention in 
Atlantic City are (seated, left to right) J. Howard Marshall, 
president of Ashland Oil & Refining: W. S. Zehrung, Pennz- 
oil Co.; (standing, left to right) W. W. Vandeveer, Allied 


Oil Co., of Cleveland, and R. T. Haslam, Jersey Standard 


ture, by James A. Perkins, vice 
president of Swarthmore College. 

A look-see into the industry’s fu- 
ture in relation to the postwar econ- 
omy, by Dr. Alexander Sachs, who, 
among other things, said that he 
would not regard another increase 
in the petroleum price level as being 
inflationary. 

And an outline of the objectives of 
the API Lubrication Committee, by 
D. P. Clark, of Gulf Oil Corp., the 
committee’s secretary. (For a_ sep- 
arate story on the meeting of the 
API Lubrication Committee, held in 
conjunction with the NPA _ gather- 
ing, see p. 21). 


All Officers Re-elected 


All present officers of NPA were 
re-elected, as were the incumbent 
Board of Trustees and the associ- 
ation’s seven honorary trustees. Be- 
sides Mr. Fisher, as president, of- 
ficers include W. S. Zehrung (The 
Pennzoil Co.), first vice president; 
Earle M. Craig (Freedom-Valvoline 
Oil Co.), second vice president, and 
Fayette B. Dow, general counsel. 


Atlantic City again will be the an- 
nual convention site next year—on 
Sept. 15-16-17, with Cleveland the 
place for the regular spring meeting, 
April 21-23. 


Tests Indicate Varnish and Sludge Forming 


Tendencies Higher in Postwar Motor Fuels 


By NPN Staff Writer 
ATLANTIC CITY Varnish and 
sludge forming tendencies are much 
higher in the majority of postwar 
motor fuels than in the prewar fuels 01 
the commercial fuels supplied during 
the first two years of the war period 
This trend in quality was indicated 
by the results of a group of CRC FL-2 
engine tests made by the Research 
Laboratories Division of General Mo- 
tors Corp., and reported by H. R. 
Wolf of GM’s laboratories in a paper, 
“Trends in Motor Fuels with Special 
Reference to Varnish and Sludge 
Forming Characteristics,” presented 
here Sept. 18, during the 45th annual 
meeting of the National Petroleum 
Assn. 
Sufficient FL-2 tests were not avail- 
able to completely chart this apparent 
trend, Mr. Wolf said. However, fre- 
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quent FL-2 tests and sludge number 


determinations by a newly developed, 
rapid laboratory bench test method 
indicate that several refiners have 
made, in recent months, a marked 
improvement in their commercial mo- 
tor fuels. 

As summarized by Mr. Wolf, GM's 
tests showed, among other things, 
that: 

“1—-In some areas many of the 
commercial fuels are quite low in var- 
nish and sludge forming characteris- 
tics; while in other areas, most of the 
commercial fuels are quite high in this 
respect. 

“2—-An individual brand of premium 
or regular motor fuel may. vary from 
time to time over a wide range. 

“3—In many cases the premium 
grade fuels are higher in varnish and 
sludge forming tendencies than the 


Sun Oil's Robert G. Dunlop (left) listens here to National 

Petroleum Assn. President J. B. Fisher (Kendall Refining Co.) 

as they talk things over in advance of Dunlop’s address to 
the NPA at Atlantic City last week 


regular grades sold by the same re- 
finer or marketer.” 

Greater use of poorer quality Diesel 
fuels and the introduction of super- 
charged Diesel engines may soon re- 
quire improvements in detergent-type 
motor oils, according to C. M. Loane 
and L. W. Mixon, engineers with 
Standard Oil Co. (Ind.) 

Speaking on the ‘Use of Lubricat- 
ing Oil Additives’ at the National 
Petroleum Assn. meeting here last 
week, the Indiana Standard engineers 
reported that the overall service per- 
formance of detergent-containing oils 
in Diesel equipment has been very sat- 
isfactory. 

They cautioned, however, that ‘th: 
increasing use of poorer quality Diesel 
fuels, particularly sulfur fuels, and 
the introduction of supercharged Die- 
sels imposes more rigorous require- 
ments on the oil from the standpoint 
of keeping engines free of deposits 
and it is possible that improvements 
in detergent oils will be required if 
their excellent record to date is to b« 
maintained.” 

In railway Diesels, according to 
their report, five- to six-fold increases 
in time between oil drains have beer 
obtained by substituting oil contain 
ing a detergent for straight mineral 
oil. Operating periods as high as 150,- 
000 miles between oil drains on units 
using the detergent oil have give 
cleaner engines than those using reg 
ular oil for only a fraction of this 
time. 

The Indiana Standard engineers’ re 
port was based on observations of oi 
perforrmance in a wide variety of roa 
tests and fleet tests and general serv 
ice experience over the past sever 
years. 
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Haslam Traces Stateism Growth in 


Plea to Expand Public Relations 


ATLANTIC CITY, N. J.—One of 
the features of the National Petro- 
leum Assn. convention at Atlantic 
City last week was the address ‘“‘Free- 
dom Is What You Make It” by R. T. 
Haslam, vice president of Standard 
Oil Co. (New Jersey). In urging in- 
creasingly greater industry attention 
to public relations, Mr. Haslam cited 
the growth of stateism and its effect 
upon_ business, particularly oil, 
throughout the world. 


Following is the text of most of 
Mr. Haslam’s address: 


Lately all of us have heard it said 
that we are in an ideological war of 
East versus West, and I believe that 
everyone who can read and hear the 
news from day to day will agree that 
one of the most important facts in 
the world at present is a strenuous and 
large-scale conflict between two be- 
liefs. 

One of these beliefs is that every 
man should have complete freedom 
of thought and the greatest possible 
freedom of action compatible with the 
freedom of others. It holds that 
whereas rules and laws are necessary 
for community life, these rules should 
be drawn up by persons freely select- 
ed by the ones who have to live 
under them. It holds that the indivi- 
dual is important, and that every 
man should have the widest oppor- 
tunity to win for himself the place 
in the world and the material com- 
forts which his talents merit. 

The other belief is that the state 
(meaning a small group who have 
gained control of the state) has the 
right to order and arrange the lives 
of all. It says that the ends of the 
state justify the means, regardless 
of how arbitrary or cruel those means 
may be. It says that the worth of 
the individual is his value to the state. 
He is not free to say what he wants 
nor, so far as the state can control 
his mind, to think what he wants. 
The laws under which he lives, his 
rights, and his rewards are dictated 
by the state. 

The first system is what we mean 
by the word “democracy.” It is the 
system which exists today in the 
United States. 

The second system is one which 
has already entrenched itself in many 
countries and is spreading out by 
legrees over much of the globe. It 
has spread especially where misman- 
agement by political and industrial 
leaders of a country has made people 
discontented, and where war has 
caused wide misery. Under such cir- 
cumstances people have been willing 
to try the second system in the hope 
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of a change for the better. By the 
time they discover that the cure is 
worse than the disease, they have lost 
the power to draw back. 


Politics Has Wide Effect 


Now, what has all this to do with 
the oil industry, with your business 
and mine? It has much to do with 
us, because the political pattern, the 
economic system, and the laws that 
are in effect in a country, or in the 
world, have a tremendous influence on 
how we work, how we live, and what 
we can contribute to our country and 
society. 

Furthermore, the kind of political 
pattern and economic system which 
Americans do not like—collectivism 
totalitarianism, stateism—call it what 
you will—can start from small be- 
ginnings. People who are careless 
about giving up a small part of their 
liberty, in the hope of solving some 
of their problems, are likely to dis- 
cover that their first step has been 
onto a toboggan slide, on which there 
is no stopping until the bottom. Free- 
dom, in our industry as in every other 
phase of national life, is what we 
make it. 

Let’s take a brief look at how the 
spreading idea of stateism (or na- 
tionalization) has already affected 
the oil business in various places. 


To the south of us, the oil industry 
is nationalized in Mexico and Bolivia. 
In Argentina more than half of the 
production is reserved to a govern- 
ment company, which refines and dis- 
tributes its products. This has re- 
sulted in government-sponsored agree- 
ments between marketers which re- 
strict competition. Refining is na- 
tionalized in Uruguay, and any refin- 
ing and producing which may be 
undertaken in Chile are reserved to 
the government. 

To the north of us, the oil indus- 
try is practically a public utility in 
the Canadian province of British 
Columbia. Prices of gasoline there 
are fixed by a public utilities com- 
missioner, and in Nova Scotia the 
price of gasoline is under public util- 
ity board control. Last July the pro- 
vince of Prince Edward Island made 
distribution of kerosine, heating oils, 
and fuel oils a public utility. 

In Europe the oil industry is na- 
tionalized in Spain. In Portugal over 
half of the industry is in the hands 
of a government company and quotas 
are assigned to the balance of the 
industry. In France the government 
has fixed quotas and percentages for 
all oil companies and through the 
Chambre des Syndicales issues orders 


News of the Oil Industry 





regulating the oil industry in detail. 
In Italy, still largely disorganized, 
the oil industry operates under a sys- 
tem of quotas. In England the govern- 
ment has announced that the Petro- 
leum Pool will be dissolved by the 
end of this year, or as soon there- 
after as is practicable, but as of to- 
day the industry there is operating 
under an arrangement which has 
merged all gasoline distribution and 
obliterated brand names. In Switzer- 
land the industry, the dealers, and 
the government want a cartel that 
will fix prices and volume quotas, 
and, of course, take away most of 
the freedom which a company nor- 
mally has to compete. 


This past spring in Sweden a com- 
mittee appointed by the Riksdag 
recommended nationalization of the 
oil industry. Fortunately, after a 
campaign of education by the indus- 
try and other groups interested in 
freedom for the Swedish economy, 
the recommendation was discarded, at 
least for a year and a half. 


Warns of Danger in U. S. 


That gives us some idea of what 
is happening abroad. But because 
all these developments are occurring 
outside our own borders, we may be 
inclined to comfort ourselves with 
the thought that expanding stateism 
does not concern us except as a kind 
of distant curiosity. Any such thought 
is a delusion. 

Arnold Toynbee, in his book “Study 
of History,” points out that when- 
ever a superior civilization comes up 
against an inferior one, and a static 
line grows up between the two, the 
inferior civilization ultimately and in- 
evitably overwhelms the superior one. 
It is important to stress the element 
of “a static line between the two,” 
because the reason for the rather sur- 
prising result of triumph of some- 
thing inferior over something superior 
is the static quality of the superior 
one. 

What Toynbee’ observes’ about 
superior and inferior civilization is, 
in my opinion, true about economic 
systems. We believe, and statistics 
abundantly prove, that the free com- 
petitive system is superior. But if 
we should attempt to isolate ourselves 
against the totalitarian system sim- 
ply by sitting tight and trying to 
build a static line against it, our atti- 
tude would be clear evidence of a 
decline in our creative leadership, and 
our superior system would eventu- 
ally go down. We cannot be merely 
passive beneficiaries of freedom. We 
must be active advocates of it. We 
must be crusaders. 


Trend Toward Nationalism 


The great majority of people in the 
United States have no liking for 
fascism or communism. Although the 
noise made by groups of that charac- 
ter may lead us at times to believe 
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that they are quite numerous, sur- 
veys show that the totalitarian philo- 
sophies get little sympathy in Ameri- 
ca. Nevertheless, although commun- 
ism and fascism as such are widely 
disapproved, there is a _ significant 
volume of opinion which shows the 
influence of the world-wide move- 
ment toward stateism and the seduc- 
tion of a planned economy even in 
our own country. 


Recent events throughout the world 
have demonstrated that it is not im- 
possible for even small minorities 
to make their opinions prevail at 
times against a majority opinion. 

In the Hungarian election last year, 
for example, the Communists man- 
aged, even with all their methods of 
intimidation, to get only 17% of the 
votes, practically the same percentage 
as the A. P. I. survey found favoring 
nationalization of the oil industry in 
the United States. 

You say this is not a high per- 
centage, but let us see what an ag- 
gressive, vociferous 17% can do in a 
very short time. I quote now from an 
article in a recent issue of the Satur- 
day Evening Post entitled “How the 
Russians Grabbed My Government” 
by Ferenc Nagy, ex-premier of Hung- 
ary. 

“In nineteen months I saw my 
country conquered from within by a 
small Communist minority, led by 
seven men especially trained and 
directed in this task by the Soviet 
Union. 

“It was on Nov. 4, 1945, that Hung- 
ary held a genuinely free election 
the only free election which has been 
permitted in the Russian-occupied 
countries of Southeastern Europe. My 
own party, the Smallholders, com- 
posed mainly of peasant farmers, 
white-collar workers and small busi- 
nessmen, received 57% of the vote, 
which was not only an over-all major- 
ity but more than three times the 
vote of any other party. 


“We established a coalition (in- 
cluding The Communist Party, which 
had received only 17% of the vote) in 
order that the government should be 
‘broadly representative of all demo- 
cratic elements’ in accordance with 
the Yalta Agreement. 

“Even then the Communist en- 
croachment had gone farther than 
the general public realized. From 
then on, it went faster. In nine more 
months the Communists had taken 
over.” 

Let us never underestimate the 
power of a small minority with a 
crusading spirit. 


Stateism Spreads Fast 


Another thing we must bear in mind 
in this connection is the tendency 
of stateism to spread. As Lincoln 
observed about slavery—that it was 
impossible for the nation to endure 
half-slave and half-free—it is almost 
impossible to have “just a little state- 
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ism.” Once established it tends to 
spread like crabgrass in a lawn. We 
can see in England an illustration 
of the course of events that can be 
expected when a government takes 
over the production and distribution 
of goods or services on a national 
scale. England nationalized the rail- 
roads. But barges and canals must 
not compete with and perhaps lick 
the government, so barge and canal 
lines were nationalized. Next came 
long-distance trucking (if you call 
anything over 40 miles long-distance), 
and it is not impossible that in time 
all trucking will be government con- 
trolled. Similarly, oil competes with 
coal, so that nationalization of the 
one is likely to influence a govern- 
ment’s thinking about the other. 

We cannot, therefore, think that 
moves in the direction of stateism are 
someone’s else concern simply _be- 
cause they may not seem to affect 
us immediately. We have a vital stake 
in this broad question. If we in our 
field, and other industries in theirs, 
act vigorously for the continued pro- 
gress of freedom, the growth of state- 
ism can be reversed. For democracy 
to work, we must have an informed 
people. Let each and every industry 
do its part in informing the public 
about its business. 

This is a meeting of oil men, and 
I have naturally emphasized the ef- 
fects of stateism on our industry. Let 
me make it clear, however, that al- 
though our self-interest is involved, 
I do not think that is the only or 
even the principal reason why we oil 
men should resist the tendencies I 
have mentioned. More important than 
the effects of totalitarian economics 
upon any one industry are the serious 
injuries they do to the welfare of 
people as a whole. In all the commun- 
ist and socialist countries of the world 
today, economic crisis is deepening, 
whereas in America, where left-wing 
theorists prophesied that there would 
be eight to ten millions unemployed 
within a year after the war, employ- 
ment is at the highest level in our 
history. 

Only two months ago I was in Eng- 
land and read in a newspaper there 
that a high representative of the 
British government said that England 
had to have less absenteeism among 
miners, even though it meant enforced 
labor. To my mind, “enforced labor”’ 
is just a sugar-coated term for 
slavery. To show how far thinking 
along these lines can go, the report 
further stated that the representa- 
tives of the men—the union leaders— 
cheered this official statement. Why 
should men cheer for slavery, even 
to produce coal, when under the free 
economy of the United States we 
produce five times as much coal per 
labor hour as in England? 

And only two weeks ago the union 
leaders at the Trade Union Congress 
held at Lancashire, England, voted 


six to one approval of conceding to 
the state the right to fine and im- 
prison workers who refused to take 
jobs to which they were directed by 
the state. 

Against this background what can 
we do to make secure for ourselves 
and for millions of others—employes, 
consumers, the general public—the 
advantages of a competitive, progres- 
sive oil industry’ made up of thous- 
ands of free, creative business con- 
cerns? 

I said at the beginning of this talk 
that democracy and totalitarianism 
are beliefs. The practices, rules, and 
laws under which business is done by 
one system or the other have their 
origins in people’s minds. Basically, 
therefore, we have to deal with ideas 

with public opinion. 

I am sure it must be clear that if 
a majority of people in this country 
held the opinion that the oil industry 
could be better run by government 
than by private companies, it would 
not be long before we had legislation 
to accomplish that end. Even if a 
majority did not hold such an idea 
but was merely passive toward the 
industry for lack of knowledge about 
it, it would be possible for an energetic 
minority with totalitarian ideas to in- 
jure gravely the health of the Ameri- 
can petroleum business. 


The oil industry public relations 
program now under way is intended 
to bring information about the indus- 
try to the American public, so that 
any decisions they make concerning 
our business will be sound ones. The 
program is essentially one on the 
local level. It is based on a premise 
of active participation by every oil 
company and every oil man. Its suc- 
cess will depend in large measure 
on such participation. 


Aggressive Action Needed 


Today the petroleum industry, per- 
haps more than any other, should act 
vigorously in the field of public re- 
lations because of two factors which 
currently characterize the business. 
The first of these is the very favor- 
able earning which oil companies are 
reporting at present, owing to the 
fact that much of the product they 
are selling today represents “crude 
inventory” developed at a time when 
costs were relatively low. The second 
factor is the current tightness of 
supply which, as you know, results in 
certain local shortages. Although local 
and temporary, these shortages may 
nevertheless cause great inconvenience 
and therefore, consumer irritation. 
These two factors might find expres- 
sion in regulation or legislation un- 
favorable to the industry unless the 
industry has the confidence of the 
public. Since the launching of the 
industry public relations program, 
therefore, there are now two new 
reasons to make such an effort doubly 
desirable. 
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Two Pipeline Projects to Speed 
Flow of Products into Midwest 


Shell, Great Lakes Improving Pumping Equipment; 
Crude Runs to Stills Again Set All-Time Record 


By NPN Staff Writers 


Tangible evidence of oil industry 
efforts to relieve the transportation 
bottleneck—principal cause of tight 
supplies—in the Midwest, comes with 
announcement of pipeline improve- 
ments which will increase flow of oil 
products an estimated 3,920,000 bbls. 
in 1948. 

Shell Oil Co. will modernize two 
eight-inch lines—one carries finished 
products from Shell’s Wood River, 
fll., refinery to East Chicago, Ind.; 
the other carries products from the 
same refinery and terminates at Lima, 
Ohio, with an extension to Spring- 
field and Columbus. Total increase 
in flow of products is expected to be 
2,920,000 bbls. yearly with comple- 
tion first of 1948. 

Great Lakes Pipeline Co. is modern- 
izing pumping stations by installing 
surplus aircraft type engines at 12 of 
its pumping stations. Secondary sta- 
tions are also being installed in lines 
between Barnsdall, Okla., and Kansas 
City; on one line northeast of Kansas 
City; and on line northwest of Kansas 
City. New facilities are expected to 
increase flow 1,000,000 bbls. next year. 


Two Records Tumble 


The week ended Sept. 13 saw the oil 
industry smash two all-time records 
when daily average crude runs to stills 
hit a high of 5,318,000 b/d, 47,000 
b/d above the previous mark set on 
Aug. 2 of this year when the average 
was 5,271,000 b/d. Refinery opera- 
tions also established a new mark of 
93.8% of refining capacity operating. 
Previous high was 93.3, also set for 
the week ended Aug. 2. 

Also on the supply front, OGD is 
sent letters to individual refiners 
telling each the minimum amount of 
products government procurement 
agencies expect from them, following 
Justice Department’s belated approval 
Sept. 19 of so-called unofficial quota 
plan. 

Letters to refiners do not specify 
types of products to be furnished, but 
nerely inform refiners that agencies 
are relying on them to supply ‘x” 
amounts in both first and second 
halves of fiscal 1948. 


Wherry Reports on Survey 


Meanwhile, the oil subcommittee 
of Senate Small Business Committee 
reported results of a survey showing 
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100 major oil company refineries proc- 
essed only 3.6% more crude in first 
six months of 1947 but increased dis- 
tribution of refined products through 
company-owned bulk stations by 
14.1% compared with same period of 
1946. 


Subcommittee, chairmaned by Sen- 
ator Wherry (R., Nebr.) says 113 
Independent refiners reported 25.9% 
increase in business first half of 1947. 


These figures, subcommittee de- 
clared, ‘“‘would indicate” that differ- 
ence in gains in crude processed and 
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amount of products sold through ma- 
jors’ own bulk stations “must be ac- 
counted for by purchases of refined 
products from Independent refiners.” 

Independent refiners reporting in 
the survey also listed an increase in 
amount of crude processed of 4.1%, 
but were operating at only 69.5% ca-’ 
pacity as compared with operating 
rate of 94.6% for major company re- 
fineries. 

Increase of 14.1% in refined prod- 
ucts distributed through majors’ own 
bulk stations is accounted for by in- 
crease from 10,418,000,000 gals. to 
11,889,000,000 gals. in first six months 
of this year, subcommittee states. 

The survey report states 25 Inde- 
pendent refiners said crude oil pur- 
chases were subject to processing 
agreements while 85 said they had no 
such contracts. Serious difficulties in 
getting enough crude for capacity op- 
eration were reported by 70% of In- 
dependents and 22% said they were 
having trouble getting sufficient 
transportation for crude purchases. 


Gov. Gates Tells Conference He Will Urge 


Indiana Homeowners Not to Convert to Oil 


By HOLGER RIDDER 
NPN Staff Writer 


INDIANAPOLIS — Gov. Ralph 
Gates, at conference on Sept. 22 with 
35 representatives of 20 major, inte- 
grated and Independent oil compa- 
nies, announced he would issue a 
proclamation urging domestic con- 
sumers of fuel oil to conserve and 
asking that householders retain pres- 
ent heating units rather than con- 
vert to oil. 


In opening the conference at the 
State House, Gov. Gates said the 
purpose of the parley was to try and 
anticipate the fuel oil situation in 
Indiana and to discuss frankly the 
problems involved, with a view to 
trying to prevent a shortage. 

It was Barney Majewski, vice pres- 
ident of Deep Rock and vice presi- 
dent of API, who recommended that 
the governor issue a fuel oil conser- 
vation proclamation, urging that the 
proclamation be sent to the govern- 
ors in the 11 other states in the dis- 
trict in hopes that they follow suit. 
He stated that domestic conservation 
might produce a saving of 10-12% 
in fuel oil consumption. 


Would Expand Truck System 


Herschel Hollopeter, transportation 
director for the Indiana Chamber of 
Commerce, recommended limitation 
of tank car hauls to a 200-mile mini- 
mum; expansion of the tank truck 
transportation system, and develop- 
ment of additional barge service. 

R. J. Rogers, president, Indiana 
Independent Petroleum Assn., fol- 


lowed Hollopeter and pointed out to 
the governor the economic problems 
involved in meeting the transporta- 
tion bottleneck. He said that during 
the war excessive freight charges 
were absorbed by the government. 
Today this would not be true, there- 
fore it is uneconomic to bring prod- 
ucts in by tank car. He said that if 
the Independent refiner could get 
crude economically, the _ situation 
would be eased considerably. 


J. W. Boatwright, Standard of In- 
diana, repeated steps already taken 
by his company to meet increasing 
demands, including boosts in refinery 
runs, importing crude from. the 
Southwest by tank car, etc. He then 
said that Indiana Standard would 
continue to meet 24 to 26% of the 
total consumption of the state this 
coming heating season. 


Economists Testify 


Boatwright added that if yields of 
heating oils are increased by refin- 
ers, and if consumers keep their stor- 
age tanks filled, he didn’t believe any 
consumers in the state would ex- 
perience hardship. 


A. J. McIntosh, Socony-Vacuum 
economist, reported that his compa- 
ny’s refineries were not operating at 
capacity due to inability to obtain 
crude. He then added that figures 
studied so far indicate that the num- 
ber of cooking stoves and space 
heaters sold in the first half of 1947 
total more than the number sold in 
all of 1946. The same thing on a 
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lesser scale, is true of central oil 
burning heating units, he said. 

E. M. Kelly, Phillips Petroleum, 
said his company was supplying its 
more than 1,000 jobbers with 113% 
of the supplies they received last 
year. 

J. G. Sinclair, Shell Oil, told con- 
ference there was evident a 15% in- 
crease in consumer demand for the 
coming heating season. To help meet 
domestic demand, he said his com- 
pany had asked its industrial ac- 
counts to revert to coal so as to 
make available more fuel oil to 
meet domestic needs. Shell, he said, 
sells about 30% of the potential de- 
mand for fuel oil in Indiana. 

Russel S. Williams, president, In- 
dividually Branded Petroleum Assn., 
went on record as approving Ma- 
jewski’s recommendation to the gov- 
ernor. McIntosh at this point also 
rose to urge that the governor call 
for fuel oil conservation. 

In concluding the 21-hour session, 
Gov. Gates said: 

“While there is a real crisis here, 
I’m not aware there is a shortage 
of oil. I don’t know anything about 
oil. I will issue a proclamation and 
mail it to the 11 other governors in 
this district. This is not my problem, 
it is your problem and it is up to 
you to solve it.” 

If the people in the Midwest are 
cold this winter, the next conference 
won’t be in a governor’s office, it 
will be in Washington, Gov. Gates 
said. 





Too Much Concentration 
Of Oil Power—O’Mahoney 


CLEVELAND Sen O’Ma- 
honey (D., Wyo.) asserted here 
Sept. 23 that concentration in 
ownership of world oil reserves 
has reached a point where a 
few companies have the power 
to “turn on or off’? the flow of 
oil to world markets and to fix 
prices at which it will be sold. 

In a speech before the Min- 
eral Section of the American 
3ar Assn. convention, the 
former chairman of the old 
Senate Petroleum Resources 
Committee declared that this 
power to fix prices is ‘the pow- 
er to destroy,” because the 
“very foundations of society” 
are undermined when concen- 
trated economic power ‘fixes 
prices to serve its own purposes 
without public responsibility.” 

O’Mahoney urged enactment 
of a federal law to define the 
powers, duties and responsibili- 
ties of all economic organiza- 
tions, and declared that failure 
to do so “will mean only a con- 
tinued conflict between man- 
agement and labor.” 











3 Independent Groups See Concentration 
Threat; One Looks at Major Side of Story 


By NPN Staff Writers 

With a leading spokesman for In- 
dependent producers joining in, job- 
ber groups in two Midwestern states 
spoke up in alarm this past week at 
what they saw as a possible ‘‘squeeze 
play” against Independent marketers 
on the part of the major oil compa- 
nies. 

And they didn’t stop with just that. 

The Michigan State Petroleum 
Assn., holding its summer meeting 
in Traverse City, called for creation 
by statute of federal and _ state 
boards empowered to keep a watch- 
ful eye out for monopolistic practices 
in the industry (see separate story 
on p. 22). 

At Jefferson City, Mo., the house 
organ of the Missouri Petroleum 
Assn., protesting that industry mar- 
ket leaders are holding down the 
tank wagon price of gasoline while 
allowing the tank car price to soar, 
commented bitingly: 

“Ts it,” inquired an article in the 
MPA publication, ‘‘the old squeeze 
play whereby the Independent job- 
ber is being pushed from the market- 
ing picture? If so, it is most cer- 
tainly time for some governmental 
interference and investigation. May- 
be it is time for the jobbers to go 
to the Federal Trade Commission and 
demand an industry fair trade prac- 
tices code.” 


IPAA Sees Concentration Growth 

In the meantime, at Washington, 
the general counsel of the Independ- 
ent Petroleum Assn. of America, Rus- 
sell B. Brown, was reporting “‘grow- 
ing evidence of a return to the con- 
ditions in the petroleum industry 
that led to the passage, and for a 
time enforcement, of the original 
antitrust laws.” 

Warning that unless stopped this 
development “may reach such pro- 
portions as to destroy the domestic 
industry,” Mr. Brown asserted that 
the situation was not one calling for 
Justice Department action nor was 
the remedy ‘necessarily the enact- 
ment of legislation. What should be 
encouraged is industry leadership 
that is helpful to the entire domestic 
industry in its effort to make a 
wholesome contribution to the wel- 
fare of the United States.” 


Signs of the Trend 

Signs of the growing trend he 
sees were reported by Brown to be 
these: 

“1. The percentage of production of 
oil in the United States in the hands 
of a few companies is greatly in- 
creasing. 

“2. The number of companies en- 
gaged only in the production of oil 


and gas in the United States has 
been reduced. 

“3. A control of price of crude oil 
and its products is now being exer- 
cised by the leadership of a few 
large companies with the following 
effect: 

“(a) Discouraging the 
producers. 

“(b) Squeezing the domestic re- 
finers and marketers. 

“4. The open collaboration of a few 
large companies in their effort to ob- 
tain large petroleum resources out 
side the borders of the United States 
the effect of which in part is that of 
weakening the domestic producers, 
refiners and marketers.” 


domestic 


Public Complaints Court Danger 


There was one calming note dur- 
ing the week. 

It came from Minneapolis in the 
form of a warning by Northwest 
Petroleum Assn.’s_ weekly bulletin 
that Independent jobbers are court- 
ing the danger of renewed govern- 
ment regulation in their complaints 
about a “squeeze play.” 

Presenting “what it described as 
“The Other Side” of the supply story, 
after having in past issues devoted 
much attention to jobber difficul- 
ties,” the bulletin declared: 

“There’s a point at which justified 
beefing ends, and ineffectual blather- 
ing begins. We have not meant 
to convey that refiners, producers 
and major oil companies are blacker 
than four yards up a chimney. Even 
as we insist on the right of the job- 
ber to run his business his way, and 
make a fair profit at it, so do we 
insist that the major company have 
like privileges.” 

Following this was a letter from 
an unidentified branded jobber in 
Minnesota, who wrote: 

“The thing that really disturbs me 
is that we just got out of govern- 
ment regulations and it looks like 
we are doing everything we can to 
walk right back into it. Soberly, 1 
think most of us would take what we 
are getting now rather than have 
some more OPA, NRA and what 
have you in our business. Let’s stop 
and think about it.” 

Also, said this jobber: 

“My observation is that all of us 
are doing more business than we 
ever did. We are doing it with too 
little equipment and in too many 
cases with wornout equipment and 
in a lot of other cases not enough 
experienced help. We fail to realize 
that maybe the refiner is up against 
the same thing. We are pretty selfish 
in working ourselves up into a stew 
about something that affects almost 
everyone of us in the United States.”’ 
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Editorially Speaking 








Haslam Warning on Nationalization Points to 


Need tor More Competition in Oil Industry 


ia President Haslam of the Standard Oil Co. (New 
Jersey) sounded a fearsome warning at the annual 
meeting of the National Petroleum Assn. at Atlantic 
City last week, that should not only redouble the vigor 
with which the oil industry prosecutes the API public 
relations compaign, but which warning should at once 
prompt the top management of the industry to restudy 
the campaign and make sure that it is comprehensive 
enough to do the job that rises so ominously before the 
industry. 


Mr. Haslam has but recently returned from a confer- 
ence with the company’s many European representatives 
so he spoke from a most intimate view of the strength 
of noisy minorities. Prior to this European trip he had 
made a long swing down through South America. The 
accuracy and intimacy of the reports of the great Stand- 
ard Oil Co.’s foreign representatives are rated by those 
who know as not even second to any that reach our State 
Department 


Summing up “how the spreading idea of stateism (or 
nationalization) has already affected the oil business,” 
he said: 


To the south of us, the oil industry is nationalized in 
Mexico and Bolivia. In Argentina more than half of 
production is reserved to the government company, 
which refines and distributes its products. This has re- 
Suited in government-sponsored agreements between mar- 

rs which restrict competition. Refining is nationai- 

in Uruguay, and any refining and producing which 
may be undertaken in Chile are reserved to the govern- 


fo the north of us, the oil industry is practically 
iblic utility in the Canadian province of British Co 
bia. Prices of gasoline there are fixed by a public 
ties commissioner, and in Nova Scotia the price of 
gasoline is under public utility board control. Last July 
province of Prince Edward Island made distribution 
erosine, heating oils, and fuel oils a public utility.” 


cited similar information for Spain, Portugal, 

ce, Italy, Switzerland and even England with a 

itened nationalization in Sweden. (A large part of 
text of Mr. Haslam’s address appears on p. 15.) 


Sut what is even more ominous is the seeming increas- 
belief of the American people that the government 


the U. S. should exercise more control over the oil 
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industry even to owning and operating it. While the 
percentages cited by Mr. Haslam of people who so be- 
lieve, from recent polls of public opinion are not exactly 
comparable, being for varying groups and on different 
statements of main proposition—the alleged need for gov- 
ernment control—-nevertheless it would be well for the 
industry not to discount this seeming trend in public 
thinking. 


Mr. Haslam said that the API poll, which prompted the 
public relations program, showed that 16% of the Amer- 
ican people believed that the government should own and 
operate the oil industry. “That means 13,000,000 people 
hold that opinion,” he pointed out. 


In a more recent poll the number had increased to 
22%. And a still more recent one made in Texas alone, 
where the state’s conservation commission has done a 
singularly outstanding job of aiding private operation in 
conserving oil and natural gas, and where oil is about the 
biggest industry, 25% of the people thought the state 
could do a better job of finding and producing oil than 
private companies, and 37% thought the state could mar- 
ket petroleum products at lower prices than private com- 
panies. 


It therefore would seem quite reasonable for the heads 
of the oil industry to assume that more people every 
day are coming to a belief that the oil industry should 
be more and more controlled by government even to be- 
ing owned and operated by it. 


“Let us never underestimate the power of a small 
minority with a crusading spirit,” said Mr. Haslam in 
summing up his statements that nationalization of busi- 
ness, and of oil, abroad was done by small but “crusading 
minorities.” 


The steady encroachment of our government on busi- 
ness is clearly written in the record at Washington, espe- 
cially in the last 14 years, as well as in many a state 
capital. 


Unfortunately this encroachment on oil is often aided 
by the complaints against some of the major companies 
by their smaller competitors, who, while not for national- 
ization of the oil industry, feel themselves so unfairly 
treated with too many doors of major companies that 
they think are closed against them, that they are justified 
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in urging drastic legislation in order to protect their own 
business lives. 

Good as the API’s public relations program may be for 
an industry-wide movement just entering its second year, 
the extreme seriousness of the industry’s political situa- 
tion—and its legal situation which is more political than 
legal—urgently demands a thorough re-study of the pro- 
gram and of the activities of the major companies them- 
selves. 

The basis of any such re-study should be for the an- 
swers to the questions 

Is there as much competition in the oil industry 
as there can be and as there should be? 

Have the major companies themselves formally de- 
clared a policy for such competition, in the maxi- 
mum amount economically and efficiently possible 
especially in marketing where the public can easily 
see such competition ? 

If the major companies so believe in a maximum 
possible of efficient competition, are they doing all 
that they can to carry out such a policy? 

The defense against threatened antitrust suits and in- 
dictments, and the defense against threatening legis- 
lation lies essentially in the major companies providing 
the absolute proof in affirmative answers to the above 
questions. 

No half proof, no opinions, no arguments based on 


some past figures or policies will protect the majors an! 
the whole industry. Only the development and maint« 

nance of the maximum of efficient competition will say 

the industry, and NPN means all of the industry f 

every nationalizing attack on the majors will ultimate! 

restrict the freedom of the smaller companies and final] 

even abolish them as Independent operations. 

The API public relations program is at present a 
dressed to telling what the oil industry is. 

But, it may well be asked, is the oil industry toda 
sufficiently competitive to save itself from ruin by th 
ever power-hungry, vote-seeking politicians ? 

The major companies have done a highly skillful j 
of developing and perfecting integration. But integr: 
tion today is an increasing liability. What the industr: 
needs, to save itself, is more competition. 

The questions should be considered in the light of th 
warning of Mr. Haslam, not to underestimate CRUSAD- 
ING MINORITIES. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 




















Oil Union Negotiating 
Under New Labor Law 
Despite Repeal Fight 


By NPN Staff Writers 

The Oil Workers International Un- 
ion, though working for repeal of the 
Taft-Hartley Act, intends to obey the 
law by bargaining in good faith with 
oil company managements and not re- 
sorting to tricks to evade the act, 
NATIONAL PETROLEUM NEWS was told 
this week by union officers. 

Several oil company labor relations 
managers confirmed this, saying that 
thus far OWIU has made no effort 
to get around the new labor law. 

Knight Opposed in Election 

This month the OWIU is conducting 
its annual election with only one con- 
test for national office. President 
O. A. Knight is opposed by Charles 
F. Fleming of Hammond, Ind., who 
works on the loading rack at the Soc- 
ony-Vacuum refinery at East Chicago. 
Mr. Fleming is a member of the In- 
diana State Senate. There appears to 
be no sharp issue between Mr. Knight 
and Mr. Fleming. Vice President A. R. 
Kinstley and Secretary-Treasurer T. 
M. McCormick are unopposed. 

Under the OWIU constitution, local 
unions ballot on national officers be- 
tween Sept. 5 and Sept. 24, then for- 
ward their returns to the international 
at Fort Worth, where certified public 
accountants canvass the votes. The 
outcome probably will not be known 
until early October. 

Local representatives of The Texas 
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Co. have sent letters to some OWIU 
locals offering as a basis for a new 
agreement a 15c per hour increase in 
basic wage rates plus a 10c per hour 
cost-of-living bonus. This would re- 
place the present 22c per hour bonus. 
Several locals already have ratified 
the agreement. 


Ohio Oil Co. at Findlay has an- 
nounced that a wage increase of 15c 
per hour plus a 10c per hour bonus 
will become effective for all hourly 
rate employes on Oct. 1, replacing a 
flat $35 per month cost of living bonus 
which has been paid since Jan. 1, 1947. 





Knight Says OWIU Won't 
Ask General Wage Boosts 


FORT WORTH—Oil Workers 
International Union will try to 
do its bit in holding prices 
down by declining to ask for 
any new general wage increas- 
es for the time being, President 
O. A. Knight told NATIONAL 
PETROLEUM NEWS Sept. 23, 

Knight said the Union in 
most cases is seeking to renew 
its expiring contracts without 
wage hikes “and hoping that 
the cost of living will level off.” 
In cases where the wage scale 
of old contracts “is not satis- 
factory,” the union of course is 
trying to bring the scale up to 
the general level, he stated. 





API Booklet Stresses Ways 
To Economize on Oil Heat 


NPN News Bureau 
CHICAGO Fifty ways to save 
money on oil heat are being covered 
in the preliminary draft of a booklet 
to be published in October by the 
API Marketing Committee. Written 
for the home owner, booklet copy will 
explain value of combustion tests to 
determine efficiency, and list points 
where waste can occur, such as faulty 
ignition, leaking lines, valves and 
tanks, dirty screens, nozzle adjust- 
ment, etc. 


Figures are given on percent of 
fuel saved by maintaining lower house 
temperatures both day and _ night, 
insulation, caulking, storm windows 
and weather stripping, and many 
other steps which can be taken by a 
home owner to save money by using 
less fuel. 


Introductory copy is planned which 
will emphasize growth in oil reserves 
by means of charts, and also to show 
expansion program for production, r¢ 
fining and distribution. Favorable out 
look for future oil supply will be 
stressed. 


3y presenting optimistic features in 
the oil supply situation, along with 
conservation hints for the hom: 
owner, the booklet could be used b3 
distributors of fuel oil and oil burner 
both now and in the future. Though 
cost of the booklet has not yet been 
established, advance orders for 500 
000 copies have already been received 
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API Lube Group Withholds OK of Terminology 
On Gear Lubes Pending Questionnaire Returns 


ATLANTIC CITY—API’s Lubrica- 
tion Committee, meeting here last 
week, accepted but withheld approv- 
al on a report of its chassis lubri- 
cation panel proposing terminology 
and definitions for automotive gear 
lubricants. 


Instead, it voted to send a question- 
naire to the entire membership of 
56 requesting suggestions as_ to 
changes these might think should be 
made before the matter is passed 
on finally at the Chicago meeting in 
November. Only five of the 20 mem- 
bers of the panel (chairmaned by 
C. W. Georgi, of Quaker State) had 
endorsed the report unqualifiedly. 


The committee also heard W. M. 
Murray (Deep Rock Oil Co.), chair- 
man of its crankcase oil change panel, 
report no agreement as yet on any 
mileage recommendation and express 
considerable doubt that one could 
even be reached by November. 


Container News Is Good 


There was good news from the 
container committee, however, Chair- 
man D. P. Clark (Gulf) reporting 
that the situation was “pretty com- 
fortable,” with containers “pushing 
in now faster than some companies 
can take them.” Barring setbacks in 
production of sheet steel, he foresaw 
the outlook for the future continuing 
satisfactory. 


Session here wound up on a parting 
note of tribute to Dr. T. G. Delbridge, 
long-time committee member who is 
retiring Oct. 1 as research director of 
Atlantic Refining Co. 


Following are the proposed ter- 
minology and definitions for automo- 
tive gear lubricants, together with a 
table showing the chassis lubrication 
panel’s accompanying lubricant re- 
commendations for automotive gears: 


Third Draft 
Proposed 
TERMINOLOGY AND DEFINITIONS FOR 
AUTOMOTIVE GEAR LUBRICANTS 


MINERAL TYPE GEAR LUBRICANT: 


This term designates gear lubricant gener- 

suitable for use in automotive transmis- 

sions* and in most spiral bevel type and 
W gear type rear axles. 


MILD EXTREME PRESSURE TYPE GEAR 
LUBRICANT: 


term designates gear lubricant having 
what increased load carrying properties 
Ss generally suitable for and may be used 
st automotive transmissions* and spiral 
type rear axles under very severe con- 
s of speed and load. 


WORM TYPE GEAR LUBRICANT: 


term designates gear lubricant having 
liness properties and is generally suit- 
or use in truck type worm gear rear 
under very severe conditions of speed 


MULTI-PURPOSE TYPE GEAR LUBRICANT: 


¢ 


erm designates gear lubricant having 
necessary load carrying properties to 
t generally suitable for use in hypoid 
axles and in most transmissions* and 
gears in passenger cars, trucks, buses, 
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tractors and other automotive equipment. Gear 
lubricants meeting the test requirements of 
U. S. Army Specification 2-105B may be des- 
ignated as Multi-Purpose Type Gear Lubri- 
cants. 


*Note 1—Automatic or semi-automatic trans- 
missions, fluid couplings, torque converters, 
and tractor hydraulic gear systems may re- 
quire special oils or lubricants and_ these 
should not be confused with any of the above 
defined gear lubricant. Conventional trans- 
missions may be defined as those requiring 
SAE 80, 90, 140 or 250 Viscosity grade gear 
lubricants, whereas special units as above may 
require oils not designated by these SAE Vis- 
cosity grades. 


Note 2—There are two additional types of 


gear lubricants which are not generally used 
for field servicing but which are used pri- 
marily as factory fill, break-in lubricants for 
new gears. These are detined as tollows: 


PASSENGER CAR TYPE HYPOID LUBRI- 
CANT: 


This term designates gear lubricant having 
powerful extreme pressure properties necessary 
to make it generally suitable for passenger 
car hypoid rear axles and for breaking in 
new gears in such axles. This type of lubri- 
cant is not considered to be satisfactory for 
truck hypoid axles or for automotive trans- 
missions. 


TRUCK TYPE HYPOID LUBRICANT: 


This term designates gear lubricant having 
controlled extreme pressure properties neces- 
sary to make it generally suitable for truck 
and bus hypoid rear axles and for breaking 
in new gears in such axles. This type of 
lubricant may not be generally suited for use 
in passenger car hypoid axles or in automo- 
tive transmissions. 


LUBRICANT RECOMMENDATIONS FOR AUTOMOTIVE GEARS 


Gear Type Service 


Rear Axles 


(1) Hypoid Gears (a)Passenger Car 


(b) Truck and Bus. 


(2) Spiral Bevel Gears (a) Passenger Car 


(b) Truck and Bus 


(3) Worm Gears . (a) Trucks 


Transmissions * All Types of conven- 


tional design 


Tractor Differentials 
and Final Drives All Types 


Steering Gears . All Types 


noe 


Lubricant 
(The following gear lubricants are not neces- 
sarily listed in preferred order for the re- 
spective applications. Lubricant suppliers 
should be consulted for specific recommenda- 
tions) 


1. Multi-Purpose Type Gear Lubricant 
2. Passenger Car Type Hypoid Lubricant 
(new gears) 


. Multi-Purpose Type Gear Lubricant 
. Truck Type Hypoid Lube. (new gears) 


be 


. Mineral Type Gear Lubricant 
Mild Extreme Pressure Type Gear Ibe 
. Multi-Purpose Type Gear Lubricant “ 


oto 


. Mineral Type Gear Lubricant 

Mild Extreme Pressure Type Gear Lube 
. Multi-Purpose Type Gear Lubricant 

. Truck Type Hypoid Lube. (new gears) 


. Mineral Type Gear Lubricant 
Worm Type Gear Lubricant 


. Mineral Type Gear Lubricant 
Mild Extreme Pressure Type Gear lLaibe 
Multi-Purpose Type Gear I.ubricant 


“Ne 


. Mineral Type Gear Lube. 
. Mild Extreme Pressure Type Gear Ibe 
. Multi-Purpose Type Gear Lube. 


Cone 


1. Mineral Type Gear Lube. 
. Mild Extreme Pressure Type Gear Labe 
3. Multi-Purpose Type Gear Lube. 


2h 


* Note: Automatic or semi-automatic transmissions, fluid couplings, torque converters, and 
tractor hydraulic gear systems may reauire special oils or lubricants and these should not be con- 


fused with any 2f the above listed gear lubricants. 





Surplus Carbon Black, Avgas 
Plants Are Sold by WAA 
NPN News Bureau 

WASHINGTON — Agreements on 
sales of two war surplus plants have 
been completed and bids have been 
opened on another. 

Recommendation to sell surplus 
Texas City avgas plant to Petrol C 
Terminals Corp., Philadelphia, for 
$3,250,000 has been signed by WAA 
Littlejohn. Plant, operated during war 
by Southport Petroleum, cost $11,543,- 
000 to build. 


Odessa, Tex., carbon black plant, 
operated during war by United Car- 
bon Co., Inc., has been sold to Sid. 
W. Richardson, Ft. Worth, Tex., oil 
and gas operator, for $4,300,000. 

The Odessa plant consists of 670 
buildings on 426 acres of land and has 
rated capacity of 45,000,000 Ibs. of car- 
bon black. 


Bids were opened on Eunice, N. M., 
carbon black plant. United Carbon 
Co., Inc., bid $1,363,000; Panhandle 
Carbon Co., wartime operator, $1,269,- 
000; and Columbia Carbon Co., 
$1,150,000. Designed annual capacity 
of plant is 15 million Ibs. 


Death 


Ferdinand C. Bretsnyder, 79, presi- 
dent, Porter Oil Refining Co., St. 
Louis, died Sept. 16... A native of 
Chicago, Mr. Bretsnyder entered the 
oil business in the late 1800's in that 
city. 

His business expanded until in 1903 
he was attracted to St. Louis by the 
World’s Fair and moved his equip- 
ment to that city. Here too his busi- 
ness flourished and soon he was op- 
erating under the name of Bell Oil 
Co. Later he joined in partnership 
to form Porter Oil Refining Co. 
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Three Michigan Independent jobbers discuss current problems. Left to right: G. W. 
Vewrink, Superior Oil Co., Muskegon: Francis Cutler, Cutler Oil Co., Lansing, and 
J. E. Truesdell, J. Austin Oil Co., Flint 


Michigan Jobbers Urge Creation of 
Oil Boards with Grand Jury Power 


Groups Would Have Power to Maintain Surveillance 


Of Oil Industry, Investigate Monopolistic Practices 


By HERBERT TAYLOR 
NPN Staff Writer 

TRAVERSE CITY, Mich. The 
Michigan Petroleum Assn. at its fall 
convention here Sept. 16-17 went on 
record urging Congress and the State 
of Michigan to enact legislation cr¢ 
ating nationa! and state oil boards, 
with grand jury powers to maintain 
surveillance over the oil industry by 
conducting investigations of monopo- 
listic practices. 

The association also commended 
the Wherry Senate Small Business 
Subcommittee and urged it to con- 
tinue hearings throughout the coun- 
try so that complete factual data 
may be obtained on the fuel oil short- 
age. 

The resolutions were adopted fol- 
lowing an unscheduled 2!) hour talk 
by Danial Michael Haley, Quality 
Seal Oil Co., Saginaw Independent 
jobber, in which he attempted to 
prove that the shortage of petroleum 
products “is to a great extent an 
artificially-created shortage created 
and maintained for sinister purposes 
by a near-monopolistic combine in 
the oil business.” Mr. Haley out- 
lined a proposed program to “elimi- 
nate some if not all of the evils.” 

Association President James E. 
Truesdell, Flint, and other directors 
of the association emphasized that 
the resolutions were to determine 
whether Mr. Haley’s charges were 
true, and did not constitute an en- 
dorsement of all of his speech. 
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The resolution asked for creation 
of national and state oil boards, ‘‘au- 
thorized to maintain a constant sur- 
veillance over all phases of the oil 
business . and any other matters 
pertaining to the conservation, pro- 
duction, refining, transportation and 
marketing of petroleum, deemed to 
the best interests of the public.” The 
resolution suggests that the boards 
be composed of well qualified indi- 
viduals from the faculties of various 
universities, together with economic 
authorities and augmented by prope? 
representation of all segments of the 
petroleum industry.” 


Haley’s Proposals Listed 


Mr. Haley’s “course of action” to 
correct the “monopolistic practices”’ 
proposes: 


1. Petitioning legislative and 
executive departments of the 
states and national government 
to pass legislation forcing major 
oil companies to divest them- 
selves of marketing facilities. 

2. Asking various congression- 
al committees to investigate the 
operation of interstate pipelines. 
Ir it is found that a monopoly 
exists in pipeline operation, these 
committees should recommend 
creation of a board to govern 
pipeline functions, the board to 
be composed of Independent re- 
finers and marketers and the 
API to represent majors. 

3. Asking Michigan governor 


and legislature under emergency 
powers to divert all crude oil 
produced in Michigan to Inde- 
pendent Michigan refiners. 

t. Urging State of Michigan to 
give “likely-looking leases” of 
state-owned land that might bear 
oil to Independent drillers. 

5. Expanding Michigan Land 
Board or Conservation Depart- 
ment to include advisory board 
composed .of Michigan refiners, 
Michigan producers’ associations 
and Michigan jobber associations 
to hold public hearings’ on 
charges of monopolistic prac- 
tices 


The association gave Mr. Haley 
“vote of confidence’ by amending: 
its by-laws to make him a director 
at-large, increasing the directorat: 
from 25 to 26 members. 

The association’s fall convention 
devoted considerably more time than 
planned to business, lobby and room 
sessions on shortages and other cur- 
rent problems. Its fall conventions 
are usually devoted mostly to social 
and recreational activities. 

The only scheduled talks were by 
Don S. Waite, Aetna Life Insuran 

o., Who briefly explained group life 
insurance for oil associations, and 
Stephen F. Dunn, general counsel for 
Grand Rapids Manufacturers’ Assn., 
who spoke on the subject of “Labor 
and Small Business.” L. W. Slack, 
vice president, Packard Motor Car 
Co., who was scheduled for a talk, 
was unable to attend because of ill- 
ness. 


Discusses Taft-Hartley Law 


Mr. Dunn, who is an _ industrial 
law specialist, served as a consultant 
to the Senate and House labor com- 
mittees during the formation of the 
Taft-Hartley law. He is the author 
of several text books dealing with 
management’s rights in labor rela- 
tions. 

In discussing the Labor-Manag« 
ment Relations Act of 1947, Mr. Dunn 
emphasized the provisions of primary 
interest to oil men. He told of som: 
which have arisen 
about the Taft-Hartley law, which 
he asserted, because of the bitter 
controversy surrounding the law 
have caused its contemplated and 
anticipated effects to be grossly ex- 
aggerated, distorted and frequently 
misrepresented. 


misconceptions 


The employer, said the speaker, 
receives protection against jurisdic- 
tional strikes and boycotts; he no 
longer has to recognize unions which 
represent supervisory employes; he 
has a statutory right to sue unions 
for breach of contract, and he gets 
limited protection against a number 
of so-called “feather-bedding” prac- 
tices. But, he emphasized, these 
points protect individual employes in 
their right to work and against un- 
ion abuses. 

Mr. Dunn listed some of the af- 
firmative rights which the law con- 
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fers on individual employes: 1. They 
can petition NLRB for an election 
to change or get rid of a union they 
no longer favor; 2. They now vote 
by secret ballot whether they want 
a union shop or other form of com- 
pulsory union membership; 3. Em- 
ployes’ jobs are protected against 
jurisdictional disputes; 4. Employes 
lo not have to join a union before 
yoing to work; 5. If a union refuses 
to take the employe as a member, 
the employe can continue working, 
for, under a union shop, the employes 
can no longer be arbitrarily deprived 
of membership by the union; 6. Em- 
ployes cannot be discharged because 
of a request by the union; 7. Indi- 
vidual employes are protected in their 
right to adjust as well as present 
ndividual grievances. 


Specific Problems Outlined 


Some of the specific problems cre- 
ited by the law were outlined by 
Mr. Dunn. One, he said, lies in the 
fact that for 12 years the govern- 
ment favored industrial and not craft 
unionism. Another is the traditional 
NLRB approach plant-wide or busi- 
ness organization. The new law, he 
said, favors the craft type of union 
rganizations to the extent that a 
raft group cannot be compelled to 
join a larger industrial unit unless 
they wish, and they can indicate by 
their own vote if they desire sepa- 
rate representations. 

This provision, the speaker opined, 
vill benefit the AFL more than the 
CIO. So will the restrictions on the 
inion shop and check-off, he added, 

1e AFL generally has not been 
is militant as the CIO in demanding 
inion shop and blanket check-off. 


Businessmen should consider sev- 
rai specific questions of the law, 
Dunn warned. The law exempts 
collective bargaining the de- 

ned supervisors and employers 
hould be sure that their supervisors 
1eet the definition in the new law. 


The Taft-Hartley law amends, but 
; not destroy the old Wagner Act, 
group was told. For example, 

nployer unfair practices are un- 
hanged. But some significant chang- 

s are: check-off of union dues from 
ages; no new contracts providing 
xr the check-off may be entered 
nto, unless the check-off is individu- 
ily and voluntarily authorized by 
he employes, revocable within one 
ear or the term of the contract. Em- 
loyes are under no obligation to as- 
en their wages, but the employer 
ind the union are subject to $10,000 
ne or imprisonment for violation of 
hese restrictions. 

Another point brought out was 
hat under the law, unions as well as 
mployers are considered guilty in 
efusing to bargain or where other 
infair labor practices are involved. 

Under the new law anyone, even 
in employer, can file an unfair labor 
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Danial Michael Haley. Quality Seal 

Oil Co., Saginaw, spoke to the meet- 

ing on alleged monopolies and the 

reasons for the shortage of petroleum 

products. He presented his opinions in 
a 2!/.-hour unscheduled address 


practice charge against anyone else 
Mr. Dunn said this does not mean 
that employers should harass unions 
but, since the purpose of this provi- 
sion is to protect the individual em- 
ploye, employers owe an obligation 
to them to see that proper charges 
are filed where unfair labor prac- 
tices exist on the part of unions. 

The law, said Mr. Dunn, broadly 
defines supervisors and they are spe- 
cifically removed from the collective 
bargaining provisions of the Nation- 
al Labor Relations Act. As far as 
supervisors are concerned, it is just 
as though the Wagner Act was re- 
pealed, Mr. Dunn said. 

A new provision as to professional 
employes states they have a chance 
to vote in a separate election as to 
whether they want to be in a craft 
or other separate unit, or be included 
in the business-wide unit, said Mr. 
Dunn. He added that the act pro- 
vides that craft employes cannot be 
denied separate representation on the 
ground they were previously in a 
larger unit. 

Mr. Dunn urged that all jobbers 
become familiar with all parts of 
the Taft-Hartley Law. He asserted 
that public opinion polls indicate that 
the public favors the provisions of 
the law, but that strong pressure 
was being used to force its repeal. 
He asserted that unless the law 
works there will be a new concept 
of the entire business economy. The 
jobbers were told if they felt the 
law made sense to let Congress hear 
from them. “Tell Congress what 
you think of the law” the speaker 
said. “The unions are doing it, and 
if businessmen do not, there may not 
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be a Taft-Hartley Law in the future,” 
he said in closing. 

The two-day meeting included fish- 
ing, golf, shuffle board, sight-seeing. 

Returns from a questionnaire sent 
Michigan jobbers by Joe Hadley, ex- 
ecutive secretary, indicate that of 
the jobbers so far returning ques- 
tionnaires, consensus is that 32% 
shortage of fuel oil looms this com- 
ing winter. 

Confusion is added to the scram- 
bled supply picture by advertisements 
in metropolitan papers by heating 
equipment dstributors. Said one job- 
ber: “This nasty situation will give 
the industry a black eye it will take 
years to live down.” He pointed to 
a large display ad in a Detroit paper 
urging immediate conversion to auto- 
matic oil heat. The advertiser, as an 
inducement offered a signed oil de- 
livery agreement with each conver- 
sion contract. 


TBA Outlook Good 


On the brighter side was discus- 
sion of the TBA and anti-freeze sit- 
uation, though all of that is not ex- 
actly as the jobbers would like it, 
particularly as regards alcohol. One 
jobber, George McWood, Victor Oil 
Co., Detroit, said he did not believe 
there was enough of Type S anti- 
freeze to go around the state. Other 
jobbers complained that in order to 
get a supply of Type S anti-freeze 
they had to buy large quantities of 
Type N. K. C. King, secretary of the 
Wisconsin Petroleum Assn., a visitor, 
said a survey of his members indi- 
cated that there would not be suf- 
ficient supply of anti-freeze to last 
out the winter. 

Some of the jobbers reported bat- 
tery shortages, with prospects of 
still further shortages. P. L. Has- 
sett, Hassett Oil Co., Muskegon, re- 
ported that his battery situation 
looked rather bad at present. He 
was successful in securing a fair stock 
of anti-freeze by purchasing Type § 
and Type N, in a ratio of one-third 
of type S to two-thirds Type N. 

Allen G. MacDonald, Monarch 
Service Stations, Inc., told of con- 
stantly increasing sales of accessor- 
ies through his organization. He as- 
serted he got a ‘“‘break” on anti-freeze 
because of long loyalty to one sup- 
plier. He said he had more anti- 
freeze than all the other jobbers in 
his area combined. He sold six car- 
loads last year. He has several con- 
tracts on batteries, sells from 700 
to 800 a month and has had no short- 
age worries. 

Tires are reported plentiful. A 
number of the jobbers expressed the 
opinion that there would soon be a 
cut back in tire production. Tire 
recapping plants are still doing a 
good business on truck tires, but pas- 
senger car tire recapping business 
is off more than 50%, reports indi- 
cate. 
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Checking in at the American Petroleum Credit Assn. convention at Chicago are, 

left to right: Herbert C. Goettig, Pana Refining Co., Pana, Ill.; Leo E. Jones, gen- 

eral credit manager, Arkansas Fuel Oil Co., Shreveport, La., who was later elected 

new president of the association; and John W. Stout. credit manager, Warren 

Petroleum Corp., Tulsa, Okla. Issuing badges is S. J. Haider, secretary, American 
Petroleum Credit Assn., St. Louis 


New Opportunities for Jobbers 


Growth Seen as Oil Demands Gain 


Petroleum Credit Men Told Merchandising Aids 
Should Be Backed Up By Sound Credit Assistance 


By FRANK C. STURTEVANT 
NPN Staff Writer 


CHICAGO—As the distribution of 
petroleum products grows to meet 
new demands, it will offer new op- 
portunities for growth to jobbers and 
dealers, L. W. Bernhard, credit co- 
ordinator, Standard Oil Co. of New 
Jersey, told the American Petroleum 
Credit Assn. convention held at Edge- 
water Beach Hotel here, Sept. 15-17. 
Oil company credit men, he went on, 
should pay special attention to credit 
needs of all type of resellers. 


Merchandising aid furnished by 
sales and advertising departments 
should be backed up by sound credit 
assistance, said Mr. Bernhard, adding 
that it should not take the form of 
paternalism, but should recognize 
the free and independent status of 
the reseller. Failures are usually 
due to things which could have been 
corrected if caught in time, he said, 
and urged credit men to analyze past 
due accounts promptly and thorough- 
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ly. Find out why the account is de- 
linquent, he advised, rather than be 
content simply with applying collec- 
tion pressure. 


More than money is lost in bad 
debt, Mr. Bernhard said. There is a 
loss of public confidence and loss of 
the good will of the reseller. Credit 
procedure should be helpful and cur- 
ative, rather than coercive and re- 
strictive, if it is to create good will, 
he said, and pointed out that oil com- 
pany credit departments contact the 
public at numerous points, and on 
subjects that people are _ sensitive 
about. He advised credit men to 
overcome the, fear many people hold 
for all credit departments. 


Man-to-man contact by one em- 
ploye, in one particular case, with 
one individual customer, is the most 
important phase of sound adminis- 
tration of credit, according to J. A. 
Walker, general credit manager, 
Standard Oil Co. of Cal. Good credit 
policies which arrive at good credit 
decisions should not stop short at 


that point, he said, but should carry 
on through to the communication of 
these decisions to customers. The 
manner in which a decision is given 
to a customer has an effect on his 
friendliness and future relations more 
important than the decision itself. 


Lists 4 Policy Requirements 


There is need of considerable coun- 
sel and advice for all field manage- 
ment men entrusted with credit re- 
sponsibility, Mr. Walker said, and to 
all their sales and delivery personnel. 
Return of prewar credit and collec- 
tion problems will be a first time 
experience to men promoted or newly 
hired during or since the war, he 
said, and in addition more experi- 
enced employes have been lulled in- 
to a false feeling of security during 
times of high current collections and 
few losses. He gave four policy re- 
quirements on which a credit train- 
ing program for field personnel 
should be based: 


1. A basic company credit pol- 
icy understood by all. 


2. A written outline of author- 
ity in the form of a Management 
Guide, covering such items as 
maximum lines of credit, exten- 
sions of time, etc. 


3. A written Job Description, 
with a copy given to each credit 
employe, covering his individual 
duties and responsibilities. 


4. An up-to-date credit manual 
to secure uniformity in applica- 
tion of company credit policies. 


It is also up to credit managers to 
inform top management of what to 
expect in this transition period, Mr. 
Walker said. He cited, as examples, 
the fact that collection percentages 
of wartime cannot be expected to 
continue; that increased delinquen- 
cies will require more working capi- 
tal; and that more manpower hours 
will go into credit work. 


Changes taking place in so many 
lines of business were cited as fac- 
tors complicating the credit man- 
ager’s job by R. C. Gordon, division 
credit manager Shell Oil Co., Inc., 
St. Louis. Petroleum and its increas- 
ingly numerous byproducts now have 
such a wide sale, he said, that oil 
credit men need to be familiar with 
the economics of almost all business. 
He echoed Mr. Walker’s advice to 
start at once educating what he 
called “the younger generation” in 
credit methods suited to less flush 
conditions. As an example, he cited 
the habit of grading an account more 
on its pay record than on a balance 
sheet. In his opinion financial state- 
ments were still important and all 
who wish to do business should be 
required to disclose essential facts. 
He especially suggested that close 
attention be paid to “jobbing and 
brokerage firms who do a good por- 
tion of their business on a contract 
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basis, either on sales or receipts, 
while there is so much disturbance 
in markets and operating costs.” 

E. B. Moran, manager, central divi- 
sion, National Assn. of Credit Men, 
advised all credit men to emphasize 
in reports to management on credit 
department performance, the amount 
of money collected, rather than the 
percentage of losses. He also urged 
credit men to look for customers 
who might profitably use additional 
credit and make voluntary sugges- 
tions to the sales department, rather 
than waiting for a credit request. 
Steps like these, he said, cause com- 
pany executives to look on credit de- 
partments as -.contributing to sales 
rather than losses. 

For all business generally, there is 
a slow increase in competition ahead, 
in the opinion of Henry H. Heimann, 
executive manager, NACM, New 
York. Now when everything looks 
rosy is the time for credit men to go 
contrary to the mob, he said. He 
called credit the most powerful eco- 
nomic force in the world, and as- 
serted that the power to grant credit 
should be considered as a trust to be 





New Name For Credit Assn. 


What was formerly the Pe- 
troleum Division National Assn. 
of Credit Men, decided at its 
recent convention in Chicago to 
adopt the name of American 
Petroleum Credit Assn.;_ to 
elect a president and slate of 
vice presidents, and to call its 
board of governors, a board of 
directors. New officers are: 

President — Leo E. Jones., 
general credit manager, Arkan- 
sas Fuel Oil Co., Shreveport, 


La. 
Vice President— W. W. Rog- 
ers, assistant general credit 


manager, Pure Oil Co., Chicago. 

Eastern Vice President—D. 
E. Burroughs, credit manager, 
Shell Oil Co., Inc., New York. 

Central Vice President—A. 
E. Fletcher, credit manager, 
Standard Oil Co. (Ohio), Cleve- 
land. 

Western Vice President—J. 
A. Walker, credit manager, 
Standard Oil Co. of Calif., San 
Francisco. 

Treasurer—H. FE. Butcher, 
general credit manager, Cities 
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Early arrivals at the American Petroleum Credit Assn. convention in Chicago, 

September 15-16-17 were left to right: T. J. Burns, division credit manager, Deep 

Rock Oil Corp., Chicago; J. J. Gannon, credit manager, Phillips Petroleum Co., 

Chicago; and D. E. Burroughs, credit manager, Shell Oil Co., Inc., New York. At 

the desk is H. E. Butcher, general credit manager, Cities Service Oil Co., Chicago, 
and treasurer of the association 


administered with care. On a na- 5. 
tional scale he thought our foreign 
loans should be limited to amounts 
we can afford to lose; that any loan 
we make is construed as approval of of employes on matters pertain- 
the political group in control of the ing to their work and their wel- 
borrower nation; and that we should fare. 
follow foreign loans more closely. 
Fear of losing a job does not make 
a man a better worker, as many sup- 
pose, said D. S. Russell, in charge of 
sales training, Pure Oil Co., in a 
talk on The Management Function. 
In fact there are two related fears, 
he said, that cost employers money 
as long as they are allowed to exist. 


Failure to inform the em- 
ploye of his progress or lack 
thereof. 


6. Failure to ask the opinion 


7. Favoritism, either deliberate 
or intentional. 


Mr. Russell anaylzed what work- 
ers consider as favorable job factors, 
and noted especially that pay was 
not rated as first in importance. He 
urged management to make full use 
of the many compensatory devices 
it has available besides the pay 
Explains 2 Related Fears check. 

The first is the employe’s fear that 
he will work himself out of a job 
and is the primary cause of low 
production. 

The second is the fear that his 
need for a job will cause him to be 
exploited and is the real reason for 
unionism. 

The employe needs to be shown 
how elimination of waste works to 
his advantage, said Mr. Russell, and 
that it will make jobs—not reduce 


Power to Expand Money Supply 


Credit executives not only control 
substantial portions of the assets of 
their companies (50% of petroleum 
sales are on credit) but they also 
have, in effect, power to expand the 
nation’s money supply and its use, 
according to Walter E. Hoadley, Jr., 
industrial economist, Federal Reserve 
Bank of Chicago. Slow credits rep- 
resent a net increase in purchasing 





| Service Oil Co., Chicago. 
Secretary—S. J. Haider, St. 
Louis. 

It was decided to hold the 
next annual convention in Nov- 
ember, 1948, at New Orleans. 

The organization will main- 
tain all its present ties with 
the General Assn. of Credit 
Men. 
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them. He quoted seven most com- 
mon causes of discontent among 
workers as: 
1. Failure to give credit for 
suggestions. 
2. Failure to correct griev- 
ances at once. 
3. Failure to encourage the 
worker. 
4. Criticizing employes in pres- 
ence of others. 


power, without an offsetting increase 
on the supply side, hence are a cause 
of inflation, he said. Credit exten- 
sion today, he added is a far larger 
drain on capital than this country 
has ever known. 


Businesses today look with favor 
on any expenditure which helps to 
reduce unit costs, Mr. Hoadley said, 
which with high dollar incomes points 
to good business for the immediate 
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future. But physical volume is fall- 
ing, he warned, and the nation in 
general is living in an artificial eco- 
nomic world. To prepare for adjust- 
ment, and at the same time take ad- 
vantage of profit opportunities in the 
prosperous year ahead, are the real 
tasks of credit men and other busi- 
ness executives, he said. 


Sees Bright Future 


The petroleum industry especially, 
Mr. Hoadley went on, has one of 
the brighest futures among all Amer- 
ican industries, on the demand side, 
even though many problems lie ahead 
in meeting demand during the next 
six to nine months. He observed 
that the public does not appear to 
be prepared for a fuel oil shortage 
this winter, although generally re- 
conciled to impending shortages of 
gas and coal. 

R. L. Gordon, vice president Law- 
rence Warehouse Co., New York, de- 
scribed a service provided by his com- 
pany for taking control of petroleum 
stocks in terminals of jobbers and 
distributors. He cited a typical situ- 
ation of a jobber whose working cap- 
ital position was tight to the point 
where it was necessary to restrict 
credit. He said such cases are occur- 
ring more frequently because of larg- 
er inventories of petroleum products, 
heavy receivables and, for some, in- 


creased oil burner and parts inven- 
tory, and new tanks. 


Such marginal credit could be 
made acceptable, M. Gordon explained 
by having his company take charge 
of the stocks in storage and issue 
warehouse receipts to the supplier. 
This can be done regardless of who 
may own the storage facilities, he 
said, and the warehousman can, by 
agreement, collect from the jobber 
on a gallons per day or per week 
basis, or any other basis which may 
seem desirable. A supplier under 
such a plan, he said, could sell as 
much as half a million barrels on 
credit, taking back warehouse _ re- 
ceipts, and at no time risk more than 
the value of a few days deliveries 
by the customer to its retail outlets. 


Franklin Waltman, director of pub- 
lic relations, Sun Oil Co., and chair- 
man of the industry Public Relations 
Operating Committee, said the pres- 
ent oil industry public relations drive, 
which he termed “Winning Friends 
For the Oil Business” was part of 
the effort all business must make 
to combat planned economy. “Though 
labeled with symbols of good ends, 
these planned economy concepts can 
survive only through resort to ty- 
rannical measurers”, he said. 


“Freedom of choice is what we 
mean when we speak of the ‘Ameri- 








K. S. Clapp Invents Safety 


Special to NPN 

DALLAS, Tex.—A new switch 
is set to go on the market soon 
which the inventor claims will au- 
tomatically shut off the ignition 
system of a motor vehicle if it 
overturns. This would aid in the 
prevention of gasoline fires which 
frequently occur when cars upset 
and spill motor fuel. 

The inventor is K. S. “Ken” 
Clapp, who is also president of the 
Clapp Corp., Dallas, the company 
which has been formed to manu- 
facture the “Clapp Safety Switch.” 


The inventor’s description of the 
switch says it consists of a trans- 
parent bowl, constructed of plas- 
tic, having special baffle means in 
the bottom portion so the triple 
distilled mercury, positioned there- 
in, will not wash or arc while the 
vehicle is operated under normal 
conditions even over extremely 
rough roads or with excessive vi- 
bration. 

Electrical terminals are located 
in the bottom section and are com- 
pletely covered with the distilled 
mercury when the vehicle is in a 
substantially vertical position, Mr. 
Clapp says, and the only condition 
which shuts off the electrical cur- 
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Switch for Motor Vehicles 


rent to the engine is when the ve- 
hicle turns on its side at least 45°. 


The inventor says the switch 
can be installed on any vehicle in 
five to 10 minutes, and it will 
function for the life of the car, 
bus or truck. It can be removed 
and reinstalled from one vehicle 
to another quickly. Instructions 
call for the switch to be connected 
in primary circuit between the 
regular switch and the coil or be- 
tween coil and distributor. 

Production of the new switch is 
under way and shipments are ex- 
pected to start the first of October. 

Mr. Clapp holds many patents 
in service station operation includ- 
ing autoniatic chocks for lifts, pit 
lift air jacks, vapor recovery sys- 
tem and others. He graduated 
from University of Michigan in 
1916, was decorated with Distin- 
guished Service Cross and Croix 
de Guerre with Palm during World 
War I. Joined Wayne Pump Co. 
in 1919 as sales executive. Re- 
signed in 1925 to become sales 
manager for U. S. Air Compressor 
Co., later assuming position of 
general manager. Resigned at end 
of 1942 to become vice president 
of Cincinnati Ball Crank Co. 


can way of life’ and it includes free- 
dom to choose a way of worship, a 
place to work and live, and food we 
eat, the clothing we wear, and free- 
dom to sell our goods and services 
in a free market of our choice” Mr. 
Waltman asserted. 

In an open forum led by R. C. 
Ward, chairman of the board of gov- 
ernors, to consider participation by 
credit men in the public relations 
program, it was pointed out by one 
member that dealers and jobbers do 
not all agree with the program. It 
was suggested that a public relations 
booklet be made available for dis- 
tribution to employes, and Murray V. 
Johnston, asst. general credit man- 
ager Gulf Oil Corp., Pittsburgh, again 
called attention to the many avenues 
of public contact, open to credit men, 
through retail credit cards, through 
dealers and jobbers. 

Other speakers addressing the con- 
vention included Eugene J. Benge, 
president of Benge Associates, Chi- 
cago, who described how individual 
character, temperament, abilities, and 
interests affected success in a job. He 
emphasized the importance of match- 
ing an individual’s interest in people, 
ideas, numbers or things to the kind 
of work he expected to do. F. E. 
Drake, chief engineer Pacific Gas 
Corp., New York, discussed develop- 
ments in various LPG markets. 





Upper center shows mercury safety 
switch installed on a car with the 
switch in the primary electric circuit 
between coil and distributor 
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It's a practical partnership of engineering, science and common 
sense experience that go into the planning of Service King 

truck tanks. The men who design the Service King believe that its 
structural strength and endurance is of major, but not entire, 
importance. So they build in dozens of special features to supply 
you with a truck tank that will give better, faster service at 
greater profit, over a longer period of time. We will be glad 

to give you a comprehensive account of the many features 

that make Eaton's Service King the best investment 


you can make in delivery equipment. 
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Left—R. J. Coughlin, Westland Oil Co., Minot, N. D., chairman of Safe Practices 
Committee, addressing the St. Louis convention Sept. 15. Center—Elwin E. Had- 
lick, executive vice president of association, gives his annual report. Right— 

John M. Robinson, NBPA president, presiding at convention 


Fill U. S. Needs Before Exporting 
LP-Gas, Butane-Propane Group Asks 


NBPA Recalls Representative to API Agricultural 
Development Committee During St. Louis Meeting 


By EARL LAMM 
NPN Staff Writer 


ST. LOUIS—Resolution adopted by 
the board of directors of National 
Butane-Propane Assn. just before ad- 
journment of its second annual con- 
vention and trade show at the Jeffer- 
son Hotel here Sept. 15-17, protests 
the establishment of new foreign 
markets and further exportation of 
butane and propane until needs of this 
country are met. 


Copies of the resolution are being 
sent to the Secretaries of State and 
Interior, members of Congress and to 
producers of butane and propane in 
the United States. 


Apparently authors of the resolu- 
tion had in mind recent export of 
100,000 gals. of LP-gas to South 
America by Jersey Standard, and de- 
sire to halt further exports while the 
shortage in this country continues to 
exist. 


In another. resolution, the directors 
of NBPA withdrew their representa- 
tive from service on the Agricultural 
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Development Committee of American 
Petroleum Institute. Resolution fur- 
ther states that no person or persons 
will be permitted to serve on the 
Agricultural Committee or any other 
committee or association without spe- 
cific approval of the NBPA board of 
directors. 

A third resolution expressed appre 
ciation to Messrs. Kintz and Browne 
of the Dallas office of the Bureau of 
Mines for the work they have done 
in the field of butane and propane 
gas operations, and for the “outstand- 
ing contributions which they have 
thereby made to the promotion of the 
public welfare.” 


Next year’s convention of the asso- 
ciation will be held at the Congress 
Hotel in Chicago, Sept. 20-22, and in 
1949 returns to St. Louis. Board of 
directors meeting will be held at the 
Congress in Chicago on Dec. 13. 


Registrations at the three day con- 
vention totaled 408. Twenty-four new 
members joined the association during 
the three days, according to associa- 
tion officials. There were 32 exhibitors 


in the trade show, occupying 38 
booths. Most of the equipment manu- 
facturers representatives said stocks 
of dispensing and utilizing equipment 
and appliances were ample for im- 
mediate shipment of orders, although 
some makes of cylinders and cook 
stoves are still short. Cylinders, or 
bottles, long have been difficult to 
obtain, but one equipment booth was 
offering “from one cylinder to three 
carloads” for immediate delivery. 


There were eight speakers on the 
convention program, but none of 
them discussed the LP-gas supply 
outlook for this fall and winter. LP- 
gas marketers attending the conven- 
tion called the supply of propane and 
butane inadequate, but no general 
alarm was sounded. 


The eight speakers discussed needed 
co-operation between LP-gas distri- 
butors and dealers and appliance 
manufacturers; safety in operations; 
care of equipment; office paper work, 
insurance and advertising. 


Urges Co-operation 


Liquefied petroleum.gas marketers 
and appliance manufacturers have a 
real partnership in the welfare of the 
industry, L. A. Brand, vice president 
of the Empire Stove Co. told the 
convention. 


Smart appliance manufacturers, he 
said, are spending large sums of 
money for research to develop ap- 
pliances designed specifically for LP- 
gas. 


“These better appliances, now avail- 
able,” he asserted, “have resulted in 
service calls on appliances being re 
duced from an average of four yearly 
per customer in 1936, to an average 
of less than one yearly per customer 
in 1946. This,” he said, “is a real 
contribution resulting in added prof- 
its to the LP-gas distributors. .. ” 


The LP-gas industry has installed 
370,000 LP-gas ranges during the 
past 12 months, according to the 
speaker, who added that he did not 
know how many other appliances 
were installed during the same penod, 
but the percentage of his company’s 
total production jumped from 49% of 
LP-gas equipment in 1939 to 48% in 
1946, and is even higher in 1947. (Em- 
pire manufactures appliances for na- 
tural and manufactured gas in addi- 
tion to appliances for LP-gas.) Mr. 
Brand said that it is reasonable to 
assume that other manufacturers have 
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Don’t Guess! Be Sure! Meter it! 


--- with a Neptune 


No matter what type of fuel you handle, guesswork can be a 
costly proposition. Why guess, when you can always be sure 
when a Neptune Red Seal Meter does the measuring? Then, 
too, your auditing department and the tax collector will accept 
these figures; but they wouldn’t accept a “‘guesstimate.”’ 
Neptune Red Seal Meters are precision engineered, each 
being composed of several easily accessible units. Such sim- 
plicity means any necessary servicing can be done with ease 
and speed. And speaking of servicing did you know about... 


NEPTUNE'S EXCLUSIVE MONEY-SAVING UNIT REPLACEMENT PLAN 


Like any mechanical device Neptune Meters need occasional atten- 
tion. So to make your investment completely satisfactory, we have 
a plan that permits you to exchange work-worn units for factory 
rebuilt replacements, at low cost. Adequate stocks of these parts are 
kept on hand at our strategically located branches and petroleum 
equipment jobbers’ warehouses. No more expensive rebuilding or 
repairing in the field. Your equipment is kept in constant service. 
You save time, money, temper. 


FOR ACCURATE MEASURING OF YOUR GALLONAGE.. 





‘ 





20, 
treet, New York 
OMPANY, 50 West 50th $ phia + Portland, 


‘ 1 
s° Lovisvilie * Philade' 


NEPTUNE METER C 
City, Mo. ¢ Los Angele 


mber 24, 1947 


NEPTUNE RED! 


Ore. « San Francisco ° 


Red Seal Meter 








THERE'S A NEPTUNE METER to fit every one of your 
bulk plant and tank truck and service station re- 
quirements. But no matter which type you select 
you can always be sure of getting “the measuring 
chamber with only 1 moving part,”’ the piston. As 
can be seen by looking at the measuring chamber 





shown above, there are no valves or crankshafts to 
wear, piston rings to refit or piston leathers to re- 
place. That’s why, over the years Neptune Red Seal 
Meters have earned such a wide reputation for sus- 
tained accuracy. 


SEAL METERS — 


« Kansas 
Dallas « Denver 
nta « Boston ¢ ne ea ng Branch, Ont., Canada 
7” 
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‘fom THE Tank-Trailers in the serv- load, easier on the road and, owners 
















ice of leading operators. You'll find report, zt more than doubles tire life!* 


the majority use Fruehaufs—models like 


these pictured—with either single or tan- Tank-Trailers designed and built by 





, Fruehauf for every kind of service have PRO! 
dem axles, depending upon the hauling oe 
: a number of outstanding features of worki 
jobs they do. struct 

safety and efficiency. They are built to “ay 
ingle-axle and tandem-axle Frue- ' Full | 
Both single-axle and tand wielded meet all ICC safety regulations. ings i 
haufs provide patented underconstruc- 
tions. Single-axle units have ‘‘Multi- If your hauling problem involves 
Rate”’ springing, while dual-axle units are —_ liquids of any 
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equipped with the Gravity Tandem — a kind, your ‘ , 
-the Middle” 










revolutionary development in undercon- nearest Frue- 

struction design that enables you to haul hauf Branch 

loads more safely and economically. will be glad 

This spring suspension is easier on the to cooperate. 
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CASINGHEAD: Casinghead gas travels in this 5120-gallon *Users report tires have run as far as 
‘ruehauf Gravity Tandem Tank-Trailer 222,000 miles without recapping. 

operated by T. & J. Transportation, Inc., Oklahoma City, 

Okla. It is handled at a working pressure of 35 Ibs. This com- 

pany operates a fleet of 6 Tank-Trailers, handling 2,000,000 

gallons of gasoline, casinghead gas and light oils per month. 


FRUEHAUF TRAILERS 
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» First Choice for LIQUID HAULING! 






SORE ompR ae SARE SF aes % 7 ae’ — mye ant. \ 
oe GILE OW PRODUCTS 











ers 


e/* 


ave PROPANE a Newly designed, streamlined Fruehauf for haul- PETROLEUM € For metropolitan deliveries or 
ing propane. In various sizes, 3500 to 6000 water cross-country hauling, leading re- 
gallons capacity. Special tanks are designed to withstand 200 Ibs. finers and operators choose Fruehauf “Featherweight” 
of working pressure. Available with single or tandem-axle undercon- Tank-Trailers to lower distribution costs. Available in 
struction. Tanks are built to either A.S.M.E. U68 or UG9 codes, and either single-axle or tandem-axle models; capacities, 

to are carefully inspected by independent licensed inspector. Liquid- 2,000 to 6,000 gallons. 


level indicator is recessed in center of tank for more accurate measure. 
Full length hose cabinets are in skirting along each side. All open- 
ings in tanks fitted with excess flow valves—a big safety factor. 














@ “MULTI-RATE” SPRINGING 


Provides perfect spring action through the 
entire load range from “light” to heavy 
“overload.” Spring stiffness increases in 
direct proportion to loads applied. 








TORSION-BAR SPRINGS > 


This worm’s-eye view of a Fruehauf Gravity 
Tandem Suspension shows how torsion-bar 
springs eliminate conventional leaf springs. 
Owners report this underconstruction more 
than doubles tire life. 











World’s Largest Builders of Truck-Trailers 
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69 Factory Service Branches 




















experienced increases in LP-gas ap- 
pliances output similar tc those of 
his company. 

With tremendous progress being 
made by the LP-gas industry, he 
warned that it will have to become 
a full fledged fighting industry if it 
is to continue to win against com- 
petition, one source being the electri- 
cal industry. 

It was planned that “Developing 
Personnel Safety Consciousness” 
would be presented by G. M. Kintz 
and Harold F. Browne of the Dallas, 
Tex., branch of the Bureau of Mines, 
but due to illness, Mr. Kintz was un- 
able to appear. 


Calls for Safety Program 


Need for a proper safety conscious- 
ness was readily apparent from Mr. 
Browne’s opening remarks, which re- 
vealed confusion in the public mind. 
During the past year, Mr. Browne 
and Mr. Kintz presented their ‘Magic 
of Fire’ demonstration before groups 
of LP-gas men and public officials 
in several states, and are now using a 
miniature of LP-gas tank and trans- 
port truck in another demonstration. 
The demonstration requires use of a 
sma/l amount of propane to show how 
explosions and fires may occur. Man- 
agements of hotels in Galveston and 
New Orleans refused permission to 
bring in small amounts of LP-gas, 
even when the local fire marshals in- 
terceded. At the convention here in 
St. Louis, management of the Jeffer- 
son was agreeable, but the fire mar- 


shal objected, so cigarette lighter 


fluid was used. 

“Why are butane and propane black- 
listed by hotels in this manner?” Mr. 
Browne asked. “Why do newspapers 
headline LP-gas accidents?” An- 
swers from the audience were: 

1. It’s new. 

2. It’s news. 

3. Lack of knowledge (about LP- 
gas). 
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Two LP-gas_ mar- 
keters scan the pro- 
gram on opening 
day. They are Ken 
H. Dickson (left), 
Uregas Service, 
Inc., Moberly, Mo.., 
and Clarence S. 
Staats, Staats Oil 
Co., West Chester, 
Pa. Mr. Staats is 
also an Independ- 
ent oil jobber 


4. Large losses (by fire and ex- 
plosion). 

Such accidents were explained as 
due to carelessness—man failure; no 
safe practices; mechanical deficiency; 
lack of instructions; and poor design. 

“Members of our fire departments 
have an appalling lack of knowledge 
of how to handle butane and propane 
fires,’ Mr. Browne said, ‘and there 
is need. for co-operation between the 
LP-gas industry and the depart- 
ments.”’ 

Some of this need is being met in 
Texas, according to the speaker, who 
said that 320 highway patrolmen have 
completed a short course in the hand- 
ling of LP-gas and gasoline at Austin. 
About 400 firemen from over the state 
also took a similar course at A. & M. 
College at College Station last July. 
Members of the Texas Butane Dealers 
Assn. paid the expenses of many of 
the 400 firemen while attending the 
school. 

“The only way the LP-gas indus- 
try can accomplish its purpose (of 
developing safety consciousness),” 
Mr. Browne declared, “is by a heavy 
investment in promoting safety meet- 
ings.” 

K. R. D. Wolfe of the Fisher 
xovernor Co., Marshalltown, Iowa, in 
his address on “Maintenance of Lique- 
fied Petroleum Gas Regulators and 
Utilization Equipment,” declared that 
in “coming of age,” the LP-gas indus- 
try has passed the so-called 10% 
saturation point in sales, and must 
turn its attention to any detail of its 
business which can affect its public 
good will. 


Urges Care for Regulators 


The part of any LP-gas installation, 
he said, is naturally the pressure 
regulator, which must function with- 
out failure every hour of each day 
and night throughout the year. He 
suggested that bulk plant distributors, 
dealers and their service men antici- 






pate regulator troubles, rather than 
try to replace or repair them after 
trouble has occurred. 

Taking a leaf from the book of ex- 
perience of public utility gas com- 
panies, he recommended that LP-gas 
marketers keep a definite record of 
regulators installed, and tag each 
regulator with the installation date 
so that a systematized service for 
each instrument may be set up. 

“Under this plan,’ he continued, 
“all customer installations are dated 
and accurately recorded, and, assum- 
ing that there are no equipment fail- 
ures during the normal period, the 
equipment is completely removed and 
replaced at the end of each seven 
years. The regulators and/or meters 
or other equipment should then be 
returned to a central service station, 
where factory trained men completely 
rebuild the equipment.” 

The seven year periods, Mr. Wolfe 
believes, will be satisfactory in LP- 
gas service under average circum- 
stances, although dates established 
by various public utilities in the 
natural gas business range from five 
to ten years. 


Cites Importance of Records 


Lack of adequate record-keeping 
systems was blamed for the business 
failure of many small companies of 
all types by W. W. McCarty, super- 
visor. product research department, 
Ross-Martin Co. division of Mid-West 
Prirting Co. of Tulsa, who is en- 
gineering a set of printed forms for 
LP-gas marketers. 

“Although other factors may have 
been responsible,” he said, “an ap- 
praisal of almost 500 bankrunt bus- 
inesses disclosed that 75% of them- 
three out of four—had inadequate 
record-keeping systems. In Missouri, 
28 out of 30 firms that failed had 
faulty business records, or no records 
at all,” he said. “. . . Proper record- 
keeping, more than any other factor, 
increases your chances of having a 
highly successful business. The small 
businessman, as well as the big 
businessman, must be fully equipped 
with the ‘tools’ necessary to reach 
maximum efficiency in his record- 
keeping.” 

It was suggested that LP-gas 
marketers look upon financial state- 
ments, sales reports, invoices and 
other office forms as tools of the 
trade, in the same light in which the 
skilled production worker looks upon 
his tools. 

In developing a set of proposed 
forms for butane-propane marketers, 
Mr. McCarty said that he and Mr. 
Hadlick, executive vice president of 
NBPA, had collected over 800 forms 
used by more than 60 companies in 
23 states. These forms were classi- 
fied and studied, then field research 
was done on them—calling on LP-gas 
distributors to learn first hand, de- 
tails of their business procedure and 
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check the cost of a Rapidayton. You will be 
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new Rapidaytons. Improved production facilities 


and more materials make this possible. 


Why not order now and get pumps when 
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LP-Gas 





how the various forms were used in 
actual practice. Preparation of the 
new form is now ready to begin and 
they are expected to be ready about 
Dec. 1. 


Condemns High Taxes 


L. M. Evans of Elliott & Evans, 
Inc., Cleveland, who spoke on “Free- 
dom of Regimentation” in behalf of 
the National Small Business Men’s 
Assn., of which he is a director, pre- 
faced his prepared address with the 
assertion that local, state and federal 
governments are “a 50% silent part- 
ner in your business because of high 
taxes. Would you give half of your 
business to men you do not know?” 
he asked. 

Answer to the problem posed is 
education in home, school and church, 
he said. 

Requiring tax exempt co-ops to 
carry their share of the tax burden 
is another, he continued. “When you 
permit millions of dollars worth of 
business to be done without payment 
of taxes, you permit inroads on the 
American system of free enterprise. 


“Thirty largest corporations in this 
country employ four million people. 
Balance of 55 million employed is 
made up of main street people—small 
business men,” the speaker said. 
“Ninety-five percent of all businesses 
in Ohio employ less than 100 people 
each, as an example. Ohio, my home 
state, is a highly industrial state. The 
national average is much more than 
95%.” 


Hits Fair Employment Proposal 


In his prepared address, Mr. Evans 
condemned H. R. 2232, the Fair Em- 
ployment Practice Act, tabled by the 
last Congress, but which may be re- 
vived by the next one. He said the 


act has already been passed by three 
state legislatures. 

“T don’t want any part of it,” direct- 
or of the National Small Business 
Men’s Assn. declared, “because ! it 
is sponsored by communist influence.” 
He said the bill would: 


1. Make it a crime to inquire into 
the creed of a person or applicant 
for employment. 

2. Make it easy to bring the charge 
of “unfair employment practices” and 
that it would be difficult to disprove 
it because it involves a state of mind; 
the bill provides no criteria for’ de- 
termination of such charge. 

3. Assign arbitrary meanings to 
ordinary words and regiment by 
law, the delicate relationship between 
employer and employe; success of any 
business depends largely on the proper 
selection of employes and their re- 
lationship. 

4. Delegate tremendous judicial 
to a governmental bureau, whose: de- 
cisions and orders would be practic- 
ally supreme. 

5. Follow the age-old fallacy that 
customs and habits of people can be 
changed by statute; would create far 
greater evils than the evils sought to 
be eradicated. 


The proposed bill, if enacted, would 
set the stage for a new era of racket- 
eering and blackmailing in America, 
according to the speaker, and would 
result in thousands of law suits being 
filed by trouble makers and pro- 
fessional agitators. 

Speaking on “Your Sales Can Be 
Automatic, Too,” H. W. Springborn, 
managing editor of LP-gas Magazine, 
New York, told the convention that 
during the next three to 12 months 


there will be more advertising of 
gas than there will be on electricity. 
The gas campaign, based on the 





NBPA Elects Officers and Directors 


ST. LOUIS — John M. Robinson of 
Butane Gas Co., Woodworth, La., was 
re-elected president of National Bu- 
tane-Propane Assn. at the annual con- 
vention here Sept. 17. 

Also re-elected as treasurer was 
Harry H. Torbit, Union Gas & Equip- 
ment Corp., Pueblo, Colo. E. E. Had- 
lick, executive vice president, contin- 
ues in office. W. A. Moey, assistant 
secretary, was named secretary. 

First and second vice presidents 
elected were John L. Locke, North- 
western Blaugas Co., St. Paul, Minn., 
and R. N. Short, Red Devil Butane Gas 
Co., Franklin, Ky. 

The newly elected board of direc- 
tors follows: 

Harry H. Torbit, Union Gas & 

Pueblo, Colo. 

John M. Robinson, Butane Gas Co., 
worth, La. 


H. G. Baur, Butane Gas & Appliance Co 
Webster Groves, Mo. 


Equipment 


Wood 
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John L. Locke, Northwestern Blaugas Co., St 
Paul, Minn. 


Earl C. St. Cyr, Cyr Bottled Gas Co., Mar- 
quette, Mich. 

R. N. Short, Red Devil Butane Gas Co 
Franklin, <y. 

Joseph Herrmann, Joe Herrmann’s, Inc., San 
Antonio, Fla. 

Roy Weinman, Modern Appliance Co., Inc., 
Denver, Colo. 

J. E. Price, Southeastern Natural Gas Corp., 
Miami, Fla. 

J D. Barton, Valley Gas Co., Inc., West 
Point, Ga. 

Stan Beske, Kay Gases Co., Chicago, III. 

Leland L. Harms, Harms All-Gas Co., Allison 
la 

Cc. W. Guy, General Gas Corp., Baton Rouge 
La 

Harry W. Richards, Hi-Therm Gas Co., Inc., 
Reed City, Mich. 

John Bares, Falls Gas Co., Little Falls, Minn 

John I. Sales, Missouri Hydro Gas Co., Inc., 
Springfield, Mo. 

R. J Coughlin, Westland Oil Co., Minot, 
N. D. 

Forrest Fram, Fram Heating Co., Chagrin 
Falls, Ohio. 

Fred Black, Fred Black, Inc., Belton, S. C 

J H. Winton, Winton Automatic Gas Co., 
Beaumont, Tex. 

Charles Grau, The Onigas Co., Rhinelander 
Wisc 


theme that “Gas Has Got It!” is 
intended to offset the “Go All Elec- 
tric’ campaign of the electrical in- 
dustry, it was explained. American 
Gas Assn. is sponsoring the gas ad- 
vertising, Mr. Springborn said, and 
during the next three months a mil- 
lion dollars is to be spent on auto- 
matic cooking with gas, directed to 
consumers. 


The A. G. A. campaign, it was 
pointed out,’*provides much material 
available through equipment manu- 
facturers to the LP-gas industry for 
advertising tie-ins with the natural 
and manufactured gas promotion. 


At a meeting of several state as- 
sociation presidents and secretaries 
on Tuesday afternoon, a plan was 
presented by a representative of a 
syndicate in St. Louis for the expan- 
sion of an insurance company with 
headquarters in Oklahoma, whereby 
the insurance company would set up 
a separate department to specialize 
in public liability and property dam- 
age for LP-gas marketers. 

It was pointed out that several 
large, present day insurance com- 
panies were originally founded upon 
or sponsored by some industry, such 
as lumber men, who at one time had 
difficulty obtaining coverage, and 
that LP-gas marketers and dealers 
are now having similar difficulty. 
After consideration by the group 
present, the proposal, which re- 
quired purchase of a specified amount 
of preferred stock of the insurance 
company, was rejected. 

Confer with State Authorities 

In order to provide proper protec- 
tion for both the LP-gas industry and 
the public, it was suggested at 4 
conference with authorities from sev- 
eral states on Monday afternoon that 
copies of laws and ruling of various 
states and state authorities would 
be collected and studied by NBPA’s 
safe practices committee. A model 
law is to be worked out for proposal 
to various state legislatures at future 
sessions where present laws, if any, 
are insufficient or are unsatisfactory. 

It appeared from the discussion 
that Arkansas probably has a better 
set of requirements for safety proced- 
ure than most states. Some states, 
such as North Dakota, have no regula- 
tions applying to LP-gas, and it was 
the consensus at the meeting here that 
it is better to propose a model law, 
which might prevent accidents than to 
let things ride and perhaps have 
stringent restrictions imposed on the 
industry later. It was freely stated 
that many people, including public 
officials, are not yet as thoroughly 
familiar as they should be with safe- 
ty precautions in the LP-gas_ busi- 
ness. One suggestion was that the 
model law should place enforcement 
in the hands of state boiler inspec- 


tion departments, which employ 
engineers familiar with pressure 
vessels. 
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Dromedaries, in fact, have practically 
no problems where water is concerned. 
Deaeration certainly bothers them not 
at all. 


Deaeration, however, is a major factor 
in the conditioning of boiler feed water 
for corrosive gases such as oxygen and 
COz2 which remain in the water after 
softening, must be removed. Deaeration 
of both the conditioned water and the 
condensate returns is a necessity. 


Deaeration can best be accomplished in 
conjunction with the softening process, 


or within the softening equipment. The 
Graver hot process softener, with heat- 
ing and deaerating facilities built-in, 
offers complete boiler feed conditioning 
.. . equally effective at extremely low 
flow and at maximum capacity. 


It's to your advantage to find out more 
about this and other Graver equipment 
that means complete protection for your 
boiler system. 


GRAVER TANK & MFG.CO. INC. 


General Offices: East Chicago, Indiana 
New York Philadelphia Chicago 





Water Conditioning and Process Equipment Division 


GRAVER 
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Read all about Monogram'’s 
EXTRA experience that makes new 


customers every day. 
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< Meet to Feature Petroleum 

_ Mechanical Engineering Topics 

= Special to NPN 
~ HOUSTON—The 1947 annual Pe- 
troleum Mechanical Engineering Con- 
ference of American Society of Me- 
~ chanical Engineers, to he held here 
Oct. 6-8 in the Rice Hotel, will fea- 


~ ture mechanical engineering aspects 
of all phases of the oil industry— I 
production, refining, transportation 
“a and equipment. Scheduled are 22 g 


technical papers to be presented by 
outstanding mechanical engineers 
plus a number of field trips to inspect 
petrochemical industry located in or 


near Houston. | MJ 
Heading the second annual confer- | Fire Calls for 
















































ry ence as chairman wiil be Carl E. 
m, Ristle, Jr., general manager for pro- . 
to » ; duction operations, Humble Oil & Re- Action ee0uae040u045u03ee 
ay fining Co., Houston. Although ASME 
rae 28 is sponsoring the meeting, the ses- 
pre lary sions will be open to the public and Rapid Extinguishment of fire minimizes 
df. members of American Institute of : 
, Mining and Metallurgical Engineers damage. Your fire protection problem 
we ome and American Petroleum Institute a : . 
Pie... are especially invited. . is best solved by equipment quickly 
* The Conference will treat the me- available at points of greatest hazard. For ‘ 
v chanical engineering problems of the 
‘s oil industry under the four head- maximum protection, it’s what you 
Of ings of manufacture of equipment, 
a fr, materials, refining, and transporta- do NOW that counts. 
* ing ab tion. 
peisave,” Papers covering accessories for Fig. 1030 
> ats operation of storage vessels, stresses 
_ the in vessels under internal pressure, B e ° 
ug Bray manufacture and application of com-_ | oO WSEr Fog “s Ui Cc eee 
oP top posite plates will cover equipment. eon 
Oar oh! Refining session will consider inter- 
Waite ally inanlate ipi : imi 
MT ba} a ae ee ae nee ...and Bowser Fog Fire Equipment provides unlimited see 
ole and effect of leakage around baffles fog for continuous application. Complete in every detail. A 
Te . bone apeetv ae ; balanced unit ready for attachment to your present water line. 
Bis aan Materials sessions wili have papers 
Me Curticg on application and handling of foams, 
Mae weldments in alloys and alloy steels, 
pes history of austenitic 18-8 furnace OPERATING CAPACITIES 
ey bp tubes and corrosion of oil weil equip- 
Pat tary ment. Papers at the transportation Nozzle GPM. Range in Feet 
‘wt md sessions will include subjects of | Pressure Fog Fog Stream 
rer beat heavy crude and fuel oil handling, 125 Lbs. 24.5 35 Ft. 55 Ft. 
abe tne applications of new designs of | 100 Lbs. 21.8 30 Ft. 57 Ft. 
a oat ria plunger pumps, control of comming- 75 Lbs. 19.3 25 Ft. 68 Ft. 
er an ling in products pipelines, intersur- 55 Lbs. 15.9 20 Ft. 63 Ft. 
cae! face characteristics of products in 25 Lbs. 11.2 12 Ft. 50 Ft. 
a products pipelines and notes on nat- 
e Faring ural gas transmission. 
. 
iat. a Bowser Fog Fire Equipment is UL listed 
shou te Hew Lube Dovangnnnnts and approved for Class A, B and C fires 
a0 to " To Highlight WPRA Meet ... common combustibles, volatile flam- 
° ak ty rULSA—New developments in lu- mable liquids and electrical fires. 
fi 0 brication oil and gear lubricants, es- | 
of rho pecially additives, will feature the 
Al ate eh next Regional Technical Meeting of 
Fos e Western Petroleum Refiners Assn., : CREIGHTON, FT. WAYNE 2 , rT 
bey cary scheduled for Oct. 24 at the Garrett BOWSER, INC. E. _— ' . 
stom ai : Hotel, El Dorado, Ark. Gentlemen: Please mail catalog folder with prices and story “FIGHTING FIRE 
tee py, H. Baird, Tulsa representative WITH FOG” to: 
for Lubrizol Corp. of Cleveland, will COMPANY 
the speaker, discussing ‘“Lubri- = 
t Additives.” The meeting will NAME riTLt 
in at 1 p.m. with a tour through ADDRESS a ee 
Lion Oil Co. refinery, then ad- 
rn to the hotel. A. W. Trusty, 








cansas Fuel Oil Co., Shreveport, 
preside at the meeting. 
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IS YOUR BRAND 
SUFFERING FROM 
CONTAMINATION? 


Dee Tee Cleaning Gears Insures 
Your Investment in Your Gear Oil 


Development and Advertising 


What chance has your high-quality, branded gear oil to deliver top 
performance to car-owners if the service station operator leaves as 
much as 20% of somebody else’s used oil, sludge, dirt and abra- 
sives in the gear cases on a change-over job? 


You can overcome this handicap. You can be sure YOUR BRAND 
of gear oil gets a fresh start in differentials and transmissions that 
are positively clean! New, postwar DEE TEE CLEANING does 
this job—does it easily—does it safely—does it at a profit! 


Losing 20% of the volume on every gear oil change because 
gear cases are partly filled with old oil is bad enough in itself. You 
can use that extra 20% in gear oil volume—especially now. Add 
to this the hidden losses you take through contamination of your 
advertised brand—with your large investments in research, develop- 
ment, distribution and promotion behind it. 


DEE TEE CLEANING protects YOUR BRAND—and gives you plus pro- 
fits—plus profits from added gear oil used on every change-over— 
plus profits from a larger number of change-overs made possible by 
DEE TEE merchandising. These results have been proved on over 
1,000,000 DEE TEE gear oil changes made by one major oil com- 
pany! 


Service station operators like DEE TEE because it means more 
profits for them—without hiring any more men. Their most inex- 
perienced help can do DEE TEE CLEANING, with safety! 


Approved by car and truck manufacturers, DEE TEE CLEANING fits 
any oil company’s lubrication program. Get full details now by 
writing to 

CIRCO PRODUCTS COMPANY 
12117 Berea Road Cleveland 11, Ohio 
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$14 Million Sales Increase 
Expected in “47 by Lion Oil 


NPN News Bureau 
CLEVELAND—Lion Oil Co. ex- 


pects sales to top $50,000,000 in 1947 
compared with average of $10,500,- 
000 in 1936-40; $19,300,000 in 1941- 
45; and $36,640,000 in 1946, accord- 
ing to an article in the Aug. 20 issue 
of Investor’s Reader. Half of the $50 
million in ’47 will come from oil and 
half from chemicals. 

This publication says Lion’s earn- 
ings averaged 85c a share in 1939-40; 
$1.45 in 1941-45; and $3.39 in 1946. 
The earnings in 1947 are expected to 
be about $5 a share. 

From a small beginning in 1922 
after first commercial well in Arkan- 
sas was brought in, Lion has grown 
until it produced 11,318 b /d of crude in 
June, 1947, financial magazine states. 
Last year, the article continues, Lion 
produced 3,585,000 bbls. of crude, re- 
fined 6,034,000. In first six months of 
’47 the company has produced 1,854,- 
000 bbls. and refinery runs have to- 
taled 3,047,000. A new 4,500 b/d 
“cat” cracker is nearing completion. 

Lion serves a marketing chain of 
100 bulk plants and 1,348 retail out- 
lets, the Investor says. 


Acquires River Terminal 


CHICAGO — Hughes Oil Co. has ac- 
quired the river terminal of Metropoli- 
tan Petroleum Co., located at Laramie 
and Chicago sanitary canal, according 
to Myron Holmgren, president of 
Hughes Oil Co. 

This is the second river terminal 
bought by Hughes in the postwar pe- 
riod. They acquired a terminal at Du- 
buque, Iowa, some time ago, and be- 
gan the distribution of gasoline. Pre- 
viously they handled only fuel oil. 
The new terminal will handle a gen- 
eral line of petroleum products, Mr. 
Holmgren said. Property consists of 
about eight acres, a warehouse and 
several small tanks with other large 
tanks in process of construction. The 
erection of 2,500,000 gals. of new stor- 
age facilities is due for compietion 
this fall. 

Metropolitan, a partnership com- 
pany handling fuel oil, still owns a 
bulk plant located in southside Chi- 
cago, from which it will continue to 
operate, L. C. Ruthy, a partner, said. 


Wilco Moves to Kenton, O. 


KENTON, O.—Wilco, Inc., national 
marketers of truck tanks and trailer 
tanks for petroleum products is mov- 
ing its general offices here from 
Springfield, Mo. 

Reason for company’s move is said 
to be a desire to have its plant nearer 
to the source of supplies as well as 
its sales market. 

W. W. Sampselle is president and 
founder of the company and John B 
King is vice president and chief engi- 
neer. Both are now in Kenton to ex- 
pedite the shift to the new location 
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Texaco Issues Additional Stock to Finance 
Expansion Program to Help Meet Big Demand 


By NPN Staff Writer 

NEW YORK To expand and de- 
velop new production, refining, trans- 
portation and marketing facilities to 
meet “current unprecedented demand 
for oil products,” The Texas Co. last 
week offered its stockholders warrants 
to subscribe to one additional share 
of stock for each five shares held, at 
$45.00 per share. Proceeds were ex- 
pected to add $100,000,000 to the com- 
pany’s general funds. 

In prospectus mailed to stockhold- 
ers Texaco estimated that its capital 
expenditures from May 1, 1947, to end 
of the year would total $112,000,000. 
Of this approximately $56,000,000 will 
be spent for exploration, development 
and acquisition of producing proper- 
ties; about $23,000,000 for marketing 
facilities and equipment; $20,000,000 
for new refineries and expansion of 
existing refineries; $8,000,000 for new 
and expanded pipelines, and about 
$5,000,000 for acquisition of marine 
vessels. 


Refinery Expansion Planned 


Texaco’s refinery expansion pro- 
gram, involving total expenditure of 
$112,000,000 includes Eagle Point, 
N. J., refinery, near Camden, which 
is scheduled for completion in July, 
1949, and which is designed to run 
40,000 b/d of either domestic or for- 
eign crudes initially. Also under way 
is expansion of lube oil plant at Port 
Arthur, Texas, refinery which will in- 
clude new vacuum pipe still unit, ad- 
ditional furfural refining unit, and 
additional solvent dewaxing unit. 
Completion is expected by Jan. 1, 1949. 
At its West Tulsa, Okla., refinery 
Texaco expects to complete additions 
and modernization of crude. stills and 
catalytic cracking unit by July 1, 
1949. In the design stage at Law- 
renceville, Ill., refinery is similar con- 
struction due for completion late in 
1949, 

Texas Pipeline Co. plans or has un- 
der construction new lines which will 
cost an estimated $39,000,000. These 
include 30,000 b/d products line 319 
miles long in Texas, from Hearne to 
Dallas-Fort Worth, via Waco and 
from Hearne to Austin and San An- 


toni This system is due for com- 
pletion February, 1948. Jointly with 
other companies, construction is ex- 
pected to start in October on 517-mile 
20 to 24-inch crude line from Jal, New 
Mexico, to Cushing, Oklahoma. Also 
joint 20-inch line from Cushing to 
Wi River, Ill., a distance of 439 
mi a wholly-owned 61-mile, 16-inch 
ern line from Wood River to Salem, 
fl.. are scheduled to be built starting 


in third quarter of 1948 and due 
) npletion in early 1949. 
Texas Co. also reported con- 


SO ted net income for first seven 
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months of 1947 for itself and domestic 
subsidiaries of $61,707,890 or $5.49 
per share. These figures include spe- 
cial dividend of $10,483,675 from 
Arabian American Oil Co., a portion 
of $102,000,000 bank loan recently re- 
ceived by that company in connection 
with deal whereby Standard Oil Co. 
(N. J.) and Socony-Vacuum Oil Co. 
are seeking stock interest in Aramco. 
Texaco’s net earnings for entire year 
of 1946 were $71,089,267.17 or $6.32 
per share. 


U. S. Moves to Determine 
Oil's Role in Aid Plans 


NPN News Bureau 
WASHINGTON—As various gov- 
ernment agencies moved to take 
stock of dollar oil in the light of 
Europe’s economic plight, the State 
Department this week made public 
a 16-nation self-help plan drawn at 
Paris under’ which participating 
countries would, among other steps, 
undertake to increase their crude 
petroleum refining capacity by 340,- 
000 b/d over next four years, while 
maintaining gasoline rationing and 
other consumption curbs. 


The Minerals Resources Subcom- 
mittee of the President’s Committee 
on Foreign Aid was to hear views of 
such oil industry representatives as 
Russell Brown, general counsel of the 
Independent Petroleum Assn. of Am- 
erica, and Howard Page, assistant to 
the president of the Standard Oil 
Co. (New Jersey), in meetings Sept. 
24 and 25 on Europe’s needs. 


Some thought had heen given in 
Interior’s Oil and Gas Division to 
possibility of asking those same 
representatives also to help work out 
dollar-source oil availability projec- 
tions sought by the State Department 
through the Interdepartmental Petro- 
leum Committee. 

However, it was felt subsequently 
that a sizable group of industry ex- 
perts should be called upon for this 
assistance, and plans again were 
aimed in that direction. OGD’s origin- 
al hope had been to handle the prob- 
lem through Interior’s Advisory Na- 
tional Petroleum Council, but NPC 
does not meet until Oct. 9, and time 
was a consideration. 


Hobart and Bartlett Named 
Vice Presidents of Gulf 


PITTSBURGH—H. P. Hobart, gen- 
eral manager of lubricating sales, and 
R. M. Bartlett, general manager of 
fuel oil sales, have been elected vice 
presidents of Gulf Oil Corp. and Gulf 
Refining Co., the company disclosed 
on Sept. 23. 


Both will continue as managers of 
their departments. They are addi- 


tional officers of the Gulf companies, 
all present vice presidents continuing 
in office. 


Extends Temporary Wartime 
Licenses on Tank Trucks 


WASHINGTON— Interstate Com- 
merce Commission Sept. 23 was pre- 
paring to notify between 25 and 30 
petroleum tank truckers that tem- 
porary wartime licenses will be ex- 
tended until rulings are made on 
their requests for permanent op- 
erating authority. Licenses would 
have expired on Sept. 27. 

ICC action followed plea by Na- 
tional Tank Truck Carriers, Inc., that 
temporary permits should be con- 
tinued so as to keep vitally necessary 
tank truck tonnage rolling during 
winter months. 


‘Little Cabinet’ Weighs 
Aramco Plea for Pipe 
To Build Arabian Line 


WASHINGTON—A “little cabinet 
level” group headed by Assistant 
Commerce Secretary David K. E. 
Bruce was to consider this week the 
application of the Arabian American 
Oil Co. for a license to export steel 
for its Trans-Arabian pipeline. 

The most important of several gov- 
ernment agencies concerned with 
question, including those directly in- 
terested, had gone on record before 
a Commerce Department review com- 
mittee as favoring granting of the 
license. 

Reportedly, the “favorable” impor- 
tant agencies were the Military and 
State and Interior departments. ODT 
was said to have opposed the license, 
and the small business section of 
Commerce purportedly had reserva- 
tions against it. Commerce Secretary 
Harriman will receive the Bruce Com- 
mittee’s opinion, it was understood, 
and decide whether quection should 
be passed on to White House. 

If government grants license for 
initial shipment of 40,000 tons of 
steel in fourth quarter, Trans-Ara- 
bian Pipeline Co. will be able to start 
next December laying the 1,050-mile, 
30-and 31-inch pipeline from Saudi 
Arabia to Mediterranean, Burton E. 
Hull, president of Pipeline Co., said 
last week in Houston. 

Mr. Hull reported that, with signing 
of right-of-way concession Sept. 1 
with Syrian government, last “legal” 
obstacle had been cleared for line 
from Abqaiq field in Saudi Arabia 
through Trans-Jordan, Syria and 
Lebanon to point near Sidon. 
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“*He says when it comes to shipping 
there’s nothing like a 
Rheem container” 


























Rheem's 7 container plants are strategically located 
throughout the United States 


There’s one nearby | 
fo serve you- A 
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Light Products Still Command ‘Premium’ Prices; 
Gasoline Demand Continues Heavy Nationwide 


“Premium” prices for light products continued to 
lominate spot oil markets east of the Rockies during 
week ended Sept. 20. Demand for gasoline, most criti- 
cal in Midwest, remained heavy nationwide and con- 
tinued to exceed spot offerings in all areas. At same 
time call for kerosine and distillate fuels was reported 
rising, but open market trading of these products re- 
mained almost at a standstill. 

In Midcontinent and Midwest—although only iso- 
lated moderate increases in posted prices were re- 
ported by refiners—jobbers, marketers, and refiners 
said they were paying “premiums” ranging from 0.25 
to 1.5¢e over lows or highs of published prices for ad- 
litional spot material to partially fill their needs. At 
the Gulf and on the Atlantic Seaboard, spot trading 
at highest asking prices was largely in export ship- 
ments. Inter-supplier sales remained on a “swapping”’ 
basis for most part, and East Coast jobbers, particu- 
larly at New York Harbor and in Standard of New 
Jersey marketing territory were pressing their sup- 





MIDWESTERN (Chicago-East St. Louis Areas) 
Open Market Trading Continues Light 


xcept for heavy fuel, open market trading continued 
it a virtual standstill in the Midwest the third week 
september. This was due entirely to lack of offerings 
ind not to lack of interested buyers. Group 3 postings 
10st refiners remained generally unchanged, accord- 
to reports. There were dribbles of distillate fuels 
red but prices, unnamed as such, were almost entirely 


in ‘over the low, or over the high” of published prices 


here was no letup indicated in the call for gasoline 
ind some sources said that the product was now more 
ly held by refiners in the Southwest than at any time 
ng the summer. One refiner-buyer, in the market for 
0 cars of gasoline, said he hadn't been able to “pick up 
1 drop” in 10 days. Such material as had been offered 
m, he added, was priced “so high’ that he didn’t 

r to record the offers. 


iat “premiums continue to rule in the open market” 
the consensus of reports from tank car marketers. 
marketer reported selling 20 cars of regular-grade 
g line at “0.75c over the (Group 3) low,” F.O.B. a 
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pliers for “Jersey prices.” Little if any “premium” ma- 
terial was reported sold in the East at the jobber 
level. 

In middle Atlantic states, continued competitive 
reaction to Jersey Standard’s “hold the line” price 
policy was reported, but suppliers were by no means 
unanimous in returning to their July price levels. 
Furthermore, no reductions were made by reference 
sellers in the Southeast, Pennsylvania and Delaware, 
New York and New England. East Coast suppliers 
continued to limit sales largely to regular customers 
and even residual fuels, for which demand was re- 
ported slack, remained closely held. 

Gasoline and fuel oil prices continued to rise in 
Western Pennsylvania, as refiners in this area strug- 
gled with expanding demand and advancing crude 
prices which had no relation to crude prices else- 
where in country. Refiners who posted 6.75c for No. 2 
fuel a year ago, now asked 9c from their regular 
customers and considerably more for new business. 





North Texas refinery. Texas refiners generally were said 
to be refusing to equalize freight with Group 3 as has 
been the long established custom of the industry on north- 
ern shipments. “But it doesn’t make much difference 
anyway,” one marketer declared, “when the premiums 
get up to where they are above refiners’ postings.”’ 


A “double” price schedule was reported by one refiner 
One set of prices, he said, covered what he was charging 
his old-established customers, not under contract, for 
material from his own production; these prices were 
based on “published lows.” 
plied to material he was buying from other refiners and 
the prices were 0.5 to le per gal. above “published prices.”’ 


The other set of prices ap- 


Latter prices also were to regular customers only, he 
added, for <:.,." material they wanted over and above their 


proportionate share of his own production. 


Light fuel oils were almost equally as tight as gasoline, 
according to reports. One flat-price purchase was re- 
ported by a tank car marketer,-two cars of No. 2 oil 
at 7.75c Group 3, for resale. But other light fuel transac- 
tions disclosed during the week were in terms of so much 
over the lows or highs of published prices. A “small lot” 
of 42-44 kerosine went at ‘0.375c over the (Group 3) 
low,” F.O.B. North Texas refinery, and five cars of range 
oil sold at ‘0.25c over the (Group 3) low,” F.O.B. East 
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Be RIGHT on the Job with Glengarrie Poplin! 
RENIN Coan 
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Look for this Label in Your Uniform, Utility and Work Shirts! hy 
E 
gene top quality uniform shirts start yarn shirting. It’s Sanforized* and its vat dyed one 
with top quality shirting. To be sure you colors are fast to sun, water and perspiration. pai 
get the best, specify Glengarrie Poplin... every It saves you money and guarantees that your me 
phase of manufacture takes place in Reeves own _ shirts will still look smart after continued wear oe 
. . . . . ° 1e 
mills and finishing plant. and washing. Demand Glengarrie Poplin for $0 
Glengarrie Poplin is a fine, high-count,combed __ shirts that are right on the job. abc 
* Residual shrinkage less than 1%. 
THE REEVES FABRIC GROUP INCLUDES: = 
Reeves Army Twill * Reeveking Gabardine . + 
Glengarrie Poplin * Marine Herringbone é 
Byrd Cloth * Warrior Twill * Mountain Cloth ne 
Pima King Broadcloth * Reevecord B' 
i? 
MADE OF FINE COTTONS 
REEVES BROTHERS, INC. — 
54 WORTH STREET, NEW YORK 13, N. Y. “FROM COTTON TO CUTTER” 
REPRESENTATIVES IN: Akron * Atlanta * Boston * Chicago * Dallas + Los Angeles * Philadelphia * Portland, Ore. + St. Louis * Montreal + Torent L 
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Summary of Daily Gasoline Prices (Sept. 16 through Sept. 


i Ss. 


Motor (ASTM octane) Monday 
78-73.5 octane Ethyl: Sept. 22 
1homa (2)9.25—10(2) (2 





JK ° ° ° 
Mid-Western (Group 3 basis) 





rere (1)9 10(1) (1 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9 5-11(1) (1 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.375-9.75(1) (1 
Oo Ses. & 2a S (1)9.25-10(1) a1 
sent. W rex. (Truck Tnsp.) oer 9.5(3) (1 
73-75 octane: 
)klahon ‘ (2)8.375-9(1) (2 
Mid-West Group 3 basis) eres - (1)8.375-S8.75(3) (1 
N Tex r shpt. to Tex. & N.M. dest’ns) (1)8.375-9 .5(1) (1 
\ Tex pt. to Tex. & N.M. dest’ns) (1)8.375-8.75(1 (1 
rex ick Tnsp.) ‘ mad : (1)8.23—9(1) (1 
er Vi ‘ex. (Truck Tnsp.) . : : 8 .5(3) (1 
63-66 octane: 
UkKIanNOoOma 
Mid-Western (Group 3 basis) mi . 8.125(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) ae 
V. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)8-8.25(1) 12 
E zea. (Truck Tngp.) ...<s ee 
Cent. W. Tex. (Truck Tnsp.) 8(1) 
60 octane & below: 
Oklahoma ; , ? (2)7.75-8(4) (2 
Mid-Western (Group 3 basis) . (2)7.75-8 .375(1 (2 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)7.75—-8(2) (1 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)7.75-8(1) (3 
E. Tex. (Truck Tnsp.) pie ivae tts (1)7.5-8(3) (1 
Cent. W. Tex. (Truck Tnsp.) 7.75(3) a 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
New York harbor sae em s. a (1)10.3-12.2(1) (1 
New York harbor, barges ; ae (1)10.2-10.9(1) (1 
Phila ‘elphia cus f eae 1)10.9-11.95(1) a1 
Philadelphia, barges — : (1)10.85-10.9(1) (1 
3altimore : aa . mae (1)9.S875-12(1) 1 
Baltimore, barges ‘ (1)9.775-10.85(01) (1 
Motor Gasoline 74-76 oct. 
New York harbor (1)9.3-10.901) (1 
New York harbor, barges (1)9,.2-10.4(1) (1 
Philadelphia . eae (2)9.7-10.7(4) (2 
Philadelphia, barges (1)9.6-9.9(1) (1 
Baltimore (1)8.875-10.5(2) (1 
Baltimore, barges (1)98.775—-9.701) (1 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
74-76 Oct (1)9.75-1001) (1 
Western Penna., Other Districts: 
74-76 Oct (4)9.75-10(2) (4 


panies quoting the lows & highs of the ranges. 


i) Postings of one supplier at Philadelphia & Baltimore are for 
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Friday Thursday Wednesday Tuesday 
Sept. 19 Sept. 18 Sept. 17 Sept. 16 

19 .25-10(2) (2)9.25-10(2) (2)9.25—-10(2) (2)9.25-10(2) 

19. 25-1011) (1)9.25-10(1) (1)9.25-10(¢1) (1)9.25-10(1) 

19 .375-11(1) (1)9.375—-11(1) (1)9.375—-11(1) (1)9 375-11(1) 
19 .375-9.75(1 (1)9.375-—9.75(1) (1)9.375—-9 .7501 (1)9.25-9.75(1) 
19 .25-10(1) (1)9.25-9 .75(3) (1)9.25-9.75(3) (199. 25-9 .75(3) 
19. 25-9 .5(2) (1)9.25-9.5(2) (1)9.25-9 .5(2) (1)9.25—9 .5(2) 
8 .375-9(1) (2)8.375-9(1) (2)8.375-9(1) (2)8 

8. 375—S8 .75(3) (1)S.375—-8.75(3) (1)8.375 v 6; (1)8 

8. 375-9 .5(1) (1)8.375—-9 .5(1) (1)8.375 f (198 

18. 375-8.7501) (1)8.375-8.75(1) (1)8.375 (1)S 

8 .25-9(1) (1)8.25-8.75(3) (1)8.$ 41)8 

Ss 8 .5(2 (1)8.25-8 .5(2) (1)8.22 (1)8 

$.125(1) 8.125¢1) 8.125(1) 8 .125(1) 
S-8.25(1 (2)8-8.2501) (2)8-8 2541) (1)7.875-8 .25(1) 
8(1) &(1) 8(1) S(1) 
17.75-8(4) (2)7.75-8(4) (2)7.75-8(4) (3)7 . 75-844) 

17. 75-8 .375(1) (2)7.75-8 .375(1) (2)7.75-8 .375(1 (2)7.75-8 .375(1) 
17.75—-S8(2) (1)7.5-—8(2) (1)7.5-—-8(2) (1)7 5-S(2) 

17. 75-81) (3)7.75-8(1) (3)7.75-8(1) (2)o 5-801) 
17.75-8(3) (1)7.5—-8(1) (1)7.5-8(1) (1)7 5-8(1) 

17 .5-7.75(2 (1)7.5-7.75(2) (1)7.5-7.75(2 (1)7.5-7.75(2) 
)10.3-12.2(1) (1)10.3-12.241) (1)10.3-12.2(1 (1)10.3-12.2(1) 
)10.2-10.9(1) (1)10.2-10.9(1) (1)10.2-10.941 (1)10.2-10.9(1) 
)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) (1)10.9-11.95(1) 
110.85-10.901) (1)10.85-10.9(1) (1)10.85-10.9(1) (1)10.85-10.9(1) 
19 .875-12(1) (1)9.875-12(1) (1)9.875-12(1) (1)9.875-12(1) 
19.775-10.85(1) (1)9.775-10.85(1) (1)9.775-10.85(1) (1)9.775-10.85(1) 
19.3-10.911) (1)9.3-10.9(1) (1)9.3-10.911) (1)9.3-10.9(1) 
19.2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.4(1) (1)9.2-10.4(1) 
19.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) (2)9.7-10.7(4) 
19. 6-9 .901) (1)9.6-9.9(1) (1)9.6-9.911) (1)9.6-9.9(1) 
)8.875-10.5(2) (1)8.875-10.5(2) (1)8.875-10.5(2) (1)8.875-10.5(2) 
8. 775-9 701) (1)8.775-9.7(1) (1)8.775-9.7(1) (1)8.775-9.701) 
19.75-1001 (1)9.75-1001) (1)9.75-1001) (1)9.75-1001) 

19. 75-1012) (4)9.75-10(2) (4)9.75-10(2) (4)9.75-10(2) 


ite: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily 


Min. 80 Oct 


Price Service. Figures shown in parentheses indicate number of com 


(A.8.T.M.) Ethyl 





Texas in Tank car marketer said ke had 
been offered a barge-lot of No. 2 fuel at 8.75c, F.O.B 
Louisiana Gulf, adding that he had “a home” for the 
il but couldn’t get a barge. Group 3 postings reported 


by refiners for No. 2 fuel ranged from 6.625 to 7c. 


buyer’s cars. 


Heavy fuels remained dead, most traders said, although 
ne marketer who described the market thus said he had 
paid $2.00 per bbl., Group 3, for 15 cars of No. 6 which 
he resold at $2.15. Group 3 postings reported by refiners 

No. 6 ranged from $2.00 to $2.30 per bbl., off 20c on 


the high when one refiner late in the week withdrew his 
$2.50 price. Refiner said he had none to offer over and 
ibove the requirements of his contract customers. 
‘here were some indications that $2.00, Group 3, was 
ng shaded on No. 6. Marketer reported one lot of 10 
offered at $1.95 which he said he was offering at 
$2.00 


Another marketer said he was figuring on ‘‘work- 
business at the Gulf,” should Group 3 price 
much below $2.00 and Gulf prices stay “where they 
He said he referred to open market prices of $2.75 
bbl. said to have been paid recently at the Gulf. 


in some 





Crude Oil Prices 


Complete tabulation of crude oil prices is 


rinted on pages 54, 55 
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ATLANTIC COAST 


Price Cuts On Light Products Spread 


Cut back on prices for light products gained impetus 
during week ended Sept. 20 as many suppliers at Middle 
and South Atlantic points reported reductions in their 
prices for gasoline, kerosine and No. 2 fuel. Offerings 
of all products in open market remained scarce, and ma- 
jority of suppliers said they were taking care of only 
their regular customers. However, East Coast suppliers 
generally reported near capacity stocks on heating oils, 
and some were said to be urging material on their job- 
bers. 

Early in week, three suppliers reported their prices for 
gasoline and kerosine were cut 0.5c for all methods of 
delivery in North and South Carolina, and 0.4c on No. 2 
fuel. 

At Baltimore, three suppliers reported cuts of 0.5c to 
8c in their prices for kerosine and 0.4c to 7.2c for No. 2 
fuel, and two of the three said they had lowered their 
quotations for regular-grade 0.5c. By end of week, six 
suppliers at Baltimore reported posting 8c for kerosine 
while seven said they were still asking 8.5c. 

Many jobbers in the area New York Harbor 
south, whose regular suppliers have not reduced prices 
to the levels posted by some suppliers, were said to be 
holding off taking in supplies. Also, some jobbers pay- 


from 
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ing 7.1c for No. 2 fuel at New York Harbor were asking 
for provision for rebate, it was said, if postings gener- 
ally fall back to the 6.7c price posted for barges by some 
suppliers. 

Prices remained firm, however, throughout New York 
and New England, trade sources said, although several 
suppliers at New York and Boston said they were having 
trouble selling against tank car postings of one large 
supplier. 





MIDCONTINENT 
Call Continues Heavy For Most Products 


Higher prices for gasoline were reported by several 
refiners in West, North, and East Texas and kerosine 
quotations were reported advanced in the latter two 
areas the third week in September. No. 6 fuel went 
down 10c on the high of price range in Oklahoma follow- 
ing withdrawal of posting by refiner, while in East Texas 
the high for No. 6 was up 5c when one refiner reported 
increasing his quotation. 

Demand continued strong for most products, according 
to trade sources. No slackening in gasoline demand was 
indicated from reports; in some areas call was reported 


heavier as result of increased farm activity following 
previous week’s rains. 
Reports on residual fuel demand varied—some de- 


” 


while others reported numerous in- 
quiries they were unable to fill. No excess stocks were 
reported anywhere in Midcontinent. Oklahoma refiner 
said he had made a contract to sell 2500 to 3000 bbls. 
per month of No. 6 over next 12 months to a Wisconsin 
broker at “average of Group 3 market.” 

Sales of “about 15 cars” No. 2 straw fuel at 7.875c to 
Midwest brokers and jobbers for delivery in buyers’ and 
sellers’ cars were reported by a second Oklahoma refiner, 
and a third said he had sold two cars No. 1 p. w. at 
“1.25c over Group 3 low” and five cars 42-44 kerosine at 
“1c over Group 3 market low’ to Midwest brokers. 


scribed it as “slow, 


GULF COAST 
‘Premiums,’ Exchanges Rule Spot Trading 


Spot offerings of all products remained scarce at the 
Gulf the past week, and buyers reported only material 
available was being offered either at “premium” prices 
or on exchange basis. Active inquiry was reported for 
gasoline and distillate fuels, but few sales were reported. 

Trades reported products. 
One supplier reported selling 10,000-bbl. barge lot of “no 
jump” regular grade gasoline for immediate lifting at his 
posted price of 9c in return for two barrels of crude for 
one of product. 
basis. Two suppliers who said they needed gasoline ob- 
served that they needed crude worse and might shake 
some of their slender gasoline stocks loose if they could 


involved crude as well as 


No cargo sales were reported on this 


make two for one deal on crude. 

Sale was confirmed at beginning of week of two 130,- 
000-bbl. cargoes of 70-72 oct. leaded gasoline at 10.5c 
“based on crude.”’ Both cargoes were for October lifting, 
one export to Canada, other domestic to an East Coast 
supplier. Cargo of No. 5 fuel, also for October lifting, 
was reported sold late in week at flat price of $2.75, to an 
Eastern Seaboard buyer. 

Some buyers unable to find distillate fuels at any price 
said they were certain material was “being hoarded”’ but 
predicted offerings would be freer if weather on Atlantic 
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Coast remained mild. Others, however, took opposing 
view, pointing out that East Coast stocks were almost 
2.5 million barrels lower than at this time last year, indi- 
cating increase in secondary and consumer storage. This 
they said would give primary suppliers on the Seaboard 
and at the Gulf a cushion against delayed fall demand 
due to warm weather. 

Although buyers’ forward inquiries were reported most 
active for light fuels, one supplier said he had had in- 
quiry for regular-grade gasoline for January /February 
loading with price apparently secondary. 


CENTRAL MICHIGAN 
‘Gas’ Demand Remains At High Level 


Supply situation generally remained unchanged in Cen- 
tral Michigan in the week ended Sept. 19, with inven- 
tories of all light products low and closely held, according 
to reports of refiners. Heavy fuels continued slow. A 
couple of light fuels were priced higher, but prices fo 
most products were reported unchanged. 

Gasoline inventories for the most part were said t 
be at bare working levels with demand continuing in ex 
cess of production. ‘“Peisistent calls’ from non-regular 
customers have subsided somewhat, according to one r« 
finer, but most refiners said they were still shipping th« 
daily outturn of their plants. 

Most refiners indicated far from satisfactory inventor) 
positions on light fuels and chilly weather early in th« 
week didn’t help any. There were reports that some re- 
finers were backing down on commitments made for the 
coming season, and several said they were still endeavor- 
ing to supplement their present runs of Michigan crud 
with crude from other areas to boost their output. 


WESTERN PENNA. 
Light Products Priced Higher 


Prices for most light products were up on the lows o 
price ranges in lower field the past week with advances 
by three refiners in their postings. 
said their production 


Refiners generally 
capacity on all products, except 
petrolatums, was far from adequate to meet demands. 
and buyers were still reported bidding ‘premiums’’ fo! 
gasoline, No. 2 fuel, bright stock and scale wax. 

Lower field refiners continued to report active inquir 
ies for regular-grade gasoline from lake ports and Mid 
west, and many industrial buyers in Pittsburgh ares 
were said to be offering higher than posted pirces fo 
No. 2 fuel to fill recently constructed standby storag: 

Farly in week, regular-grade gasoline was up 0.5c 01 
the low, No. 3 and 36-40 fuels 0.25c, in Western Penna 
field with similar advances in quotations by one refine? 
Second lower field refiner later reported advance < 
0.375c for all his light products except gasoline; his new 
price for 45 w.w. kKerosine was 9.375c, and 9.125c for Nos 
1 and 2 fuels. Third lower field refiner to report ad 
vances said his quotation for 45 w.w. kerosine was in 
creased from 9c to 9.25c. 

Lubes continued tight, according to reports, with pros 
pect of colder weather in no way lessening demand fo! 
bright stock. 

Refiner reported receiving offer of 10c for scale wa» 
from domestic buyer. Previously, several refiners sai 
they had received offers of 9.5 to 10c, but always for ex 
port; scale wax quotations reported by refiners to d 
mestic buyers continued to range from 6.5 to 9c. 

NEw 
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IT STARTED WITH AN EARTHQUAKE 


NEw 








The earth—shall we say?—sneezed! 


On all sides, combustion began to com- 
bust. It was April 18, 1906, and the 
newspapers of the land said that, after 
an earthquake, San Francisco was on 
fire. 

While the ancestor of our present 
Home Office was burning merrily to 
red-hot flinders, we made our first pur- 
chase from Percy L. Badt. Of all things, 
it was a ton of coal! (Newcastle papers, 
please copy.) 

Our Purchase and Stores Depart- 
ment, you see, had moved hurriedly 
across the bay to the Adams residence 


in Oakland, and we needed coal to heat 





the place. Don’t ask us, please, why we 
didn’t think of heating with oil. That’s 


what we'd like to know. 


STANDARD OF 


However, it’s neither history nor 


heating we're thinking about just now 
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41 years later. We're thinking about 
the fact that today this same Percy 
Badt is still selling us things. But reg- 
ularly! 

For 41 years we've bought regularly 
from Norman Biss, for nearly 36 
years from Joseph Springer, and for 
31 years from Bernard Breeden. They 
sell us items like paper and print- 
ing. For pressing three decades we've 
bought corks from I. F. Schnier Com- 
pany, and supplies from Joe Marshall 
of Marshall-Newell Company. Still do. 


We mention this handful of exam- 
ples — among many hundreds — by way 
of expressing pleasure at the oppor- 
tunity to deal with old, old friends, as 
well as new! 


CALIFORNIA 
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Oil Price Section 





Refinery Prices—continued 


Prices in Effect Sept. 22 Sept. 15 
CH ( AGO (From Mid-Continent p.l. crude) 
Ss vis. at 100 F. 0 to 10 p.p 


Pa Oils: 
A Color 
No 2 11.75(1 11.75(1) 
8 Ni 2 12.25(1 12.25(1) 
1 N ’ 19.5(¢1 19.5(1) 
is N : 20(1 20(1) 
p 20(1) 20(1) 
9 N 21(1 21(1) 
Red Oils: 
18 N 20(1 2001) 
- 20(1 20(1) 
2 21¢1 2141) 
98 No ) 22(1 22(1) 
3( . 22.5(1) 22.5(1) 
Notes: \ s oils, 15 to 30 p.p. are quoted 
we 60-85 and 8&6 -110 No 2 non-viscous 
15 t 30 p.p. 0.25c lower 
Unfiltered Steam Refined (Viscosity at 210°) 
14 18.5(1) 18.5(1) 
16¢ 19.5¢1) 19.5(¢1) 
20.5(1) 20.5(1) 
Bright Stocks, 160 vis. at 210 No. 8 color 
10 p.p 201 30(1) 
25 p.p 29.5(1) 29.5(1) 
t0 p.p 29(1 29(1) 
ered Cy 
S k 20.5(1) 20.5(¢1) 
Note: To obtain prices delivered in Chicago 
dd $5c pe gal 
Natural Gasoline 
& Brecker ridge prices are to 
freight Bas s shown below. Ship- 
‘iginate in any Mid-Continent 
district 
FOB GROL r 3 
6 Quote) 6.375 (Quote) 


FOB BRE ( KE NRIDG Ps 

Quote 5.875( Quote) 
CALIFORNIA (FOB oe in Los Angeles 
basin) 
21-21 pounds vapor pressure 


LPG Prices 


Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com-_ Indus- 
mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y Harbo 6.5(2) 6.501) 6.25(2) 6.25(1) 
I 6.5(2 (1)6.25-6.501) . 
re 6.501) 
W.Va.5.75(1) 5(1) 
ns t(lja 
6(1 75(1 
ynly 


_Naphthas and Solvents 


OB ¢ Ip 

ad 

sol (1)8.875-9.125(5) (1)8.875-9.12505) 

ean 

nat (1)9.375-9.625(5) (1)9.375-9.625(5) 

M. &I 

Np (1 75-9.625(6) (1)9.375-9.625(6) 

€ 

) (1)8.375-8.625(6) (1)8.375-8.625(6) 
(1)8.875-9.625(4) (1)8.875-9.625(4) 


(3)9.875-10.125(1) (3)9.875-10.125(1) 
(1)10.25-10.625(1) (1)9.875-10.625(1) 
WESTERN PENNA. 
Bradford-Warren: 





str cts 
dd Npth. 9.75(1 9.75(1) 
solve t (19 75-1014) (1)9.75-10(4) 
OHIO. S Oo uotations for statewide de 
very V.M &P. iaphtha D.C. naphtha, Var- 
holene 
S lvent : ) 13.5 
nubdbe lvent 3 13 
E rT XAS , “‘Trnspt. ) 
St Solv. (1)8.75-9.75(1) (1)8.75-9.75(1) 
Wax 


WESTERN PENNA. (Bbls. C.L.) 

White Crude Scale: 

122-12 An p.(1)6.5-' (1) (1)6.5—-9(1) 
124-12 m.p.(1)6.5—9(1) (1)6.5-9(1) 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined: 


CHICAGO (FOB Chicago district refinery of 


in bags, carloads. Carloads, slabs 
less Melting points are EMP 
AS nethods add 3 to convert into 
Fully ned: 
122-] zs only) 6.8: 6.85 
125-1 7.15 7.15 
- 7.4 7.4 
aut 7.7 
132-1 7.9 7.95 
8.6 8.6 
Petrolatums 
WE ST'ERN PENNA, (Bblis., carloads; tank 
“5 te. (1)7.25-8(1) (1)7.25-8(1) 
a (1)6.25-7.25(1) (1)6.25—7.25(1) 
he e. (1)6—6.75(1) (1)6—6.75(1) 
mn (1)4.25—5.5(1) (1)4.25-—5.5(1) 
An (1)4-5.25(1) (1)4—-5.25(1) 
rer (1)4 5.125(1) (1)4-—5.125(1) 
Septe ber 24, 1947 


that the trouble-free service de- 
livered by Columbian Petroleum 
Transporting Equipment boosts 
daily profits—and that attractive 
appearance and long-time efficien- 
cy makes them top-ranking invest- 
ments. 


COTTE 


TRUCK TANKS and 
Frameless SEMI-TRAILERS | 




















You Get All of Columbian’s Famous Construction Features in 
Columbian Truck Tanks like the one pictured below that are now 
rolling off the line for immediate delivery. And most important 
of all, you get 3-Point Support Mounting. Fully enclosed, weather- 
tight cabinets each side for drums or sheltered storage of packaged 
goods. Lift-up bumper and attractive skirting. Liquid-tight dome 
shield—drains at rear through bucket box. Concealed welding 
provides smooth skin construction with unbroken surface from cab 
to end of tank—no distortion of advertising lettering. 800-gal. and 
1000-gal. capacity, with five compartments. Also excellent deliv- 
ery on custom-built units to your specifications. 





You Get Frameless Construction originated by Columbian with 20 
years experience in its application to semi-trailer construction when 
you buy Columbian Frameless Semi-Trailers. Now custom built to 
maximum capacity within limitations of your highway regulations. 
Bolted-on sectional skirting assures economical replacement or 
repairing. (Standard welded skirting optional). Fully enclosed, 
weather-tight, 60-in. barrel cabinets each side. Distinctive finished 
appearance. Painted and lettered, they give you a modern travel- 
ing billboard that advertises your name far and wide. 
WRITE FOR COMPLETE INFORMATION 





COLUMBIAN STEEL TANK CO,-0. Box 4226-K 


* Kansas City, Mo. 
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Full of facts about 
a BETTER petroleum pump 


Self-purging even on high suc- 
tion lifts © Won't vapor lock ° 
Dripless mechanical shaft seal 
eliminates repacking shutdowns 
¢ Other time-saving, profit-pro- 


tecting features... 


Write for this new bulletin and 
name of distributor near you 
who sells this proved - better 
pump for gasoline and fuel oil 
handling. 


MARLOW PUMPS 


598 Greenwood Ave., Ridgewood, N. J. 





























The original separator/ filter 
maximum per 


guarantees - ci 
formance with minimum “_r 
i f pipeline equipment PY 
pe products 


delivering petroleum apt 

99.999% water free while a 
‘ ; | 

inating debris and microscoP 


reams. 
iron solids from product st 


@ Write for Additional Information 


Company 


aay » 


BOX 3096 e TULSA, OKLAHOMA 
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Oil Price 


Section 





w k Commercial or consumer 
an tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 

. spection fees as shown below. 
Prices Gasoline taxes, shown in sepa- 

rate column, include 1.5c fed- 
eral, and state taxes; qlso city and county 
taxes as indicated in footnotes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes where levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes. These prices in effect Sept. 22, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., included in both 
gasoline and kerosine prices, unless otherwise 
specified, are as follows: 

Ala. 1/40e on gasoline; Ark. 1/20c; FI 
1/Sc; Ill. 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev 
1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 
2/25c; S. Car. 1/8c; 8S. Da. 1/40c; Tenn 
2/5c; and Wisc. 3/100c. 

Kerosine inspection fees only: Ala. 1/2c; 
Fla. 1/8c; lowa 3/50c; Mich. 1/5c per gal 


Wagon 


Atlantic White Flash 
(Regular Grade) 


ATLANTIC — a —— Kero- 
EFI ~ale ine sine 
B NING T.W. T.W. Taxes T.W. 
Philadelphia, Pa. 23.3 0 5.5 i3.2 
Pittsburgh ........ 12.6 12.6 5.5 14.1 
\llentown ie ; ae 12.3 5.5 13.8 
Erie aka we | 12.6 5.5 14.1 
Scranton . ’ ; 12.6 12.6 5.5 14.1 
Altoona 12.6 12.6 5.5 14.1 
Emporium 12.6 12.6 5.5 14.1 
Indiana 12.6 12.6 5.5 14.1 
Uniontown 12.6 12.6 5.5 14.1 
Harrisburg . 12.3 12.3 5.5 13.8 
Williamsport 12.6 12.6 5.5 14.1 
Dover, Del 12.3 12.3 5.5 13.8 
Wilmington I ie 5.5 13.2 
3oston, Mass 11.9 1.5 
Springfield 12.2 ..s 
Worcester .. 12.1 ‘.5 
Fall River 11.9 ‘1.5 
Hartford, Conn 12.5 5.5 
New Haven 1Z.3 Oo 
Providence, R. I 11.9 5.5 
Atlantic City, N. J 11.6 1.5 11.1 
Camden 11.6 $.5 Se 
Trenton : 11.6 1.5 2 
saltimore, Md 11.5 6.5 e232 
Hagerstown 12.5 6.5 11.6 
Richmond, Va 11.0 7.5 11.3 
Wilmington, N. C il .2 7.5 es 
Brunswick, Ga 12.7 7.5 11.9 
Jacksonville Fla 12.2 S.5 11.5 
Mineral Spirits V.M.AP. 
aeWe ye 
Philadelphia, Pa 12.5 14.0 
Lat iste! Pa ‘ 13.5 15.0 
Pittsburgh Pa 14.0 15.0 
FUEL OILS—T.W. 
2 5 6 
Phila Pa 9.8 6.85 6.14 
\llentown 11.8 10.4 
Wilmington, Del 11.2 9.8 
Springfield, Mass 10.5 
Worcester 10.1 
Hartford, Conn 10.2 
Taxes: 
Brunswick, Ga Kerosine price does not in 
lude le state tax 
Discounts: 
-erosine Thru Penna. & Del zc off t.w 
price on t.w. deliveries of 25 zg: or 1 t 
ne time 
Notes: 
Mineral Spirits prices also apply Stoddard 
ivent V.M.&P. prices also apply to Light 
‘leaners Naphtl 
Effective Sept. 16 
Diesel 
Crown Gaso- Kero- Fuel 
Nei line sine Net 


¢ Dealer Taxes T.W. T.W. 
Covington, Ky 


12.7 6.5 11.9 a 
Lexington 13.4 6.5 12.6 11.9 
Louisville 12.7 6.5 11.9 11.2 
Paducah 12.5 6.5 11.7 11.0 
Jackson, Miss 12 7.5 11.5 10.8 
Vicksburg 11.4 7.5 Po 10.4 
Birmingham, Ala 12.4 S.5 12.1 10 
Mobile 11.9 9.5 11.6 10.4 
Montgomery 12.5 4.5 12.2 11.0 
\tlanta, Ga. . 12.6 7.5 11.8 bee 
\ugusta 13.0 7.5 in.e 11.5 
Macon 12.6 eS 11.8 ae. 
Savannah 12.2 7.5 11.4 10.7 
Jacksonville, Fla. 12.2 8.5 11.4 10.7 
Miami 12.2 S.5 11.4 10.7 
Pensacola 12.0 9.5 11.2 10.5 
Tampa 12.2 8.5 11.4 10.7 
raxes 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, 1c 
city; Montgomery, lc city & le county; Pensa- 
cola, le city Other taxes not included in 
prices: Georgia, kerosine le Montgomery 
kerosine & diesel, lc; Mississippi, kerosine & 
diesel; 0.5c; Birmingham, diesel, Ic. 

Notes: 

Consumer t.w. prices are same as net dealer 

prices 


CHEVRON 
(Regular) Av. Gaso- Kero- 








Re- 80 line Sine 
r.T. tail T.T. Taxes T.T. 
San Fran., Cal.. 12.0 16.0 15.5 6 14 55 
Los Angeles 11.5 15.5 15.0 6 13.05 
Fresno ctessee eee He, aoe & 15.55 
Phoenix, Ariz... 14.5 18.5 18.0 6.5 16.05 
Reno, Nev. .... 14.0 18.0 17.5 7 1f 55 
Portland, Ore... 12.5 16.5 16.0 6.5 1.55 
Seattle, Wash 12.5 16.5 16.0 6.5 16.55 
Spokane 15.0 19.0 18.5 6.5 20.05 
Tacoma ooce 12.5 16.6 36.0 6.5 16.6 
Zoise, Idaho ... 15.5 19.5 19.0 7.5 158.30 
Bat tem6. DU. .. BB.@ sax 18.5 5.5 15.70 
Honolulu,, T. H. 13.0 17.5 16.5 7.5 15.55 
Fairbanks, 
Alaska ...... 24.0 28.0 27.5 3.5 32.5 
FURCAU .iccece. 294.0 18.0 17.5 3.6 18.6 


Taxes: 

30ise 7.5c tax applies to motor fuel only 
avgas taxes are 1.5c federal, 2.5c state. Ren 
7c tax includes 1.5c county tax. Honolulu 7.5 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers. 
Notes: 

tesale & Commercial Gasoline: T.C. prices 
for Chevron (regular) and Chevron Aviation & 
are 0.25c per gal. below posted net tank truck 
prices; Pearl Oil (Kerosine) T.C. prices, 3c per 
gal. below posted net tank truck prices. 

Prices for Chevron Supreme (Ethyl) are & 
above Chevron (regular), except at Salt Lake 


& 3oise where spread is 1.5c. Prices for 
Chevron Aviation 91 are 2c above Chevror 
Aviation 80; for Chevron Aviation 100, 5 


above Chevron Aviation S80. 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n, Cr’n. Gaso- Kero 
Cons. Dir. Dtr. line sine 
T.W. T.W. T.W. Taxes T.W 





Chicago, Ill 14.8 12.8 12.3 4.5 13 
Decatur 14.5 13.0 12.5 4.5 13.2 
Joliet 14.8 13.3 12.8 4.5 13 
POON. canenc 14.6 13.1 12.6 4.5 13 
Evansville, Ind 14.7 13.2 12.7 5.5 13 
Indianapolis M.9 33.8 .... Bo TG 
South Bend ... 15.3 13.8 5.5 14.1 
Detroit, Mich. M.S 22.0 cx ..6 3 
Grand Rapids a.8 BOM © 2 wee 1.5 13 
Saginaw ‘i LS eS Bere 1.5 1 
Green Bay, Wisc. 15.1 ae 26.8 2:0 7 
Milwaukee ° 16.0 13.5 3.0 68.5 1 
La Crosse 14.8 13.3 12.8 5.5 1 
Duluth, Minn 15.1 13.6 . 5.5 1 
Mpls.-St. Paul 14.8 13.3 12.8 5 1 
Mankato , 14.8 13.3 12.8 § ] 
Des Moines, Ia 14.3 12.8 12.3 5 | 
Mason City 14.6 13.1 12.6 5 1 
St. Louis, Mo 14.3 12.8 12.3 4.5 1 
Kansas City i3.7 12.2 11.7 5.0 2 
St. Joseph i3.¢ 32.2 4 12 
Fargo, N. D. 15.8 14.3 13.8 5.5 { 
Huron, S. D 15.2 13.7 i3.2 ’ 
Wichita Kans 12.4 2.6 11.1 6.5 1] 
Omaha, Neb 14.3 12.8 ae l 
Stanavo Aviation Number 72 
Cons. T.W. Taxes 
Detroit, Mich 18.4 1 
Fargo, N. D 17.8 ) 
Huron, S. D 17.2 
Indianapolis, Ind 16.9 
Kansas City, Mo 15.7 


Oleum V.M.&P. Stani- 


Spirits Naphtha sol Taxes 
(Prices are base prices before dis ints 
( cago 15.9 16.2 15.2 
etroit 18.2 17.4 18.7 
ms Me 4 15.5 16.5 16.0 
St Louis 16.1 17.1 15.6 
Milwaukee 16.8 17.8 17.3 
Minneap'ls 16.6 17.6 15.9 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oi Furnace Oi! 
1-94 gals 12.5 12 
100-149 gals 11.5 11 
150 gals. & over 11.0 
150-399 gals 11 
100 gals. & over 10 
Stanolex Stanolex 
Fuel A Fuel ¢ 
1-749 gals ee 7 
750 gals. & over 7.55 6.8 
Stanolex Furnace Oil 
100 cals 
1-99 gals. & over 
Indianapolis 12.1 11 
Detroit 12.1 11 
Milwaukee 12.1 11 
Minneapolis 12.0 11 
St Louis 11.5 10 
i.ansas City 11.0 10 


Taxes: 

Gasoline tax column includes these ; 
taxes: Kansas City, 1.5c; St. Joseph, St 
Louis, 1c Naphtha tax column includes 1 
federal & state taxes. Iowa kerosine pricrs © 
not include 4c state tax. State sales, oc up 
tion, consumer & use taxes to be added he 
applicable 
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Oil Price Section 





Tank Wagon Prices—Continued 





Mobilgas Aircraft 


Mobilgas( Regular Grade) 
Com. 








SOCONY 


VACUUM 





Undiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 ‘ons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) 
— : Taxes T.C. £.W. TC. £.W. £.C. £.W. T.C, T.W. P.W. T.C, Yara T.W. T.C. T.W T.c, Yard T.W. 
ew orkK ¢ y 
Manh 5.5 16.1 2.6: 23 11.9 10.3 10.0 
Bronx 5.5 16.1 11.6 12.1 ial 11.9 10.3 10.0 
Kings b.5 16.1 11.6 12.1 8.2 8.8 11.9 10.3 7.3 oo 9.9 
Queens ».5 16.1 11.6 12.1 pone ae 11.9 10.3 vr 9.9 
Richmond 5.5 - 15.8 17.3 be 11.8 S.1 S.4 Pa ? > 7.6 9.8 
bany, N. Y 5.5 14.9 15.9 17.4 10.8 11.4 11.9 S.4 8.6 11.4 7.8 10.2 7.6 7.8 10.0 
singhamton 5.5 is oan 12.2 12.6 13.1 10.1 10.3 13.1 ‘ 5 9.1 9.3 11.3 
alo >. 15.5 16.5 18.0 11.5 12.0 12.5 9.5 9.9 12.7 S.8 11.6 8.6 9.0 11.4 
imestown 5.5 15.7 12.0 12.2 13.7 9.3 che 12.3 5, 9.1 nee 11.5 
Mt. Vernon 5.5 11.8 12.3 eis 9.1 12.0 10.3 ok 7.8 10.1 
attsburg 0.5 ‘ ae ; 12.5 13.0 9.4 9.6 12.2 8.5 8.5 10.7 
tochester 5.5 16.0 mana 17.0 12.0 12.5 13.0 9.7 as 12.9 11.1 8.6 10.9 
acuse 5.5 15.6 16.6 2 &. 12.1 12.6 9.4 9.8 12.6 8.6 10.9 8.4 8.6 10.7 
dgeport, Conn 2.9 .o 11.6 12.1 8.2 8.4 7.3 7.5 9.7 
anbury 2.5 12.2 13.7 ; 9.3 hon 8.1 10.5 
irtford 5.5 ; 11.2 12.0 12.5 8.4 8.9 2 10.4 7.9 7.9 10.2 
vew Haver 0.5 15.1 10.9 11.6 12.1 $.2 8.2 oT 7.5 9.8 7.3 7.3 9.6 
ingor Me 7.5 ; 15.8 se ‘ 11.3 12.3 12.8 9.2 12.5 8.5 10.5 8.3 10.3 
rtland 7.5 13.8 15.0 14.8 16.0 ; : 10.8 11.5 12.0 S.4 11.7 7.7 10.1 7.5 F 9.9 
Boston, Mass 1.5 13.8 14 14.8 15.9 16.3 17.4 10.58 11.4 11.9 8.3 se 11.8 7.6 10.1 7.4 , 9.9 
neord, N. H 5.5 12.6 13.1 : 10.1 13.3 11.1 8.9 10.9 
incaster 9.5 13.6 14.1 . 10.7 13.7 12.1 9.8 11.9 
ancheste 5.5 ame cad ea 12.3 12.8 : 9.7 12.7 10.8 8.7 10.6 
ovidence I 5.5 14.9 “OM 15.9 10.8 11.4 11.9 8.2 S.S 11.5 7.5 9.9 7.3 oe 9.7 
ngton, Vt 6.0 15.8 11.7 12.3 12.8 9.3 9.5 8.7 10.9 8.5 8.7 10.7 
tland 6.0 o* 12.7 13.2 9.8 11.3 9.0 aon 
rank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providence 
neral Spirits 14.5 13.0 15.5 16.5 14.0 15.5 14.5 
M.&P. Naphtha ‘ 16.0 14.0 16.5 20.5 15.0 16.5 16.0 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax) 
Discounts: Diesel--0.5c per gal. for single delivery of S00 gals. or more 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals 
Esso (Regular Grade) Sohio X-70 Gasoline (N. B. Prices are Continental's 
Consumer Gaso- Kero- (Regular Grade) ‘*‘normal’’ prices. Current sell 
Tank Dealer line’ sine Con- Re- Gaso- Kero- ing prices may be lower than 
Wagon T.W. Taxes T.W. sumer sell- line sine ‘*normal’’ because of local com- 
antic City, N. J. 11.1 11.6 4.5 10.6 T.W. ers S.S. Taxes T.W. “eK > D , 
. r . . i . o on » « > - - onoco emanc 
et ll ae - , a 6 1.5 10.6 Ohio, Statewide. 16.0 12 75 16.5 5.5 11.5 N-tane (3rd Gaso- Kero- 
mn Md 5 6.5 10.6 Akron ren 16.0 12.75 16.5 5.5 11.5 
nberland 12.5 13.0 6.5 12.1 Canton 16.0 12.75 16.5 5.5 11.5 (regular) Grade) Mane sine 
ington, D. C.. 11.3 11.8 5.5 11.1 Cincinnati 16.0 12.75 16.5 5.5 11.5 Tank Wagen Tases f.W. 
lie, Va He thi FS Ba Cleveland 146.0 12.75 16.5 5.5 11.5 Denver, Col 12.6 11.6 7.5 13.3 
ersburg 10 0S TS 0S Columbus 16.0 12.75 16.5 5.5 11.5 Grand June 14.5 13.5 7.5 14.5 
0.7 HA F858 Dayton 16.0 12.75 16.5 5.5 11.5 Pueblo 13.3 12.3 7.5 13.0 
nd 3:6 $2.5 5 i. LAME oc ecsees 26.0 313.7% 16.5 6.6 12.5 Casper, Wyo 13.5 12.5 5.5 13.1 
2.6 13.0 75 9 Mansfield 16.0 12.75 16.5 5.5 11.5 Cheyenne 13.3 12.3 6.5 13.3 
rie VY. Vs 12.2 12.7 6.5 12.8 Marion 146.0 12.75 16.5 5.5 11.5 Billings, Mont 14.5 13.5 6.5 14.1 
nt 12.3 12.8 6.5 13.4 Portsmouth 16.0 12.75 16.5 5.5 11.5 Butte . 15.6 14.6 6.5 15.8 
erst 2 12.1 12.6 6.5 12.5 Toledo 16.0 12.75 16.5 5.5 11.5 Great Falls 14.5 13.5 6.5 15.8 
eeling 12.1 12.6 6.5 13.1 Youngstown 16.0 12.75 16.5 5.5 11.5 Helena 15.2 14.2 6.5 15.8 
N. ¢ 11.9 12.4 7.5 12.1 Zanesville 16.0 12.75 16.5 5.5 11.5 Salt Lake, U 15.6 14.6 5.5 15.7 
12.2 12 7 7.5 12.6 Twin Falls, Ida. 17.8 16.8 7.5 17.9 
12.4 12.9 7.5 11.6 Aviation Gasoline—statewide \lbuquer., N.M 12.9 11.9 7.0 11.9 
ale 12.2 12.7 7.5 11.8 Consumer Gasoline Roswell 12.4 11.4 7.0 11.4 
S t 11.8 12.3 7.5 12.8 T.N Taxes Santa Fe 13.2 i2.2 7.5 12.2 
; é ( a 11.8 7.5 Sohio Aviation Gasoline Muskogee, Okla. 11.5 10.5 7.0 10.5 
12.4 12.9 7.5 62 Octane (Clear) 17.5 5.5 Oklahoma City 11.5 10.5 7.0 10.5 
11.7 12.2 7.5 Esso (Clear) Avia. Grade SO. 19.5 5.5 Tulsa 11.5 10.5 7.0 10.5 
, i 10.4 10.9 g 5 9.6 Es » Aviation Grade 91 8 . 20.5 5.5 Taxes: 
€ 10.3 10.8 S.5 10.1 Esso Aviution Grade 100/130. 23.5 5.5 Gasoline tax column includes these city 
10.8 11.3 Ss.) 10.1 Naphtha—T.W. taxes: Albuquerque & Roswell, 0.5c; Santa 
+ 3 z & “ ° 11 ° Statewide Fe, 1c; Cheyenne, lic 
0.3 0. S.0 ».2 S.R. Solvent 7.5 Notes: 
€ 11.1 11.6 S.5 9.6 Cc vapl s.0 oP UR 
I 12.0 12.5 8.5 2.2 + M an Naphtha = - T.W. prices are to consumers & dealers 
11.3 11.8 8.5 10.8 Varnolene 18.0 
11.9 12.4 8.5 11.3 Sohio Solvent 18.0 
12.4 12 9 8.5 11 3 Fuel Oils—T.W. No. I No. 2 No. 3 Thriftane 
- 5 7 : : 4 . om Statewide 11.5 11.5 10.5 HUMBLE — (3rd Grade) 
Taxes: OIL (Regular) ba Gaso 
Effective Sept 13, 1947, hangar operators Tank Re- Tank Re- line 
Mineral Spirits V.M.&P can purchase aviation gasoline less 3c per gal Wagon tail Wagon tail Taxes 
T. rw. State Road Tax by supporting purchase with Dallas, Tex 11.0 15.5 10.0 13.0 5.5 
12.5 14.0 State Tax Exemption Form A-10 to supplier Ft. Worth 11.0 165.5 10.0 13.0 5.5 
= 15 0 Discounts: Houston 11.0 15.5 10.0 13.0 ».5 
ots Cc 15.0 Esso aviation—on contract to hangar opera San Antonio . 11.0 15.5 10.0 13.0 ».o 
Fuel Oiis—T.W No. 1 No. 2 tors and resellers, 2c off consumer t.w Kerosine 
t ‘it J 10.6 4.2 Fuel oils—Statewide prices are for t.w. & Tank Wagon Retail 
10.6 9.2 drum deliveries of 50 gals. or more; prices for Dallas, Tex 10.0 14.0 
10.6 0.7 deliveries of less than 50 gals. are 0.5c higher Ft Worth 10.0 14.0 
( 11.1 10.1 Naphthas—to contract consumers off t.w Houston 10.0 14.0 
11.0 9.3 prices—Statewide: 300 to 99% gals 0.5¢e; 1000 San Antonio 10.0 14.0 
) Qf to 2499 gals., 0.75c; 2500 to 4999 gals., Ic : . 
+ 9 5 5000 or more gals., 1.5« Lucas County: Less ~~ eee are ¢ lel : € deale i 
‘ 12.1 10.3 than 50 gals tank wagon price, 50 to 249% . = ee 
10.5 gals., 0.5c; 250 to 499 gals le: 500 gals. o1 consumers 
11.8 10.6 over 1.5¢c 
Ss. ( 9.5 Notes: 
10.5 Renown (third-grade) gasoline prices are Esso Gasoline 
) 11.3 same as X-70 unless otherwise noted S.S (Regular Grade) 
i . prices are at company-operated stations Kero- 
Se en areas Geren do not in Statewide prices are subject to exceptions Gasoline Gasoline sine 
‘ x other than those shown T Taxes T.W. 
Discounts: Hamilton, Ont 18.0 11.0 20.0 
I iad . sa — om a Toronto 18.0 11.0 20.0 
gasoline individed dealer 0.5¢e off 3randon, Man 93 °() 00 250 
* ' , TEXAS Gasoline— Dealer T.W. Ww ct, ge OO r+ 4 Ape = . 
t ‘sine | South ( irolina le per gal. off rere) Fire-Chief Indian Gasoline Regina, Sask. 23 0 10.0 25 0 
v. price 25 gals. or more. ° (Regular) (3rd Grade) Taxes Saskatoon . oo .3 10.0 +o 
: Edmonton, Alta 22.9 9.0 24.9 
phtha—Newark t.w prices are for de- Dallas, Tex. 11.0 10.0 5.5 Calgary - 20.0 9.0 22.0 
f 200 g or more; less than 200 Ft. Worth .... 11.0 10.0 5.5 Vancouver, B. C 15.0 10.0 24.0 
ver | ted t.w. prices; steel barrel Wichita Falls 11.0 10.0 5.5 Montreal, Que 17.5 11.0 19.5 
é 2 er posted t.w. prices. Balti Amarillo 11.0 10.0 9.5 St. John, N. B 16.5 13.0 19.0 
Vas! n prices are for t.w. de- Tyler 11.0 10.0 ».5 Halifax, N. S 16.5 13.0 19.0 
25 p no discounts El Paso , 13.0 12.5 5.5 nih 
\ San Angelo 11.0 10.0 ».o ee F , ae : 
Waco 11.0 10.0 . 5 yasoline taxes are provincial taxes 
t Mar 21 minimum retail resale Austin 11.0 10.0 5.5 Notes: 
15.1 for Esso Gasoline posted Houston 11.0 10.0 5.5 Prices are per Imperial gal. which is 1.2 
New Jersey San Antonio 11.0 10.0 5.5 U.S. gals prices are to divided & 
Port Arthur 11.0 10.0 5.5 undivided dealers 
iber 24, 1947 
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SPECIAL NOTICE 


Seaboard Owing to present short supply of many products, some sellers are 


Ex 


Coastwise 





port 


withholding public quotations Oil Price Section 


or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanke “r_terminal 





(operators FOB their terminals)—Prices in Effect Sept. 22 
KEROSINE & FUEL OILS 


MOTOR GASOLINE 





Kerosine 
78-78.5 Oct. &/or 

District 74-76 Oct. Ethyl (a) No. i fuel No. 2 fuel 
N.Y. Harb. (1)99.3-10.9¢1) (1)10.3-12.2(1) 7.888.601) (4)6.8-7.6(1 
N.Y., Harb 

bar (1)9.2-10.4(1) (1)10.2-10.9(1) 4)7.7-S.501) (4)6.7-7.5(1) 
Albany P 10.8¢S) (1)11.8—12.3(3 (1)8.1-8.4(7) (2)7.2-7.615 
Philadelphia (2)9.7-10.7(4) (1)10.9-11.95(1) (1)7.7-8.2¢11) (1)6.9-7.3(10 
Phil., barges (1)9.6-9.9(1) (1)10.85—-10.9(1) 8.1(5) 4.205) 
Baltimore. (1)8.875-—-10.5(2) (1)9.8S75—-12(1) (6)8S—-8.5¢7) (7)7.2-7.7(2 
Balt., barges (1)8.775-9.7(1) (1)9.775-10.85(1) (1)7.9-8.401) (2)7 1-7 .71 
Norfolk .. (1)8.9-9.7(2) (1)9.9-11.7(1) (2)7.9-8.4(5) (1)7.2-7.6(5 
Wilm., N. C. (1)8.85-9.602) (1)9.85-10.95(2) (6)7.85-8.5¢2) (5)7.2-7.6(4 
Charleston ; (1)8.8-10.2¢1) (1)9.8—11.2(1) (4)8-901) (3)7.2-8.101 
Savannah (6)9.6—-9.9(¢2) (3)10.6-10.9¢2 6)8.4—-8.6(2) 7.44) 
Jacksonville (7)9.6-9.9(3) (4)10.6-10.9(3) (6)8.4-8.6(2) 7.7(6) 
Miami (4)9.6—-9.9(2) (3)10.6-10.9(2) (4)8.4-8.6(2) 7.7(3) 
Tampa roy (6)9.6—-9.9(2) (4)10.6—-10.9(2 (5)8.4—-8.6(2 7.7(6) 
Pensacola .. or (1)8.2-8.5(1) (1)7.1-7.501 
Mobile wevee €2)30.3-0.7(1) (1)16-10 (1)8.1-8.2(1) (1)7.1-7.501) 
New Orleans (1)8.025-9(1) (1)8.9-9 (2)6.825-7.5(1 (2)6.15-6.5(1 
Portland .... 10.8(5) (1)12.05 (1)8-8.4¢8) (1)7.1-7.5(7 
Boston -. (1)9.7-10.8(6) (1)10.7 (1)7.9-8.3(13) (1)7-7.4(13 
Providence... 10.8(6) (1)12.05 ; (1)7.9-8.2(9 (1)7-7.3(8) 
New Haven.. 10.9(3) 12.4(3) (2)7.8-8.2(6) (2)6.9-7.3(4 


(a 


) Postings of one supplier at Philadelphia & Baltimore are for min. SO ¢ 





let. Ethy 





No. 5 fuel No. 5 fuel 
(0-10 p.t.) (15-60 p.t.) No. 6 fuel 
(3)$2.57-2.90(1 $2.39(1) (6)$2.22-2.52( 4) 
(3)2.57-2.9001 2.39 (1) 
2.97(1 R 
(1)2.43-2.73(3 
(1)2.39-2.73(1) 
2.35(1) 
2 30(1) 
(4)2.03-2.13(1 
1.9001) (5)1.73-1.83( 
3.04501) (1)2.265-—2.565(1 
192.605 40 l 2.90501) (2)2.265-—2 .565(2 
(2)2.575-2.875(1) (3)2.235-—2 .535(1 
2.235(4 





Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas OU 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity 
N. ¥. Harbor... (6)$2.22-2 .52(1) (7)$2.98-3.15(1 (3)7.2-7.6(3) (297, 2=F-204) 
Albany ar or tae 2.42(1) (1)7.4-7.8¢1) 7.81) 
Philadelphia oe (5)2.22-2.43(1) (3)2.98-3.23(1 (1)7.1-7.7(1) 7(1) 
Baltimore ...... (4)2,.22-2.32(1 (2)7.4-7.8(2) 7.2(1 
Norfolk ...... (2)2.18—-2.28(1) (2)7.2-7.8(1) 7.2(1 
Charleston 2.13(2) (1)7.2-7.6(1) 
Savannah ... (1)2.13-2 1) 7.%7(3) 
Jacksonville (4)2.08-2 1) 7.74) 
Tampa .. (3)2.03-2 1) 7.7(4) 
New Orleans (5)1.73-1 1) (2)6.4-701) 
Portland (2)2 5-2 .365(1 ac¥tas 7.701 
Boston (3)2 5-2 541) (1)7.2-7.6(3) 7.6(1) 
Providence (3)2 2.335¢1) (1 15¢1 7 .8(3) 7.501 
New Haven 2 2) (1)7.4-7.5(2) 
Gulf Coast—New Orleans & West 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners 
export agents, or tanker terminal operations. )—Prices in effect Sept. 22 
New Orleans & Lower CARGOES 
Mississippi to Baton Rouge South & West of New Orleans Domestic & Export 
Tank Cars Barges Tank Cars Barges all Ports 
AVIATION GASOLINE 
Grade 115/145 
(AN-F-48) 15(1 
Seeds 100/130 
(AN-F-48) (1)13.5-1441 
eae 91/96 
AN-F-48) (1)12-1341 
Grade ee 
AN-F-48) 12(1 
saeter Gas, Leaded 
*78-78.5 Oct. Ethyl(1)8.9-9.75(1) (1)8.9-9.75(1) (1)9.75-1001 
t78-78.5 Oct. Ethyl 9 .6(1) 9.6(1) (2)10-11(2 (1)9.75-1001) 
tt78-78.5 Oct. Ethyl (1)10-10.501) (1)10-10.5(1) 
MTR-EO. DOE. access (1)8.025-—-9¢1) (1)8.025-—-9(1) (1)9-10.5(2) 
174-76 Got. ..ccee S.6(1) 8.6(1) 9(4) (1)8.75-10(1) 
70-72 Oct. (198. 25-10.5(2 


* ASTM & research Octane ratings are approximately same 
t Research Octane rating is minimum of 5 points above ASTM rating 
+t Research Octane rating is minimum of 10 points above ASTM rating 

















Mid-Continent Lubes 
(At Gulf; in packages, FAS, New Orleans 
bulk, FOB terminals) 
Prices in Effect Sept. 22 
Bright Stock Steel Drums Bulk 
D color, Vis. at 210 
(1)50—-52(1) (1)37-40(1 


Wax 
(Melting points are AMP, 3° higher thar 
EMP Prices are FOB refinery; carloads 
le in bags or bbls; fully refined slabs loose 
Prices in Effect Sept. 22 


sca 


New Orleans Ske N.Y 
Crude Scale Export Domestic Export 
124-6 Yellow Re aaa t 7.7501 


124-6 White7.75(1) (1)6.25-9(1) (2)7.75-9.501 
Fully “vefined : 
a ae hited (2)6.1-6.45(1) 
7.8(1) (2)6.1-6.55(1) (1)7.8-7.85(1 





8.05(1) (2)6.4-6.75(1) (1)8.05-8.25(1 
8.3(1) 6.65(2) 8.31 
8.55(1) (2)6.95-7.1(1) (1)8.55-8.8(1 
9.05(1) 7.2(2) 9.05(1 





Naphtha 


Prices in Effect Sept. 22 
V.M. 


&P. Mineral 
Napt tha Spirits 
New York Harbor(3)12.5-13(1) (4)11.5-12¢ 
Philadelphia nie 12.5(4) 11.5(5) 
saltimore s er 11(4) 
3oston . 3 3.5(1) (3)12-12.5(2 
Providence (2)12-12.5(2 





Export Prices 
Prices in Effect Sept. 22 
Mexican Gulf Ports 
U.S. Dollars per Bbl. 


Bunker C Diesel 
(Ships’ (Ships 
Bunkers) Bunkers) 
Tampico $1.83 $2.5 
Veracruz 1.83 ne 
Minatitlan 1.83 2.58 
Pacific ¢ a 
Guaymas $2.36 9 
Manzanillo 2.36 3. 6 
Salina Cruz 2.36 3.5 
Note: All bunkers sales subject to Mexicar 
stamp tax on 1.65% ad valorem 
NPN Gasoline Index 
Dealer Tank 
T.W. Car 
Cents Per Gal. 
Sept. 22 12.59 
Month ago 12.59 9 mM 
Wear @Q@HO0 ....<. 11.14 7 


Dealer index is an average of “undivided 
dealer prices, ex-tax in 50 cities 

Tank car index is weighted average of fo 
lowing wholesale markets for regular-grade 
gasoline, FOB refineries or terminals: Okla 
Mid-Western, W. Penna., Calif., N. Y. Har 
bor Philadelphia Jacksonville, Boston ar 
Gulf Coast 





Lake Port Terminal Prices 


Prices in Effect Sept. 22 


Motor Gas, Unleaded 
Ze GO. ss:0% (1>S.75-10.5(01 
68 Oct. ° a 
Oe Gh. ccces. 7.7751) 7.775¢1) 
KEROSINE & L IGHT vi LLS 
41-43 w.w. kero... (2)6.825—-7.5(1) (1)6.825-7.5(1) (4)7-8.5¢1) (1)7-8.501) (2)7~8 .8¢1) 
42-44 w.w. kero... ‘ “¢ ar 
No. 2 fuel oil .. (2)6.15-6.5(1) (1)6.15-6.5(1)  (3)6-7(1) (1)6-7(1) (296-8 .5(1) 
DIESEL & GAS OILS 
43-47 di. .........(2)6.275-6.4(1) (1)6 S75(1) (1)6.25-8 .5(1) 
48-52 di. ........(2)6.275-6.4(1) (1)6 7.875(1) (1)6.125-7.875(1 
S3-67 di. ........-(3)6.4-7(1) (1)6 7.875(1) (1)6.25—7.875(1) 
ee Se OS eee =f (1)6 5(1) 7.87501) 
No. 5 fuel oil.. $1.90(1) (1)$2.60-2.80(1) tt 
15-60 p.t. .......t70-10 p.t 
HEAVY FUELS Ship’s Bunkers +f 
Cargoes (Ex. Lighterage) Pacific Coast 
All Ports All Ports ; Prices in Effect Sept. 22 : 
Below 28 grav (in Ship's Bunkers, Diesel Fuel Bunker C Fuel 
heavy diesel nae tee (4)$2.33-2.75(1 or Deep Tank Lots) (P.S. 200) (P.S. 400) 
San Pedro, 
28 & —— se) (6)$2.58-2.85(2 Calif . .€3)$2.60-2.90(1) (2)$1.65-1.80(1) 
eae c (1) 1. 8.9 °7 75(4) ms $1 a @ a 1) San Francisco. .(3)2.65-2.95(1) (2)1.70-1.90(1) 
—" $1.6 Saw? Nees Ses SENN Portland, Ore.. .(3)2.85-3.15(1) (2)1.90-2.05(1) 
ue Seattle, Wash.. .(3)2.85-3.15(1) (2)1.90-2.05(1) 
Approximate rates, ¢ per bbl.; Gulf- 
N. Atlantic, not east of N.Y. Kates Buffalo 
are for vessels 14,000 DWT or over; 78-78.5 Oct. Ethyl oar 
for vessels 9000/13,999 DWT, rates are 74-76 Oct 11.5(3) 
15% higher. Kerosine (3)9.5-9.841 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel $.8(2) 
Light crude, 30 grav. or lighter... 39 No. 1 Fuel 9.5(1) 
—— AS Se SE Ae is a ara or 9 No. 2 Fuel (1)8.6-8.9(1 
ROPOGIMO  . o.s cece alae an 36 No. 3 Fuel 
Se & eee 38 No. 5 Fuel : 
Nx 6 Fuel (1)7.5-7.73(1) 











52 


Cleveland Detroit Toledo 
(1)11.3—-12.05(1) 
(1)10.3-10.8(1) 

9.5(1 ver (1)8 .5-9 .8(1 

10,2541 S.45(1) (1)9.2-10. 25( 

; 8.2(1) 9(1) 

9.5(1 8.2(1) (1)8.2-9.501 

8.4(1 8.4(1) 7.75(2) 

R(1) 7.55 (1) (1)7.25-7 .5(2 
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Q. Linked together, how far would this fleet of Cities 
Service tank ears reach? (1000 feet)? (1 
11 miles)? (3 miles)? 


mile) ? 


A. The 1700 owned and leased Cities Service tank 
ears would stretch along the rails for more than 
11 miles! 


Q. How many gallons of oil could this fabulously 
long train hold? (1,000,000)? (75,000)? (14,700,000) ? 
8,320,000)? (5,000,000) ? 


A. The answer is 14,700,000 gallons. Enough to fuel 
19,811 cars for a year! 


Q. Why does Cities Service maintain this vast net 
work of rail transports? 

A. To provide quick, volume deliveries of the finest 
quality petroleum products obtainable. 


CITIES 
CITIES SERVICE OIL COMPANY 
New York, N. Y. * Chicago, Ill. 


ARKANSAS FUEL OIL COMPANY 


Shreveport, La. 


SERVICE 





CRUDE OjL PRICES 


Prwes in $ per bbl. of 42 U.S. gals. at the well. 





Mid-Continent, Texas-New 


SCHEDULE 








(See below for companies posting) 


Mexico, Louisiana-Arkansas, Rocky Mountain and Other Fields 





Gravity A B Cc D E I G H I J K L M N oO P R T 
Below 11 . $1.25 
11-11.9 ‘ 1.238 
1.31 
1.34 
i ee 
1.40 $1.20 
1.43 1.225 
1.46 1.25 
. $1.69 
1.49 “es aa Wee 1.275 
1.52 ‘ sees 8 9 i i Bye 1.30 
1.53 $1.55 $1.40 $1.46 $1.86 $1.76 $1.78 $1.73 $1.68 $1.63 $1.44 $1.51 $1.58 1.73 $1.36 $1.48 
1.30 1.5/ 1.42 1.438 1.383 1.738 1.80 1.73 1.70 1.65 1.46 oo 1.60 L.i 1.38 1.50 1.32 
1.55 1.42 1. SU 1.65 
1.57 1.59 1.44 1.5 1.90 1.80 1.82 1.77 1.72 1.67 1.48 1 So 1.62 1 org 1.40 2.02 3.25 
Loe J.) 3.46 3.59. 4.82 3.82 1.84 1.79 1.74 1.69 1.50 1.57 1.64 1.80 1:42 1:54 1:37: 
1.61 1.63 1.48 4 1.94 1.54 1.386 1.81 1.76 he tu 1.52 1.59 1.66 1.83 1.44 1.56 1.40 
1.61 1.94 1.84 $1.91 1.76 
1.63 1.65 1.50 1.56 1.96 1.386 1.88 1.93 1.83 1.78 1.73 1.54 1.61 1.68 1.86 1.46 1.58 1.42 
1.63 1.65 1.50 1.56 5 = 1.73 1.54 1.61 
1.65 1.67 1.52 1.58 1.98 1.88 1.99 1.95 1.85 1.80 1.% 1.56 1.63 1.70 1.89 1.48 1.60 1.45 
1.67 1.69 1.54 1.60 2.U0 1.90 1.92 1.9% 1.87 1.82 1.77 1.58 1.65 1.72 1.92 1.50 1.62 1.47 
1.69 yy a 1.56 1.62 2.U2 Lue 1.94 1.99 1.89 1.84 1.79 1.60 1.67 1.74 1.94 1.52 1.64 1.50 
1.71 p Be 1.38 1.64 2.04 1.94 1.96 2.01 1.91 1.36 1.81 1.62 1.69 1.46 1.96 1.54 1.66 1. 5d 
1.71 ; 1.66 
9.¢ 1.73 1.75 1.60 1.66 2.06 1.96 1.98 1.93 1.838 1.83 1.64 1.71 1.78 1.98 1.56 1.68 1.55 
Above 2.06 2.03 e 
q 1 Dye ee | 1.62 1.68 2.08 1.98 2.00 1.95 1.90 1.85 1.66 1.73 1.80 2.00 1.70 1.57 
Above 2.08 5 1.58 
‘ 1 ly oo 1.79 1.64 1.70 2.10 2.00 2.02 1.97 1.92 1.87 1.68 1.75 1.82 2.02 1.72 1. 6 
3: ‘9 1.79 1.81 1.66 1.72 2.12 U2 04 1.99 1.94 1.89 1.70 eB 1.34 2.04 1.74 1.6. 
z Above Pa - 1.6 
33.9 1.81 1.83 1.68 1.74 3.14 2.04 2.06 2.01 1.96 1.91 1.72 Re 1.86 2.06 1.76 
34-34.9 1.83 1.85 1.70 1.76 2.U6 2.08 2.03 1.98 1.93 1.74 1.838 .: 
‘ ¢ Above 2.16 2.06 1.81 2.08 
¢ ‘ 1.85 1.87 1.72 1.78 2.08 2.10 2.05 2.00 1.95 1.76 1.83 1.90 1.80 
9 1.57 1.89 1.74 1.80 2.10 2.12 2.07 2.02 1.97 1.78 1.85 1.92 1.82 
9 1.89 1.91 1.76 1.82 2.12 2.14 2.09 2.U4 1.99 1. SU 1.87 1.94 1.84 
9 1.91 1.93 1.78 1.34 2.14 2.16 2.11 2.06 2.01 1.82 1.89 1.96 1.86 
39-39.9 1.93 1.95 1.80 1.86 2.16 pee 2.13 2.08 2.03 1.54 1.91 1.98 ; 1.88 
40 & Above 1.95 1.97 1.82 1.33 2.18 2.20 2.15 2.10 2.05 1.36 1.93 2.00 1.90 
PRICES ARE EFFECTIVE AS OF 7 AM., Texas, Anahuac (Gulf Coast Area, Upper Tomball (Humble, Magnolia, Stanolind Oil 
MARCH 10, 1947, UNLESS OTHERWISE & Lower) _ Purchasing) er 2 
NOTED. Schedule J: Gulf Refining, Humble, Magnolia, Van (Humble, Pure Oil) ee ee 
> Ss » -P ‘1e >I 1¢ lin i a "a « 
. Prices are shown by earns areas. Details of G a a ‘Oil Co. ic tisha Taaaaccaaadinaas Yat os (P comer “Gul t. Refining, Humble, na 
fields where each company buys & exceptions a een . ewes a ang sti , . 
to schedules as shown above will be furnished Texas, Dickinson (Gulf Coast Area, Upper Ohio Oil, Shell -+ Pa ea e 
on request to NPN Lower) New Mexico (sour) 
ques INEUIN. Schedule K: Humble, Pan American, Stanolind Schedule C: Atlaniic, Continental, Gulf O 


Oklahoma-Kansas 


20 & Below 21); Car 
Mid-Continer nt, 


Schedule A (from Below 
ter, Continental, Gulf Oil Corp., 


Shell, Sinclair-Prairie, Sohio, S. O. Indiana 
Texas Co. 

Oklahoma 
Schedule A (from Below 21): Deep Rock 
Magnolia, Pure Oil, Tide Water. 
Scheduie A (from 3Zelow 11): Anderson 


Prichard. 

Nebraska 
Schedule A (29-29.9 & 30-30.9 only): 
ent Pipe Line Co. 


Independ- 


Texas-New Mexico 
Texas, North-North Central 


Schedule A: Continental, Gulf Refining, Mag- 
nolia, Sinclair-Prairie, Sohio, Stanolind Oil 
Purchasing, Texas Co, 

Texas, East Central 
Schedule B: Humble, Sinclair-Prairie. 

Texas, West Central 
Schedule A: Humble. 

Texas, Panhandle 
Schedule A: Gulf Refining, Humble, Magnolia 
Texas Co. 

Texas, East 


=. 95 Flat Price: Atlantic, Arkansas Fuel Oil, 


Gulf Refining, Humble, Magnolia, Ohio Oil, Pan 

American, Shell, Sinclair-Prairie, Stanolind Oil 

Purchasing, Sun Oil, Texas Co., Tide Water 
Texas, West (sour) 

Schedule C: Atlantic, Gulf Refining, Humble 

Magnolia, Shell, Sinclair-Prairie, Stanolind Oil 


& Gas, Stanolind Oil Purchasing, 
Texas, West (sweet) 
Atlantic, Gulf Refining, 


Texas C 


Schedule A: Humble 


Magnolia, Sheil, Sinclair-Prairie, Texas Co. 
Texas, West (Fullerton) 

Schedule D: Magnolia, Shell, Stanolind Oil Pur- 

chasing, Texas Co. 


Texas Gulf Coast (low cold test) 
Schedule E: Atlantic, Gulf Refining, Humble 
Pan American, Sinclair-Prairie, Sun Oil, Stano- 
ov Oil & Gas, Stanolind Oil Purchasing, Texas 

oO. 


Texas, Gulf Coast 
Schedule F: Gulf Refining, Humble, Pan Ameri- 
can, Pure Oil, Republic, Sinclair-Prairie, Stano- 
lind Oil & Gas, Stanolind Oil Purchasing, Sun 
Oil, Texas Co. 
Refugio 
Humble, 


xas. 
Schedule G: Ationte : 
public, Sinclair- Prairie, 


Texas, Mirando (low gravity) 


Pure Oil, Re- 


Schedule H: Humble, Magnolia, Sinclair-Prairie, 
Sun Oil, Texas ‘Co. 

Texas, Mirando 
Schedule I: Continental (Starr Co.), Humble, 


Magnolia, Republic, Sun Oil. 
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Vil Purchasing, Sun Oil 
Texas (Rodessa Area) 
Schedule A: Guill Refining, Magnolia 


Texas, Miscellaneous Crudes 
Agua Dulce (Republic) pas oe $2.10 
Alief (Pure Oil) os ° P “ 2.10 
Aransas (Atlantic) From Below 34 at 
$1.93 with 2e differential to 40 & Above 
at $2.07. 
Bazette, Flag Lake (Humble) 1.95 


Benavides, E, 
Longhorn, 


Benavides, 
Southland, 


Longhorn, E. 
Sweden (Duval 


Co.) Republic er Sah waka se 2.05 
Blanconia (Pure Oil) From 20-20.9 at 

$1.67 with 2c differential to 40 & Above 

at 2.07. 
Clay Creek (Sun Oil) ee Sain 1.70 
Boyle, Ira & Lockhart (Starr Co.) Con- 

Linental ‘ ° 2.05 
Cayuga (Pan American) aie 1.62 
Charlotte, Imogene, Jou danton, “Mariposa, 

Pita (Humble) From Below 20 at $1.50 

with 2e differential to 40 & Above at 

$1. 92. 
Chape! Hill (Below 50 Gravity.) Gulf Re- 

fining, Sinclair-Prairie « io 
Chapel Hill (50 & Above) Gulf Refining, 

Sunclair-Prairie . I ee ee 
Clark, Hilbig, Lentz, Mantord, Salt Flat, 

Tenney Creek, United, Zoboroski (Hum- 

bie) ° ° . ee ° ° ° ° 1.84 
Cleveland, N. Cleveland (Magnolia) 1.96 
Conroe (Humble, Sun Oil, Texas Co., Tide 


Water) . ° ° ° . ‘ ; s eds 


Darst Creek (Humble, Magnolia, Texas 
Co.) Tee PORTE CT ee 
Hawkins, Sand Flat (Paluxy sand) Hum- 
ble. From Below 20 at $1.50 with 2c dif- 
aching > to 29 & Above at $1.70. 
Hobs: i-Hysaw (Magnolia) 1.95 
poe on, Mercy (Shell) 1.95 
Long Lake (Sinclair-Prairie) 1.93 
Luling (Magnolia) Lito 
Lytton Springs (Magnolia) A 1.87 
Manziel (Pan American) From Below 18 
at $1.46 with 2c differential to 25 & 
Above at $1.62 
Midway 35 & Above segregated (Republic) 2.10 
Mt. Sylvan (Humble) ee" 1.78 
New Hope, Pickton, Pittsburgh, Winns- 
boro (Gulf Refining) ...«.. Schedule A 
Pearsall (Humble) From Below 20 at $1.45 
with 2c differential to 40 & Above at $1.87 
Plymouth, High Gravity Low Octane (Re- 
public) so: 3a pes sd 1.95 
Quitman (1an American) " Schedule 2 
Rooke (Republic) oxinw ee 
Satsuma (S.anolind Oil Purchasing) 2.10 
Segno (Polk Co.) (Gulf Refining) From Pelow 
20 at $1.66 with 2c differential to 40 & Above 
at $2.08. 
South Cotton Lake (Sun Oil) . 2.05 


Talco (Humble, Magnolia) Same as "Haw- 
kins above, ending with 29 & Above for 


Humble and 25 & Above at $1.62 for 
Magnolia, 
Taylor Link (Shell) 1.65 


Corp., Humbie, Magnolia, Shell, Sinclair-Pr: 
rie, Stanolind Oil Purchasing, Texas Co 
New Mexico (sweet) 


Schedule A: Humble. 
New Mexico 

Scheuule D: 

Texas Co 


(Fullerton 
Magnolia, Shell, 


type) 
Sinclair-Prairi« 


Pennsylvania Grade 


Effective Sept. 1, 1947, except where note 
Jos. Secp Pure epee Agency 
Bradford-Allegany $4.50 
Southwest Pennsylvania .......... 4.29 
Eureka (West Va.) ; ix mdaie ee 4.29 
Buckeye (Pennsylvania Grade) . 4.2 
Corning, O. (Aug. 25, 1947) .... ia 2.61 
The Pennzoil Co. 
National Tré — ; rere $4.27 
“Apples to Cochran, ‘Franklin, Hamilion & 
Doolittie distr aaa prices in other lower dis 
tricts range down to $4.12 per bbl. at we 
Valvoline Pipelines 


Division of Freedom-Valvoline Oil Co. 





Bradford District . $4.51 

Tiona : 4 

M ddle District j 7 

ithwest District : j 

West Virginia $1.2 

Southeastern Ohio ‘ 2 

Zanesville, Ohio Penn Grade 

Tide Water was iated Oil Co. 
Bradford-Allegany ; $4 
Pure Oil Co. 

Cabin Creek, Kelly Creek (W. Va.) $4.2 
Michigan 
Simrall Corp. 

Chippewa, Vernon Greendale, Porter 
Crystal, Wise, Fork, Cedar (Richfield 
type), Cato ‘ ‘ ; . $2.14 

Buckeye, Edenville, Beaverton, Monitor, 
Kawkawlin, Hampton, Essexville, 2.13 

Freeman, Redding, Lincoln, Winterfield, 
Cedar, Norwich, Evart, meu Enter- 
prise, Hamilton, Riverside 2.09 

West Branch, Clayton Arenac tichfield 
Foster (July 19) .. : 2.{ 

errr re easter ats 1.9 

Headqu:z urters Rose Lake, Bloomer 2.18 

Pure Oil Co. 

Midland, Mecosta . eee - $2.14 

Sherman, Freeman, Temple, Reed City 2.0 

Adams Arenac (July 18) 2.05 

Goodwell ...... - 2.18 


Sohio Petroleum Co. 
Coldwater, North Sherman (Isabella Co.) 2.14 


Bellyachers, Cato, Douglas (Montcalm 
Co.) 2.14 
Rose I Lake, Barton (April 10), /Headquar- 
ers (May 25) ; 2.18 
Bay Pipe Line Corp. 
Adams, Deep River (July 18) $2.05 


Bentley, Buckeye, Essexville, Kawkawlin, 
Mt. Forest, Pinconning 


ap 
Saginaw, Wise, Birch Run 1 


tn 
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CRUDE OIL PRICES (Continued) Prices in $ per bbl. of 42 U. S. gals. at the well. 














inol . . Louisiana Coastal (Hackberry-Iberville Area) Dry Creek (Ohio Oil) ..,Schedule A 
Illinois-Indiana-Kentucky-Ohio Schedule F: Guif Relining, Snell, S.anolind Oil | kik Basin Frontier (Stan. Oil & Gas) 
Sohio Petroleum Co, & Gas, Sun Oil. be won ee ; ercerserrerse SEROOMe A 
I ina-IHinois Basin $2.07 Louisiana Coastal (low gravity) ; Elk Basin Light (Ohio Oil) Schedule A 
Western Kent ucky jc oe "2.07 Schedule E (from Beiow 24 and Below 20): Eik Basin Tensieep (Carter, Ohio Oil, 
i eae ee eee Pan American, Shell, Sun Oil, ‘texas Co, _Stanolind Oil & Gas) Schedule T 
— , Ohio Oil Co. od Louisiana, South (Lockport Area) Frannie Light (Carer) ...+.--Schedule 7 
[iiinois Basin . $2.07 Schedule O: Guif Refining, Magnolia Gage Dome (Carter) rT 2.00 
Eastern Il. & Western Ind. From Below 29 at Louisiana, Northeast (Deliui) | Kevin Sunburst (Texas Co.) July 1. From 
$1.95 wilh 2c differential to 35 & Above at Schedule A: S. O. New Jersey, Stanolind Oil | below 29 and 29-29.9 at $1.80 with 2.5 
ied h (Il $1.95 Purchasing (June 1), Sun Oil. diuerential to 37 & Above ai $2.00 
Piymouth ¢ ) ote J Louisiana-Arkansas, Miscellaneous Crudes Ww 
1 ter . . y ‘ : > yoming 
. ay es rr by Carter Oil Co., Gulf Refining, Arkansas Sour Distillate (Limestone): big | Bailey Dome & Lost Soldier (other than 
Texas Co., Magnolia and Shell. Creek, Calhoun, Columbia, Dorcheat- 7 mg : Wyo- 
. | Tensleep), Crooks Gap (Sinclai ye 
Carter Oil Co. Sncodonia. McKamie (S. O. New Jer. ming) abi: : Schedule A 
Loudon & Mattoon pools (IIl.) ot » an MOR sey) Troe 2. Bailey. Dome & Lost Soldier Tensleep 
Hitesville, Robards St. Vincent, pools, Arkansas, Sweet Distillate (Sandstone): ie (S.nclair Wyoming) Schedule C 
cy bs Sas be cae oa ie ‘ ek Doreneat-Macedonia (S. O. New Jersey) 13 Big Muddy (Continental) Schedule A 
' . Bayou Pigeon (Republic) ; 9S | > c ag, — f _ > 
Mohawk Oil Lines, Inc. ? ; | Big Sand Draw, Mahoney Dome, Weriz 
Southern Illinois ...... aes 2.07 ~—. a... Piatte, West Mermentau (Con- 2.05 | (Sinclair Wyoming) Schedule C 
. inen.al) . = Byron, Garland (Carter, Ohio Oil) Schedule T 
S. 0. Ohio aa Bivens (Atlantic) June 1 roe 1.90 Circle’ Ridge, Gebo, Hamilton Dome, Little 
Lima, Ohio (June 1) Beh aims: 28 2.20 Cotton Valley Distillate (S, O. Ne Jer- Buffalo Basin, Maverick Springs, Pilot 
( eland, Lodi & Chatham (O) area (May, _ a A ee : 2.10 | Butte, Steamboat Butte, Winkleman 
2.35 Cotton Valley crude (S. O, New Jersey) o— | Dome, Zimmerman Buite (S. O.  In- 
Ashland Oil & Refining Co. Creole (Pure Oil) Or Esser cersesse 1.91 | diana) Schedule T 
ina-I}linois Basin . 2.07 ee aes 2 ee ESE — | E. Mahoney Dome (Sinclair Wyoming) 
aranc ay co Uners at tefining). Fro From Below 29 at $1.56 with 2c differ 
enter aren = & Transportation wat Below 28 at $1.82 with 2c differential to 36 & ph any yg ieee 
Clinton ak : 1 Above at $2.00. oy sas ‘rontier (Stanolind Oil & Gas) 
, Sag ieee as tss Aaa Haynesville (Smackover Lime) Arkansas i Sasin Frontics en ‘Schedule A 
Somerset Grade, Big Sandy and Kentucky Fuel 2 00 mos? ent ce te a —- : 
ers 2.13 on a. a eae aie sy Elk Basin Light (Ohio Oil) Schedule A 
7 ¢ . 2 CS S008 Ses #8 Re Lisbon (La,) Gulf Refining. ‘From Below 28 at Ve Gemad . r hio | 
I ind Grade, Ky , - 1.73 = Dn r Elk Basin ‘Tensleep (Carter, Ohi Oil, 
. , $1.51 with 2c differential to 35 & Above a Stanolind Oil & Gas) Schedule T 
Owensboro-Ashland Co. ae at . ec ses esse $1.67 Frannie (Carter, S. O. Indiana). Schedule T 
Owensboro Area & Butler Co, (Ky.) 2.07 Lisbon Distillate (S. O. New Jersey)... $2.10 Grass Creek Light (Ohio Oil, S. O. In 
B ng Green Area, Ky) 1.87 Longwood (Arkansas Fuel) July 16 2.10 diana) ‘ ; Schedule A 
a Neale ( Atlantic d : erass cee ea 2600 Grass Creek Heavy (Embar-Tensleep) 
Louisiana-Arkansas ——— over (Arkansas Fuel, Gulf Refin- 1.63 Ohio Oil, S. O. Indiana Schedule T 
8 . . . os se SoD zance Creek » ‘ontinental, Ohio 
Arkansas (sour) Tullos-Urania (Arkansas Fuel) ....... 2.U9 : Old Cone eartes, Coninees Schedule A 
Schedule L: Arkansas Fuel, S. O. New Jersey. Sweet Lake (P ure Oil) . 1.81 Little Buck ‘& E. Lance : Creek «Conti 
Louisiana, North (Cypress Bayou Area) Venice (Tide Water) Same as Grand Bay above nental) er f Schedule A 
Schedule D: S. O. New Jersey but begins with 31.9 & Below at $1.90. Medicine Bow (Ohio Oil) $2.175 
Louisiana, North-Arkansas (sweet) a . Mule Creek (Carter) . c $1.71 
Schedule M: Arkansas Fuel, Gulf Refining, Mississippi Oregon Basin (Carter, Ohio Oil, SO.  .. 
Ohio Oil, S. O. New Jersey, Mississippi, Central O ae — Co.) sx hedule os 
ouisiana- ‘ ‘ . Cs pw Schedule N: S. O. New Jersey sage (Carter) | . seca 2.05 
an SD ens ae gg may Mississippi (heavy sour) Rock Creek (Ohio Oil) . Schedule A 
_ ee aa pe a 4 mers Schedule P: . New Jersey Salt Creek (other than Tensleep) Stano 
Arkansas Fuel, Gulf Refining, Magnolia, : . > <7" . Texas Co Schedule A 
- - . i Pickens-Tinsle lind Oil & Gas, Texas (¢ iedule / 
SO. New Jersey. S i Oil & Gas Mississippi (Pickens-Tinsley) , 4 ‘ 
P : Jerse; stanoine . « 7AS. Schedule D: Carter, Sohio Salt Creek Tensleep (Star lind Oil & Gas) - 
Louisiana, Central (Lake St. John-Nebo) Mississippi, Miscellaneous Crudes casa pen . Sehedule T 
Schedule N: S. O. New Jersey, Stanolind Oil Baxterville Crude (Gulf Refining) ee : . 
Purchasing (June 1.) Baxterville Distillate (Gulf Refining) .. 1.90 Canadian Fields 
Louisiana, Central (Olla Area) Carthage Point Distillate (Pure Oil) 2.10 
. . . , sas Fue a : ville stillate (S. O. New Jersey ») 05 Imperial Oil Co., Ltd. : 
> = Arka! mt “— - O = Jersey. Gwinville Distillate ( New Jersey) 2.05 Oil Springs (March 10, 1947) $2.67 
ouisiana, South (Westwego Arca) . Petrolia nenpereNy Glencoe (March 10, 
Schedule N: S, O. New Jersey, Stanolind Oil Rocky Mountain 1947) one. ; 2.60 
rurchasing (Jt ] : ‘ Colorado | Turner Valley (April 1, 1947), prices FOB pro 
Louisiana, South (University Shallow) Iles (S. O. Indiana, Texas Co.) Schedule A ducer’s tankage. Beginning with 33-33.9 at 
Schedule F: S. O. New Jersey Florence & Canon City (Continental). $1.75 $2.82 with 2c differential and ending with 64 & 
. etieheme , . A Ft. Collins & Wellington (Continental) Over at $3.44. 
—_ Ee ieee ee (Jennings yr ree os eee ee ee . Schedule R Turner Valley Absorption Gasoline (April 1 
Schedule N: (from selow 32 at $1.82 & 20. 9): Moffat, Tow Creek, (Texas Co.)..Schedule A 1947) 
Gui velining Stanolind Oil & Gas. Rangely (S. O. Indiana) (April 25) Schedule A PD cca dew neu nae ee $0.40 
Louisiana Coastal Walden (Continental) -..-schedule A Isobutane ‘ ' ‘ 45 
Schedule K: Continental, Magnolia, Pan Amer- Montana Normal Butane (a) i oats 10) 
can ure Oil, Shell, S. O. New Jersey, Cat Creek (Continental) ; $2.05 26 ibs. R. V. P. Product 3.63 
Stanolind Oil Purchasing (June 1), Sun Oil, Cut Bank_ (Carter, Texas Co.) 2.00 (a) Exclusive of that contained in the 26-Ilb 
Texas Co Darling GORTtEE) ..0.05 20+: err 1.80 R.V.P, Product. 





CALIFORNIA 


S. O. California prices effective July 1, 1947 
(All gravities above those quoted take highest price offered for that field) 
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ier $1.5 $1.54 $1.54 $1.3 
] cae a , a 1.56 1.56 1.56 1.36 
a-1 $1.53 $1.58 $1.56 $1.58 $1.55 $1.55 $1.55 $1.55 $1.57 1.58 1.oo 1.58 1.d $1.48 
15-1 1.56 1.61 . 10 1.6% 3.57 1.57 2.56 i.0¢ 1.57 1.58 1.58 1.58 1.40 1.52 
16-1 1.57 1.62 1.6. 1.62 1:58 1.58 1.57 1.38 1.58 1.59 1.59 1.59 1.41 1.53 
Li] 1.61 1.63 1.62 1.63 1.59 1.59 1.58 1.59 1.59 1.60 1.60 1.60 1.42 1.54 
18-18 $1.60 1.65 1.64 1.66 1.66 1.63 1.60 1.62 1.63 1.61 1.61 ' on 3.45 3.43 
1.65 1.70 1.65 1.71 1.70 1.68 1.63 1.67 1.67 1.65 1.63 $1.62 1.62 1.62 
1.69 1.74 1.66 [2.68 2. Doe eee ee (Oe 1.67 1.63 1.67 1.64 $1.76 
ce 2.40 Bee Ss Be Ba Os BS BS BS. 1.70 1.63 1.71 1.68 1.79 
~< 1.77 1.81 1.71 $1.69 1.82 1.79 1.79 1.74 1.79 1.77 1.74 $1. Bre! 1.@p i.4@ 4.48 1.82 
1.80 31.04 3.7% 3.78 1.06 3. 2.e 6 B.re. ace Bee 2 de OB 1.75 1.69 1.79 1.7 1.85 
«4 1.84 1.87 1.78 1.79 1.87 1.84 1.86 1.81 1.86 1.83 1.80 1.§ 1.78 - ae Res 1.87 
“ 1.88 1.91 1.82 1.83 1.90 1.87 1.89 1.84 1.89 1.86 1.83 1. 1.81 1.77 1.87 1.80 1.90 
<0 1.91 1.94 1.86 1.88 1.92 1.89 1.93 1.88 1.93 1.89 1.86 1.8 1.84 1.81 1.91 1.83 
«! 1.95 1.97 1.89 1.93 1.94 1.92 1.96 1.91 1. 2. 268 1.89 1.87 1.85 1.95 1.86 
65-28 9 1.99 2.01 1.93 1.97 1.96 1.95 1.99 1.94 1.93 1.5 1.93 1.89 1.89 1.99 1.89 
<J 2.02 2.04 2.02 1.98 1.97 : . ae 1.97 1.92 1.94 2.04 1.91 
, 2.06 2.07 2.06 2.00 2.00 2.00 1.§ 2.00 1.95 $1.85 1.98 2.08 1.94 
31 2.49 2.03 2.08 2.02 2.48 1.08 3.08 2.08 1.97 
2.14 2.0" = 2.08 2.00 1.92 2.06 1.99 
: 2.42 2-01 2.48 2-G0 1.90 2-20 2.01 
4 2.16 2.10 2.15 2.04 1.99 2.14 2.03 
5 2.00 2.18 . 2.06 2.02 2.18 
m= 5 2.80 2.08 2.06 
2.26 2.10 2.09 
38 2.28 2-12 2.12 
39- 2.31 a 
40- 2.34 2.16 
on of iso Canyon: Sz ame as Wilmington pat. 4c lower. Athens-Rosecrans: From 27-27.9 at $1.88 with 4c differential to 34-34.9 at $2.16. Canfield Ranch: 
25-4 $1.78: 26-26.9, $1.81: o7L2 OS 28-28 9, $1.85. Del Valle: Same as “Santa Fe Springs, but begins with 28-28.9 at $1.87 and is 6c lower. 
Edis uae 16-16.9 at $1.59 wie 3 it rential for next, three higher gravities and then 0. 20.9 at $1.65 and 2c differential for next two higher 
rt Elwood Terrace (FOB Ship): From 33-33.9 at_ $2.05 with 4c differential for next two gravities. Kettleman Hills: From 31-31.9 at $1.90 with 4c 


al for next six gravities. Lost Hills: Same & Cymric but ends with 30-30.9 at $1.95. McClung: 28-28.9, $1.79; 29-29.9, $1.82; 30-30.9, $1.85; 31- 

31 89. Montalvo West: 40-40.9 at $2.35. Mt. Poso: Same as Cymric from 14-14.9 at $1.58 to 18-18.9 at $1. 61. Newhall, Kern River, Kern Front, Mc- 
Kit: and Round Mountain: Same as Cymric but ends with 18-18.9 at $1.61. Raisin City, Same as Coalinga from 21-21,.9 at $1.68 to 26-26.9 at $1. 83. 
Santa Maria Valley: Same as Gato Ridge but 5c higher with addition of 19-19.9 at $1.49. West Cat Canyon—Los Flores: From 12-12.9 at $1.36 with 
<C rential for next three gravities. Wheeler Ridge: From 22-22.9 at $1.62 with 4c differential for next two gravities. 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 
MILLIONS OF BARRELS; Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., from 
reports of all companies refining Pennsylvania 


65 crude Figures in bbls.) 
Week Ended Week Ended Week Ended 
60 Sept. 13, 1947 Sept. 6, 1947 Sept. 14, 1946 
62,500 58,779 65,103 





Crude Oil Stocks 




















45 (Bureau of Mines figures in thousands of bbls.) 
Change 
40 from 
Sept. 6 Sept. 13 Sept. 6 
35 Pennsylvania Grade 2,260 2,256 4 
Other Appalachian 1,406 1,414 + §8 
Lima-Michigan ... 977 954 23 
Illinois-Indiana .. 9,848 9,992 144 
25 Arkansas ...... 2,989 2,917 72 
sibistiasailissteilce aa eailiadivaiid . ULY nailing Pei gy niaiiies aa Kansas .. ia 7 8,290 8,405 $115 
Louisiana ...... 11,195 11,712 $517 
CRUDE OIL STOCKS North ........ 2,794 2,955 +161 
MILLIONS OF BARRELS Gulf Coast .... 8,401 8,757 4.356 
250 Mississippi .. = 3,085 3,230 +145 
New Mexico ... 6,165 6,279 +114 
245 Oklahoma . 28,184 28,223 + 39 
Texas: ; on 113,559 112,435 1,124 
East Texas ... 18,443 18,428 15 
West Texas ... 39,769 39,872 +103 
Gulf Texas ..... 31,033 29,843 1,190 
Other Texas . 24,314 24,292 22 
Panhandle 3,356 3,566 +210 
North ... 6,467 6,512 + 45 
South ; 5,621 5,480 #1 
Other. 8,870 8,734 136 
Rocky Mountain 9,800 9,769 1 
California ..... 24,255 24,279 + 24 
Foreign 4,141 4,644 +503 
Total gasoline bear- 
ing in U.S. ... 226,154 226,509 ” 
Heavy in Calif 5,254 5,186 ”s 
205 Total located in Bu- 
JFMAMJJASOND 5 12 19 26 2 9 16 2330 6 132027 cme at cae’ tna 
JULY AUG. SEPT. Coast District . 14,609 15,32 +i 
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Statistics 
| REFINERY OPERATIONS 
} nerican Petroleum Institute figures in Gasoline 
yusands of barrels of 42 gallon each. Production at Gas Oil & 
i gures include reported totals plus esti- Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oil 
} ute of unreported amounts and are there- Daily Average % Operated Natural Blended Production Production 
| e on @ Bureau of Mines basis Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Sept. 13 Sept. 6 Sept. 13 Sept. 6 Sept. 13 Sept. 6 Sept. 13 Sept. 6 Sept. 13 Sept. 6 
ist Coast ‘i 840 850 102.6 103.8 2,065 2,106 280 324 1,191 1,133 
ypalachian (Dist. 1) 105 100 85.4 81.3 341 307 58 37 71 84 
ppalachian (Dist. 2) ... ; eat 64 62 98.5 95.4 221 229 25 15 40 38 
.. Ky S857 8358 90.3 88.3 2.253 2.2°3 371 ibs | £49 iam | 
Okla., Kans., Mo. 445 437 98.0 96.3 1,595 1,537 130 122 497 510 
Inland Texas 229 238 79.0 82.1 992 991 112 108 134 161 
Texas Gulf Coast 1,305 1,235 99.7 94.3 4,068 3,827 764 579 1,673 1,756 
Louisiana Gulf Coast Tee eT oe 398 414 113.1 117.6 1,260 1,261 303 328 474 593 
La. & Arkansas . Cre Te ee ee 68 70 60.2 61.9 170 177 50 49 60 57 
*ky Mt. (Dist. 3) ; 13 13 100.0 100.0 41 41 4 4 11 11 
| Rocky Mt. (Dist 4) aki aden aabere 138 129 81.2 75.9 459 464 27 10 154 152 
| California ae 2h Oe OTe A 856 60 84.6 85.0 2,440 2,282 32 68 906 1,001 
Total U. S - ££ S — ere 5,318 5,246 93.8 92.5 16,505 16,205 2,156 1,917 6,053 6,337 
I Ss B. of M 3asis, Sept. 14, 1946 4,586 14,892 1,957 5,601 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel O.1 Stocks Gas Oil and Residual Finished and Un-  Kefining Ca- 
Production Kerosine D:stillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Sept. 13 Sept.6 Sept.13 Sept.6 Sept. 13 Sept.6 Sept.13 Sept.6 Sept.13 Sept. 6 Sept. 13 
East Coast , 1,562 1,532 9,068 8,653 17,731 17,283 9,838 10,029 19,002 19,449 99.5 
Appalachian (Dist. 1) 106 £9 398 376 641 606 354 329 2,135 2,149 90.6 
Appalachian (Dist. 2) 112 98 168 166 230 223 232 204 872 £50 100.0 
Ind., Ill., Ky 1,059 1,991 2,925 2,941 7,832 7,554 5,264 5,233 14,885 14,700 91.2 
Okla Kans Mo 500 503 1,208 1,216 3,244 3,165 1,512 1,470 6,801 6,°63 $2.6 
Inland Texas 371 415 582 551 556 571 834 902 2,559 2,693 70.7 
Texas Gulf Coast 1,983 1,844 3,202 9,034 9,042 7,425 7,058 13,141 13,575 93.7 
Louisiana Gulf Coas 641 523 , 2,313 2,969 2,749 2,013 1,878 4,960 4,496 97.6 
No. La. & Arkansas a ee ee 110 120 525 460 336 330 224 205 1,628 1,505 66.9 
Rocky Mt. (Dist. 3) 4 19 19 15 15 24 21 36 33 S85 S7 24.3 
Rocky Mt (Dist 4) 199 212 169 159 924 904 718 748 1,680 1,770 78.2 
California : ane 2,193 2,262 1,021 1,050 14,098 14,315 27,718 28,079 14,161 15,199 87.1 
Total U. S.—B. of M. Basis ......... 8,855 8,708 21,832 21,102 57,619 56,763 56,168 56,168 82,509 *83,336 90.0 
U. S B. of M. Basis, Sept. 14, 1946 8,209 20,613 57,340 56,238 7,313 
— 
eile Unfinished gasoline stocks included are: *7,986,000 bbls.; +7,992,000 bbls 
de 
U. S. Crude Oil Production GAS OIL AND DISTILLATE STOCKS 
(MILLIONS OF BARRELS) 
on (American Petroleum Institute figures) 70 
int 
WEEK ENDED 
Sept. 13 Sept. 6 
nded Barrels’ Barrels 
1946 (Daily Average) 
0 ew York-Penn 17,200 46,150 
k da 1,050 1,100 
\ V I 7,250 6,900 
\ inia 100 100 
Ohio—Southe t 7,050 6,200 
oO »-—Othe 2,150 1,900 
Indiana 18,250 ‘ 
ots.) Nis 177,600 
lange Kentucky 25,550 
rom Michigan 51,150 
pt. 6 Nebraska . 600 * 
; Kansas 298,900 * 
O homa 399,050 **396,< 
, Té 
144 trict 1 24,250 24,150 
79 : 4 3 160,750 160,500 
ee strict 3 199,900 498,000 
. strict 4 247,600 246,700 
j 7 District 5 10,900 40,650 25 . 
101 t Texas 308,000 310,300 JI FMANMJSJIAS ON D 5 12 1926 2 9 1623 30 6 13 2027 
me Other District 6 118,600 118,200 JULY AUG SEPT. 
f+- 900 District 7-B 410,950 40,750 
145 District 7-C 41,250 11,000 
? trict S 637,650 634,950 
114 : « 27700 (127 600 GASOLINE STOCKS 
trict 10 86,250 85,850 (MILLIONS OF BARRELS) 
1,124 
: Texa 2,333,750 2,328,650 
N Lou ina 100,750 99,750 
S I iana 332,600 332,200 
1,19 
9 I ana 133,350 431,950 
v is 76,750 76,400 
ppi 103,750 99,750 
4 na 1,100 1,100 
N fexi Sout t 117,350 116,000 
Mex Ot 150 450 
ng 121,000 119,550 
: M 25,050 23,950 
i 49,750 47,750 
919,100 918,600 
l S ), 217,300 5,173,050 
Grade crude 
@ 61,600 59,350 
0 
: ne IF MAMJJASON OD 5 12 1926 2 9 162330 6 132027 
a : s as laa are for week JULY AUG. SEPT. 
m. Sept 94% 
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About Oil People 











Mr. Miller 


Mr. Smith 


L. G. Smith and R. W. Miller have 
been elected vice presidents of Creole 
Petroleum Corp., New York, Standard 
Oil Co. (New Jersey) affiliate. Mr. Smith 
will assume charge of all the company’s 
refining operations. Mr. Miller will be 
in charge of export sales of crude oil 
and products and handle and co-ordinate 
all crude oil purchases and exchanges. 

Active in the petroleum industry since 
1913, Mr. Smith was appointed general 
manager of Lago Oil & Transport Co., 
Ltd., Aruba refinery in 1933 and was 
elected president of that company in 
1944. He remained in Aruba until Sep- 
tember, 1946, when he came to New 
York to accept a position in the foreign 
refining department of Standard Oil 
(New Jersey). 

Mr, Smith at present is in Venezuela 
on an inspection tour and upon his re- 
turn to New York will assume his new 
duties in the offices of Creole here. 

Mr. Miller has been with Creole since 
September, 1944. Prior to joining Creole, 
he was associated with other Standard 
(New Jersey) interests in the manutac- 
turing and co-ordination departments. 
His first position was with Bayway re- 
finery where he was employed in 1919. 


° ° ° 


Harry J. Lederer, senior accounts re- 
ceivable clerk in the office of the comp- 
troller, Standard Oil Co. of New Jersey, 
is pretty proud of his 30-year record of 
service with the company. On Sept. 15 
his record received official recognition 
when W. E. Davis, assistant comptroller, 
presented Mr. Lederer with a 30-year 
service button. Later he was the guest 
of honor at a luncheon given by his 
fellow employes. 


Sinclair Oil Corp. now has a new 
assistant director of public relations. He 
is Byrnes MacDonald. He also will act 
in a similar capacity in advertising. 

Mr. MacDonald, who joined Sinclair 
organization in 1946 as executive assist- 
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ant to President H. F. Sinclair, is a 
World War II veteran, having served as 
flag officer on the U.S.S. Essex in the 
Pacific, and attaining the rank of lieu- 
tenant commander. After graduat- 
ing from Princeton University, Mr. Mac- 
Donald joined the staff of National Re- 
covery Administration in 1932. He served 
as deputy police commissioner of New 
York and founded the Police Athletic 
League in 1936. He was first deputy 
commissioner in the Department of Wel- 
fare in 1938 and was secretary to Mayor 
LaGuardia from 1940 until he joined 
the services. 


Wicker & McBryde Oil Co., Sanford, 
N. C., has obtained a charter from the 
Secretary of State to deal in petroleum 
products. Authorized capital stock is 
$100,000 . J. Shelton Wicker, C. B. 
Wicker and Charles McBryde, all of 
Sanford, were listed as the incorpora- 
tors. 


Joseph P. Walsh has been elected 
general counsel of Sinclair Oil Corp., 
New York, succeeding P. C. Spencer, 
who recently became president of Sin- 
clair Refining Co. 

Mr. Walsh entered 
the legal depart- 
ment of the Sinclair 
organization in June, 
1928, and advanced 
to assistant to the 
general counsel of 
Sinclair Oil Corp. in 
1946. A_ native of 
Brooklyn, he re- 
ceived his B.A. de- 
gree at St. Francis 
College, Brooklyn; 
his Bachelor of Laws 
degree at Fordham, 
and his Doctor of 
Jurisprudence degree at Brooklyn Law 
School, St. Lawrence University. He is 
a member of American Bar Assn., New 
York State Bar Assn., Assn. of the Bar 
of New York City, Kings County Bar 
Assn., and Catholic Lawyers Guild. 


Mr. Walsh 


B. M. Berry has been appointed as- 
sistant manager of product acceptance 
department of Standard Oil Co. of Cali- 
fornia. He succeeds R. W. Goodale, re- 
cently named manager of the lubricant 
division of the marketing department. 


Prior to joining Socal in 1924, Mr. 
Berry graduated from University of Ar- 
kansas . His first work with Standard 


was in the research department at Rich- 
mond. In January, 1931, he was made 
research engineer and conducted numer- 
ous field tests with oils and greases in 
tractor, bus and aircraft service . . . Lab 
test work in development of engine and 
industrial lubricants between 1942 and 
1945 was conducted under Mr. Berry's 
supervision. In 1946 he was named di- 
vision supervisor in charge of engine 
oils of California Research Corp. and has 
served in this capacity until appointment 
to his present position. 


Central Oil Co., Tampa, Fla., recently 
added its name to the growing list of 
members of the Florida Petroleum Mar- 
keters Assn. G. W. McCoy, vice presi- 
dent, will represent his company at the 
coming convention in November 
Helen Dorman, the association’s executive 
secretary, is already working on details 
cf the coming convention, including the 
exact date. 


Kern Oil Co., Los Angeles, marketers 
of St. Helens gasoline, has added more 
responsibilities to its management com- 
mittee F. M. Zeigler, production 
manager, has been appointed managing 
director of Kern Trinidad Oilfields, Ltd., 
a Kern Oil subsidiary; A. P. McEachern, 
assistant secretary, and R. J. Stephens, 
general superintendent, have been zp- 
pointed to the management committee. 
This English owned company, operating 
in California, is also engaged in the de- 
vevelopment and production of oil lands 
It was organized in 1910. 


Robert I. Broug- 
ham has been elect- 
ed financial vice 
president of Ara- 
bian American Oil 
Co., New York. 

Mr. Brougham 
brings to his new 
position a wide ex- 
perience in foreign 
financial affairs. He 
formerly was_assist- 
ant treasurer of 
Standard-Vacuum 
Oil Co., treasurer of 
Creole Petroleum 
Corp., and more recently foreign e 
change manager of Standard Oil (New 
Jersey). 
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Mr. Brougham 
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you get the same high standards of service at 


GENERAL AMERICAN TANK STORAGE TERMINALS 


General American Tank Storage Terminals are 


equipped to handle any liquid that can flow 


through a pipeline—in any quantity. No matter 


what your product, no matter what the quan- 


) tity, General American offers you the same 


privacy, the same specialized facilities, the 
same skilled handling—in fact, every advan- 
tage of your own private terminal. Find out 
how General American Tank Storage Termi- 
nals can mean safer, more profitable storage 


and distribution for your product. 





Operator of the World's 
Greatest Public Tank Storage 
System for Liquids 


GENERAL AMERICAN TANK STORAGE TERMINALS 


a division of 


GENERAL AMERICAN TRANSPORTATION CORPORATION 


NEW YORK e NEW ORLEANS « WASHINGTON « TULSA e CLEVELAND ¢ DALLAS ¢ BUFFALO ¢ HOUSTON e PITTSBURGH © SEATTLE © ST. LOUIS *« LOS ANGELES ¢ SAN FRANCISCO 


135 South La Salle Street, Chicago 


BRANCH OFFICES: 





A. 
xecu 
rs | 
and 
port | 
Boud 
of the 
dreau 
and i 
as ac 
In 1 
Cons‘! 
until 

Ex] 
Three 
pervi: 
five 
lube 
Comy 
solve! 
enabl 
of lu 


Pla 
try’s 


Serving America 
and Americans with g7 § i] | =: 


leade 


tel, P 
ing 1 


quality petroleum Ha jai| * 





ae 
bi ye vania 
Edwi 

products y TF Whe 
: coun 

minis 
head 


GULF OIL CORPORATION i a Head 


man 
GULF REFINING COMPANY -s . 
. . : 50s. 
General Offices: Pittsburgh, Pa. Pigg ling’ 
finins 
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A. F. Boudreau, Jr., has been named 
xecutive vice president of Three Riv- 
rs Refinery, Three Rivers, Tex., 
ind Petroleum Trading and Trans- 
port Co. of Tulsa, according to A. F. 
Boudreau, Sr., president and owner 
f the two companies... Young Bou- 
lreau attended University of Tulsa 
ind in 1937 joined Coralena Oil Co. 
as accountant and purchasing agent. 
In 1940 he joined the Manhattan 
Construction Co. and remained there 
intil he accepted his new post. 

Expansion program is planned for 
Three Rivers Refinery under the su- 
pervision of Boudreau, Jr. Purchased 
five years aso, refinery now produces 
lube oil, Diesel fuel and asphalts. 
Company will add equipment for the 
solvent extraction process which will 
enable them to produce finer grades 


of lube oils. 
x “ Ba 


Plans for activating the oil indus- 
try’s public relations program in 
Western Pennsylvania were discussed 
at meeting of a group of industry 
leaders recently at William Penn Ho- 
tel, Pittsburgh. Among those attend- 
ing the meeting were: 

Robert G. Croyle, National Supply 
Co., Pittsburgh; T. J. Garin, Pennsyl- 
vania Grade Crude Oil Assn., Oil City; 
Edwin R. Spears, Spears & Riddle, 
Wheeling, W. Va., chairman for four 
counties in West Virginia being ad- 
ministered by Western Pennsylvania 
headquarters; C. R. Scott, Wolf’s 
Head Oil Refining Co., Oil City, chair- 
man for Oil City-Sharon area; William 
S. Zehrung, president, The Pennzoil 
Co., Oil City; Robert S. Newton, Ster- 
ling Division of Quaker State Oil Re- 
fining Co., Emlenton; W. R. Huber, 
Gulf Oil Corp., Pittsburgh, member of 
Public Relations Operating Commit- 
tee; G. F. Hunker, Gulf Oil Corp., 
Pittsburgh, chairman for Pittsburgh 
area. 

R. E. Garrett, Gulf Oil Corp., Phila- 
delphia, chairman of Middle Atlantic 
District Committee; Gilbert Flury, 
Standard Oil Co. of Penna., Pitts- 
burgh, state vice chairman for West- 
ern Pennsylvania; J. H. Mader, field 
representative of Fred Eldean Organi- 
zation, New York; Henri J. Drucquer, 
Standard Oil Co. of Penna., Philadel- 
phia, chairman of Pennsylvania State 
Committee; Otto Koch, Jr., Kendall 
Refining Co., Bradford, representing 
Russell A. Keck of Kendall who is 

airman for the Warren-Bradford 

a; Thomas F. O’Leary, Waverly 
( Works Co., Pittsburgh; Wendell 
A. Stone, American Oil Co., Pitts- 

rgh; Paul L. Klinger, American Oil 
( Pittsburgh; B. M. Boor, The At- 

tic Refining Co., Pittsburgh; Gel- 

m Howell, Ethyl Corp., Warren; 
William E. McConnel, Atlantic Refin- 

Pittsburgh; Daniel H. Ellis, Sun 
Co., Johnstown, chairman for 
Johnstown area; J. H. Pomeroy, 
erican Oil Co., Pittsburgh, and 


tember 24, 1947 


Frank D. Ziegler, Standard Oil Co. of 
Penna., Pittsburgh. 


°° fe ° 


John W. Gladson has been ap- 
pointed assistant comptroller of 
Standard Oil Co. of New Jersey, suc- 
ceeding George O. Ingram, who re- 
cently retired after 40 years’ service. 
Since mid-’46 Mr. Gladson had been 
administrative assistant to the comp- 
troller. 

An employe of Standard and its 
affiliates since April, 1935, Mr. Glad- 
son has spent most of his time in the 
South. He was assistant office man- 
ager of Tennessee-Arkansas sales di- 
vision of Standard of Louisiana in 
Memphis from 1935 to 1938. 
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From 1938 to middle of 1946 he held 
a succession of jobs at Baton Rouge, 
La. The first two years he was gen- 
eral accountant in the comptroller’s 
department of Louisiana Standard 
and from 1940 until he came to New 
York in 1946 he was administrative 
assistant to the comptroller. 


° ° ° 


Paul D. Gray, Independent Cities 
Service jobber at Atmore, Ala., in 
past year has expanded by adding 
$10,000 in warehouse storage, spend- 
ing $3,500 for farm tanks, and buy- 
ing $2,000 worth of service station 
equipment. The company has also 
put on a 3,500-gal. metered trans- 
port for terminal-to-station operation. 





Nearly everyone understands 
the hazards involved when 


gasoline is improperly handled. With a clear understanding 
| of the consequences, care in handling is the order of the day. 


Many of the major marketers of petroleum products equip 


their tank trucks with $.&J. Internal Hydraulic Safety Valves 
| which immediately stop the flow of gasoline should a fire 


occur during unloading operations, or accompany a collision 


on the highway. Union Oil Company of California is one of 
the marketers of petroleum products who have equipped 
many of their tank trucks with S.&J. Internal Safety Valves. 


| SHAND & JURS CO. 


BERKELEY, CALIFORNIA 


NEW YORK ‘CHICAGO 


i i 





HOUSTON 


LOS ANGELES 


& JURS 


SEATTLE 
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CLASSIFIED 





For Sale 


FIFTY—12 ft. lengths of 3” Triplex canvas- 
covered metal lined hose, with male and fe- 
male couplings, $18.75 each. RALPH ROBB, 
Ae Van Buren St., Chicago, Ill., Wabash 


FOR SALE: Two well equipped and operating 
Service Stations and one Bulk plant with 4- 
20,000 gal. overhead tanks, railroad siding, 
all located in Eastern Penna. Industrial City 
of 35,000 population along U. S. Highway. 
Write Box 289 National Petroleum News. 


FOR SALE: One 1945 FRUEHAUF Trailer 
with 4000 gallon one compartment Pennsyl- 
vania Furnace & Iron tank—3” line through- 
out with 3” pump-off line to front—Modern— 
Streamlined in A-1 condition—Low mileage 
11:00 x 20 tires. Oil Marketers Corp., Brad- 
ford, Pennsylvania. 


ONE—3100 gallon semi-trailer, five compart- 
ments 370 - 545 - 535 - 820 - 830 with vacuum 
brakes, fifth wheel, unloading pump and hose, 
900 x 20 tires. This unit is ready to use, 
priced to sell. KOENIG MOTOR & EQUIP. 
CO., Rugby, North Dakota. 





FOR SALE 
International 1938—1%-Ton, 800 gal- 
lon gasoline tank wagon truck with 
power _ take-off pump and meter 
equipped. Tank has 5 compartments, 
and extra 800 gal. tank. Also 1 filling 
station pump. 
BIG “‘H’’? SERVICE STATION 
Minster, Ohio 








NEW TANK TRAILERS 
2,000 Gallon Capacity 
2 Compartment 
with Gasoline Powered Pump, Hose, 
900 x 20 Dual Rear Tires—Air Brakes 
Price—$750.00—F.0O.B. Columbus 
S. A. SHENK & COMPANY 

2101 South High St., Columbus, Ohio 








SUPER STATION—TOWN 2200 
Wholesale distributor; tires, tubes, bat- 
teries, Ford parts, appliances, sales- 
service; over $150,000 year; tile-steel 
bidg. 114 x 130; 50 car storage; 2 sales 
rooms; $20,000 stock; 160 wholesale 
gas customers; 50,000 gal. storage; sell 
with property. 

APPLE CO., BROKERS, Cleveland, 0. 








FOR SALE 


Model 70 Wayne, Model 39 Tokheim, 
Model 541 Bennett $145.00 each. Mod- 
el 38 National, 900 Americans, Neptune 
Red Seal. Model 60 Waynes $125.00 
each. Used Computing Pumps in Good 
Condition. New 1% H.P. Westinghouse 
Compressor. 1 Phase 60 Cycle 110- 
220 Volt A.C. $308.50. New Comput- 
ing Pumps finest makes $285.00. 


Ww. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Il. 








FOR SALE 
TANKS FOR IMMEDIATE DELIVER) 
TWO (2) HORTONSPHERES, EQUIV- 
ALENT TO BRAND NEW 
Size 38 feet diameter, 5,000 Barrel 
Have Available Also Various Capacity 
Storage Tanks 
WE WELCOME ALL INQUIRIES 





WANTED 
Plants for Dismantling at any Location 
EMPIRE TANK & SALVAGE CO. 


1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 








For Sale 


AUTOCAR: 1941-Model U 70—1100x20 Tires 

Equipped with 2000 gallon fuel tank, pump 
and meter. Sacrifice $2,750. L. YOUNGMAN 
—882 5ist St., Brooklyn, N. Y. Phone Wind- 
sor 6-0645. 





GASOLINE BULK STORAGE 
TANKS 


1-15,000 Gallon—three compartments 
each compartment 5000 gallons 2—25,- 
000 Gallon—two compartment. Together 
with pipe, valves, swing joints, etc. 
CHIEF OIL CORPORATION 
Cheyenne, Wyoming 
Box 956 Telephone 8973 








FOR SALE 

Immediate Shipment 

New 5000 Gallons 
Underwriters Underground Gasoline 
Storage ‘lanks. 92” dianieter x 14'10” 
long constructed of %” plate. Welded 
Construction with 1-20” diameter man- 
hole and 6-3” threaded pipe connec- 








tions. 
Box 293 
50 H.P. BOILER 
Scotch marine type 125 Ib. working 


pressure. Made by Murphy Iron Works. 

In good condition, complete with steam 

valve and gas burner. Price $1,000.00, 

fob our plant. 

INTERNATIONAL LUBRICANT CORP. 

P.O. Box 390, New Orleans 1, La. 
Phone Cedar 1860 








NEW TANK TRAILERS 


50—New 2000 gallon, Davis Semi 
Trailers, 2 compartment equipped with 
pump, and reel, air brakes, 9.00 x 20 
tires $700.00 FOB Cleveland. 
UDELSON TRUCK SALES INC, 
$218 Woodland Ave., Cleveland 15, O. 








FOR SALE 


1—Blackmer Gear Driven 2” Twin Bulk 
Plant Pump with 2 H.P. General 
Electric Motor. $200.00 


2—Pittsburg Model ‘‘B’’ 3”, 200 Gal. 
per Minute meters—5000 Gal. Dials. 
$200.00 each. 

3—Hose Reels with Hose & Nozzle. 


$50.00 each. 


1—Bowser Figure 764, 2” Meter. $50.00 
3—Gould Centrifugal Pumps, 2”, Belt 
Drive. Each—$20.00. 


1—Truck Tank, 1200 Gal., 4 Compart- 
ment. $200.00 


FRANTZ-MARSHALL, INC. 
Clyde, New York 





For Sale 


FOR SALE: 800 gal—4 compartment Truck 
Tank Quaker City make. J. A. Turlington 
Onancock, Virginia. 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor 
Price: $4600.00. LIQUID HEAT FUEL CO., 
East Jefferson St., Mishawaka, Ind. 


FOR SALE: Well established jobbing business 
in eastern North Carolina. Two bulk plants 
Business doing over 1% million gallons per 
year at present with a potential of 2% million 
gallons per year. It is located in the most 
progressive farming section of North Carolina 
No high rentals, excellent opportunity for a 
progressive man. Box 295. 


1938 INTERNATIONAL D-60 TRACTOR, 
new 450” motor, new 1000x20 tires on front, 
new 1100x20 tires on rear, new granco HF 
200 gal. per minute transport pump, new 5th 
wheel, air over hydraulic brakes, excellent 
condition, now in operation. Reason for selling: 
replacing with KBS-12. Price $2500.00. SAM 
E. FAST, Middletown, New York, Telephone 
4337. 





FOR SALE 

1—WA-22 White tractor with 4000 
gallon Fruehauf tank trailer. 3 com- 
partments. 

WA-22 White tractor with 4300 
gallon Fruehauf tank trailer. 3 com- 
partments. 

Both units in perfect condition. 

SOUTHEASTERN OIL INC. 
405 Graham Bldg. Jacksonville, Fla. 











STORAGE TANKS 


20,000 gal. 
Vertical Tanks 
38 New. Sept. delivery 
W. H. DYER COMPANY 


1859-P Railway Exchange Bldg. 
St. Louis 1, Mo. 








NEW API BOLTED STEEL TANKS 


IN STOCK 
45—1,000 Bbl. 42,000 Gal. Cap. 29’8” 
Dia. 8’1” High at New York 


16—1,000 Bbl. 42,000 Gal. Cap. 29’8” 
Dia. 8’1” High at Mobile, Ala. 


3865—100 Bbl. 4200 Gal. Cap. 9’3” Dia. 
8’ High at New York, New 
Orleans, Los Angeles, Calif. 

All boxed for export. 

L. M. STANHOPE 


ROSEMONT, PENNA. 








FOR SALE 


5—8,000-Gallon Capacity Aluminum 
TANK CAR TANKS 
Coiled and Non-Coiled 
HEAVIER SAFER CHEAPER 
CLEANED TESTED 
PAINTED 
Your Inquiries Solicited! 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
a STEEL” 
13456A S. Brainard Ave 
Chicago 33, Ill. 
Phone: BAY 3456 


120 Liberty St. 
New York 6, N. Y. 
Phone: BE 3-8230 








FOR SALE 


PORTABLE UTILITY HEATERS 
AVAILABLE FOR IMMEDIATE SHIP- 
MENT—250,000 BTU PER HOUR 


May be used for a wide range of gen- 
eral heating or ventilating applications 
where a self-contained and self-powered 
unit is required. 





oO. H,. OIL COMPANY 
604 Carolina Street, San Antonio, Texas 
Kenwood 7181 } 
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CLASSIFIED 





Business Opportunity 


XISTRIBUTORS WANTED every state except 
ouisiana, Mississippi, Alabama, Florida in- 
rested in Premium Motor Oil priced to sell 
1 five and one quart gallon cans. Box 290, 
National Petroleum News. 


Position Wanted 


EXPERIENCED CHEMIST—25 years petro- 
leum, lubricants. fuels. chemicals, some automo- 
ive, miscellaneous. Responsibility desired, re- 
earch, developments. Initiative, capability, 
scientific, practical. American. Box 238 Na- 
tional Petroleum News. 


Situations Open 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries. 
State education, qualifications, experience, sal- 
ary requirements, and date available. Box 286. 


WANTED: Chemical Engineer for Mid-Con- 
tinent Refinery, Supervisor of Laboratory and 
Research Work. Must also be experienced in 
layout and design of refining process equip- 
ment. Please furnish record of experience, 
sducation, age and references. Box 291 


CONSTRUCTION ENGINEERS with experi- 
ence in construction of petroleum refineries and 
qualified to take responsible charge of large 
refinery construction projects. State education, 
qualifications, experience, salary requirements, 
and date available. Box 285. 


LARGE MANUFACTURER in Southern Texas 
needs a qualified Industrial Engineer experi- 
enced in all phases of industrial engineering 
work including job evaluation, time study, work 
simplification, office and clerical procedures, 
etc., to expand work now being done mainly 
along the lines of Job Evaluation to include all 
applicable phases of industrial engineering 
work. Additional training or experience in 
chemical or petroleum engineezing or similar 
technical fields would be desirable but not 
necessary. Box 282. 





SALES ENGINEER 
With marketing, technical and field ex- 
perience in petroleum meters for tank 
trucks, loading terminals, etc. Wanted 
for New York office of manufacturing 
organization, Engineering graduate, pref- 
erably now engaged in this field, age 
30 to 40, some traveling. Replies con- 
fidential 
BOX 292 











Wanted to Buy 


WANTED 


Plants for dismantling. Any Location. 


WEINSTEIN CO. 


610 West 8th St. Jamestown, N. Y. 
Phone 6154 











STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 











tember 24, 


1947 


Wanted to Buy 


WANTED: 1500 Gallon Truck Tank, fully 
skirted preferred, for K-7 International truck, 
178 inch wheelbase. ROCKLAND FUEL OIL 
CO., Pearl River, N. Y 


WANTED TO BUY: Advertiser interested in 
purchasing 3 to 4,000 barrel refinery for dis- 
mantling. Principals please write with full 
details and price to Box 296 


WANTED: Thirty to sixty thousand gallons 
welded underground storage for gasoline and 
above ground storage tank of several com- 
partments for motor oils. Also, 200 to 300 
GPM positive displacement bulk plant gasoline 
pump with motor and accessories. Describe 
eendition with prices any this merchandise to 
Box 294. 


Classified Rates 





“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
*‘Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

vertisements set in special type or 

with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 














New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
of our foreign oil operations . . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business. 


Leonard M. Fanning’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
today’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . . . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 


270 pages, 5% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 
Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 














ADVERTISERS’ INDEX 





This index is published as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no respon- 
sibility for errors or omissions. 


Allied Oil Co. . adi : wr 10 
American Flange & Mfg. Co RG: <a 4 
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Black, Sivalis & Bryson, Inc ; 25 
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Fruehauf Trailer Co 


32-33 
General American Transportation Corp 59 
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New York Lubricating Oil Co 38 
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Standard Oil Co. of Calif 47 
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Keep ’em clean... and 
You'll Get More Business 


Use the NPN Housekeeping Inspeo- 
tion Booklet for Service Stations as a 
constant check on the cleanliness of 


your stations. 


PRICES 
Single copies $ 0.25 each 
25 copies w 5.50 
50 copies 10.00 
100 copies 18.00 
200 copies 32.00 
500 copies 70.00 
1000 copies 130.00 


Prices for larger quantities on request 
Quantities other than those shown will 
be billed at the per copy rate for the 


next smaller quantity shown. 


(Ohio purchasers, add 3% Sales Tax) 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street . . Cleveland 13, Ohio 
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Relaxing above the clouds at Blowing Rock between sessions at the North Caro- 
lina Oil Jobbers Assn., fall convention Sept. 7-8-9 this group is one of many en- 


joying the mountain air. Left to right: 


D. Worth Joyner, Joyner Oil Co., Rocky 


Mount: O. T. Kirkland, Wilson Oil Co., Wilson, N. C.; Newell Butler, Pump & Tank 
Co., Richmond, Va.; R. M. McNeill, McMillan-Shuler Oil Co., Fayetteville. N. C. 


Hubert A. Mitchell, formerly with 
American Oil Co. in Boston, has joined 
Pennsylvania Oil Co., Somerville, Mass. 
He will be assistant to the gene:al man- 
avter 

° ° ° 


George W. Pickering Co., Salem, 
Mass., has purchased he Kel'v Oil Corp., 
Arlington, Mass., the Union Coal Co., and 
the Fitchburg Coal Co., both of Fitch- 
burg, Mass. All the newly acquired 
companies are distributors of fuel oil 
and thus will extend Pickering’s cpera- 
tions. H. E. Davenport is president of 
Pickering. 


° ° ° 


A. G. Demont has been named gen- 
eral sales manager of Imperial Oil, Lid., 
by F. G. Hall, director. . . . Joining Im- 
perial in 1918 as warehouse agent in 
Sydney, N. S., Mr. Demont was assist- 
ant general sales manager prior to his 
recent promotion. 


George C. Bradley has been appoint- 
ed regional sales manager of Imperial 
for western Canada, succeeding George 
H. Knowles, who now becomes assist- 
ant general sales manager. . . . Mr. 
Bradley has been with Imperial since 
1924. Prior to his present appointment, 
he was assistant to the marketing direc- 
tor for Canada. 


° ° 2 


Lt. Cmdr. Laurence C. Bergquist, 
USNR, member of foreign marketing 
staff of Standard-Vacuum Oil Co. since 
1928, has been awarded the Legion of 
Merit and authorized to wear the Com- 
bat “V” for “exceptionally meritorious 
conduct” in the Gilberts-Marshalls area 
in 1944-45. He was ciied for his 
leadership and initiative in organizing, 
co-ordinating and administering military 
government activities affecting more 
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than 6,000 natives in the Marshalls 
groups. In addition, his citation reports, 
“he planned and personally directed 
valuable reconnaissance by Marshallese 
scouts on enemy-held Jaluit Atoll, ob- 
taining valuable intelligence.” 


Mr. Bergquist was commissioned a 
lieutenant in the Navy in August, 1942. 





Newly appointed research associates 
on staff of Stendard O} Co. (Ind) are 
Harold D. Allen and Car’ M. Marberg. 
They will assist W. H. Bahlke associate 
director of research at Standard’s new 
research laboratory at Whiting, Ind 
Their work will be on research in the 
field of chemicals from petroleum. 


Dr. Allen comes from Colgate-Palm 
olive-Peet Co., where he hod charge of 
pilot plant and process design work in 
division of development engineering. He 
received his Ph.D. from Cornell in 1932 
after earlie- study at Illinois Wesleyan 
and U. of Iowa. 


Dr. Marberg has been chairman of 
orgnic chemistry reseasch section of 
Midwest Research Institute. He pre- 
viously spent several years in the pigments 
and plastics indus'ry and served as as- 
sistant prefessor in biochemistry at the 
U. of Chicago. He received his Ph. D 
from that institution in iyov. 


Daytona Beach Fuel Oil Co., Daytona 
Beach, Fla., is ncw operating service 
stations in Daytona Beach, Deland, Bun- 
nell, St. Augustine. The company, of 
which H, M. Bryan, Jr., is president, also 
plans to build stations in Jacksonvill: 
It is also in the process of installing 2,000- 
cal. tanks at all locations which now 
have smaller tanks. Purpose is to facili- 
tate direct transport deliveries. 


“Lucky Williams” is what his friends say of Russel S. Williams (center), president 
of Gaseteria, Inc., because of two stalwart sons coming up in the business. Gene 
Williams (left) is vice president and director of the company and Russell Williams. 
Jr. (right) is treasurer and director. Russel, Sr. and Gene are graduates of Indiana 
University’s School of Commerce, where Russell, Jr. will be finishing in February. 
Both of the sons served in the Army in World War II. Incidentally, Russel. Sr. 
spells his first name with one “l”’ and Russell, Jr. with two, to the everlasting con 
fusion of NPN’s copyreaders, typesetters and proofreaders 
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“One Eye-Witness is Worth 
a Thousand Hearsays' 


Here is another case that proves the truthfulness of the age-old 
saying: "One Eye Witness is Worth a Thousand Hearsays."’ 
The ATLANTIC REFINING COMPANY — an old and highly 
respected user of Farrell truck tanks — recently had us 
duplicate a frameless semi-trailer tank we had previously 
built for them. 









[ATLANTIC] 
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In accordance with their speci- 


THERE IS NO SUBSTI- 
TUTE FOR QUALITY 
— AND FARRELL 
HAS NEVER 
TRIED TO 
FIND 
AN Y. 


fications, we have recently built 
a number of 4,350 gallon 7-Com- 
partment frameless Semi-Trailer Tanks 
for the ATLANTIC REFINING COM- 
PANY. One of these modern tanks is pic- 
tured above. The thing we like best about 
this order is that — except for some improve- 
ments developed during the war — these tanks 
are a repeat" of previous frameless semi-trailer tanks 


built by us for this same company. 


FARRELL MANUFACTURING 


CoMPANY ° 
Joliet, linois 





TIME TO CHANGE TO SUN 


‘ Dead leaves blowing nights getting longer 


pand sharper . plenty ot signs that raii is at hana 
and the big winterizing sales season is just around 


the corner, 


Stock up now on Sun Winter Lubricants to get the 
most out of the fall change-over the most 
in profits the most in reliable protection for 


your customers. 


Sun Winter Motor Oils —S.A.E. }OW and 20W 
—flow freely below zero, yet stand up in the heat 
of steady high-speed driving. They provide positive 
protection against excess friction and wear when 


the mercury drops. They resist breaking down 





WINTER LUBRICANTS 





into sludge. They do not form hard, flinty carbon. 


Sun Gear Lubricants — winter grades — remain 
fluid at freezing temperatures. They withstand the 
tremendous pressures of gear teeth. They furnish in- 
surance against hard winter shifting and hard starts 


that can damage transmissions and differentials. 


This winter sell the complete line of Sun's ‘Road 
Proved’’ automotive lubricants UNDER YOUR OWN 
BRAND. They establish you and your dealers as 
headquarters for reliable winterizing service. For 
full information on Sun's winter products, finished 
oils, blending oils, packaged oils, greases and bases, 


call the Sun office near you, or write Department NPY. 
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